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‘ MOLLY STARK 


PATTERN 


A design of colonial 


\ _dignity and grace 
\ “which meets with the 
endorsement of social 
: leaders, and also the 
\ approval of leading 
\ jewelers, who find it 


a source of repeated 
satisfaction to their 
best customers. 
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| The Use of Jewels in French Costumes 














‘ undisputed pre-eminence of the 
French nation in all matters pertaining 
to feminine fashion gives the records of its 
changing modes an interest not rivalled by 
any other; and a study of its ancient arts 
of personal adornment gives ample testi- 
mony to the dominating status of jewelry 
in every period of French costume. So 
lavish indeed was its use, and so closely 
identified with the moods of personal ap- 
parel that Planchi, in his “History of Cos- 
tume” states that Isabella of Bavaria, wife 
of Charles VI, possessed more jewels than 
any queen of her time, and it became a 
passion with her to invent all kinds of at- 
tire which would enable her to display her 
diamonds, sapphires, rubies and pearls to 
the greatest advantage. 

He continues, it was said “That the wife 
of a merchant wore on her person more 
jewels than were seen on the image of the 
Virgin.” The number of goldsmiths then 
hecame so great that in the city of Rouen 
alone in 1563 there were 265 masters hav- 
ing the right of stamp! 

Rabelais gives an account of the jewels 
of his time. Ornaments included pater- 
hosters (rosaries), rings, guirlands and cas- 
canets of tine jewels, carbuncles, balas 
rubies, diamonds, sapphires, emeralds, tur- 
quoises, garnets, agates, beryls, pearls, and 
the rarest sort of pearls called unions. 


“And in the cup a union will I throw, 
Richer than that which twelve successive 
Kings 
In Denmark’s crown have worn.” 
—Hamlet, Act V, s. c. last. 


A fan composed of feathers is mentioned 
hy Rabelais as an eventoir de plumes. It 
was suspended by a gold chain to the girdle 
with other pretty trifles called contenances, 
such as scent-bottles, pomanders, keys, seals, 
ete, and deriving that appellation from the 
circumstance that toying with them dur- 
ing a delicate or embarrassing conversation 
gave confidence to the fair owner. To these 
were added by Eleanor of Castile, a small 
hand mirror, either alone in a frame, and 
with a handle of carved ivory or gold- 
smith’s work, or inserted at the back of the 
feathered fan. 

During the latter part of the 17th cen- 
tury imitation jewelry was held in  con- 
tempt by all classes, Those who could not 
afford diamonds wore jet. Real gems were. 
‘owever, worn in the greatest profusion by 
the wealthy. “Le Mercure Galant.” de- 
scribing the marriage of Mlle. de Blois with 
the Prince de Conti at Versailles in 1680, 
Says her dress was “white, bordered with 
diamonds and pearls; and as it is the cus- 


tom for brides to wear at the back of their 
heads a small crown of flowers, which is 
called le chapeau, this princess had one 
made of five rows of pearls instead of 
flowers.” 

As real pearls were very costly, a French- 
man named Jacquin invented a_ substitute 
for them in the 17th century. He had ob- 
served that the water in which small fish 
called “Ablettes’ (white bait) were washed 
contained a quantity of bright and silvery 
particles, and by filling hollow blown glass 
beads with this sediment he succeeded in 
producing an admirable imitation. But 
about 20,000 whitebait were required to 
supply one pound of essence of pearls. 

An old record gives the following de- 
scription of the adornment of the Queen of 
Henry IV. “A dress of cloth of gold on 
a ground of columbine with a long train. 
Her jewels, Her gold bracelets studded 
with about 72 small diamonds. Her ear- 
rings, two great diamonds surrounded by 
lesser brilliants. Her gold watch valued at 
2,100 livres. Her rosary of enamelled gold 
embellished with diamonds; a trifle worth 
9,600 livres.” 

The dress of the Duchess de Choiseul, 
who flourished in the 18th Century, sur- 
passed anything that had ever been. seen. 
“It was of blue satin,” says Horace Wal- 
pole, “trimmed with marten fur, covered 
with gold, and sprinkled with diamonds. 
Each diamond shone from the centre of a 
silver star, set in a gold spangle. “Modes 
and Manners of the 19th Century” referring 
to the fashions of the First Empire, says: 
“The straightness of line and plainness of 
color of the classic style of dress in fashion 
called loudly for ornament and jewelry be- 
gan to be worn almost to excess. At first 
cameos were the chosen ornaments, and the 
demand for costly old work of the kind led 
to the whole choice collections of Italian 
pieces being sent to Paris, nominally for 
the museums in France, and here they 
passed through the extravagant Josephine’s 
hands into the possession of her friends. 
Bracelets on wrists and on ankles, rings on 
fingers and toes, chains long enough to go 
six or seven times round the neck, earrings 
with three hanging pendants, innumerable 
combs and diadems were all part of 
fashionable adornment.” 

“The Countess Potocka possessed beyond 
her 300 costly pieces of jewelry, 144 rings 
at least, and when the Countess Schwichelt 
stole £40,000 worth of diamonds from her 
friend Frau von Demidoff at a ball, she 
only carried off a small portion of the 
latter’s stock, At the time that the 
Countess Vosz was noting in her diary 


that she had not for long seen a single 
precious stone at the Prussian court, the 
jewelry of the ladies assembled at a court 
ball in Paris which represented the pro- 
cession of the Peruvians to the Temple of 
the Sun, was estimated as worth 20,000,- 
000 francs.” 

The same historian further on says, “A 
dress that leaves the neck and arms bare 
called aloud for ornaments; these were worn 
both in evening and in the daytime, and 
too many could not be put on at once. For 
day jewelry—amber, crystal, and Venetian 
glass beads, hair ornaments, Roman pearls, 
and coral beads; the latter becoming fash- 
ionable in 1845 when the Duchess d’Aumale, 
born a princess of the Two Sicilies was 
married and introduced this product of 
Neapolitan industry into Paris. Bracelets, 
brooches, and other ornaments were made 
in the shape of bows, and ornaments in gen- 
eral could not be too large and striking, 
enamels being effectively employed. It was 
indispensable to wear many bracelets on the 
arm, earrings were very long, consisting of 
several hanging ornaments; the lockets were 
as large round as shields. In 1868 gold 
crosses began to be worn. For evening 
dress diamonds and other precious stones 
were worn by those who possessed them.” 

In 1887 the French crown jewels, once 
in the possession of the Empress Eugenia, 
were put up at auction. Again quoting the 
above-named chronicle, “There was _ the 
famous vine-leaf ornament with its wreaths 
of more than three thousand large and 
smaller diamonds which fetched 1,172,000 
fr., there was the comb composed of 208 
large diamonds bought for 642,900 fr., the 
girdle of pearls, sapphires and emeralds 
linked together with 2,400 diamonds, which 
realized 166,000 fr., exquisite specimens of 
jewelry by Bapst, Krammer, Lemmonier, 
and one can well imagine how enchanting 
their beautiful owner looked in them. As 
a rule she preferred to display their daz- 
zling splendor on a white tulle dress, and 
she would also venture to wear her dia- 
dem—the wonderful Russian tiara of 1,200 
diamonds, which fetched 180,000 fr.—the 
Greek scroll-like one—and others, on her 
flatly dressed hair, a fashion followed by 
others whom it did not suit.’”—S. R. 








At a recent meeting of the stockholders 
of the John P. Hess Co., Fond du lac, Wis., 
it was decided to equip a rest and reading 
room for the convenience of the store’s 
patrons. This will be located at the rear 
of the store, but in front of the optical 
room, and it is expected it will be ready 
for use within a short time. The stock- 
holders were all reelected. They in 
turn re-elected the following officers: 
President, John P. Hess, vice-president, 
Frank Laitenberger, secretary and treasurer, 
Miss Evelyn Klee. 
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Jeweler-Poet Reviews Work on Jewelry 





Louis Untermeyer Discusses Rathbone’s Recent Handbook, “Unit Jewellery,” in 
an Interesting Article in the New York Evening Post 

















N a recent issue of THE JEWELERS’ Cir- 

CULAR (Jan. 11) appeared a brief review 
of the work “Unit Jewellery,” a handbook 
for craftsmen, by R. L. B. Rathbone. 

A much more extended review by a prac- 
tical jeweler, Louis Untermeyer, vice-presi- 
dent of Untermeyer-Robbins & Co., and 
Charles Keller & Co., appeared in the Lit- 
erary Review of the New York Evening 
Post, Feb. 11. Mr. Untermeyer, who is 
also widely known as one of America’s 
leading poets and conversant with the de- 
velopment of American art as well as 
jewelry, discussed this work from a broad 
public as well as technical standpoint. In 
fact Mr. Untermeyer’s views are so much 
more interesting to the trade than the work 
he reviewed that we append herewith his 
full review in the Evening Post. 

It is in the dual if incongruous role 
of poet and jeweler that I mount the 
platform to beat a lusty drum for this re- 
markable and in many ways revolutionary 
work. For under the uninspiring title of 
“Unit Jewellery” there lies concealed mat- 
ter that should excite propagandists and 
educators, creators as well as craftsmen. It 
is anything but a manual. Imagine a hand- 
book whose introduction begins with such a 
sentence: “It is my faith that, trembling 
in the consciousness of all, there is an in- 
spiration towards beauty.” Imagine a tech- 
nical treatise that, like a motto engraved 
upon a shield, carries this caption on its 
cover: “Craftsmanship without design is 
like a vessel without a pilot.” 

Briefly, Mr. Rathbone argues—by im- 
plication rather than by expression—for an 
altogether new attitude towards jewelry. 
He gradually leads the reader not only to 
the wearing but actually to the making of 
ornaments, first, as a sort of indoor pattern- 
building; second, as a pleasant and alto- 
gether personal experiment in symmetry, 
contrast, and design; third, as a form of 
self-expression which is (fourth) a great 
step towards a communal esthetic. Begin- 
ning with the simplest series of metal units, 
not unlike the contents of a Montessori 
child’s desk—tiny balls, flat disks, circular 
rings, easily curved wires—Mr. Rathbone 
discloses, with an almost incredible sudden- 
ness, a magic multiplicity of effects. And 
(here is where the educator and propagan- 
dist may well open their eyes) the emphasis 
is always on what the untrained hand can 
accomplish—even the most elaborate pend- 
ant shown in these crowded pages can be 
made in the corner of a kitchen with a blow- 
pipe, a spirit lamp, a charcoal block, a few 
pliers, clamps, files, and a wire draw plate. 
Such simplicity of means encourages na- 
tural rather than mechanical production. 
The man at the bench recovers his inherent 
dignity; in assuming sole responsibility for 
the shape as well as the success of the arti- 
cle being made he becomes a person rather 
than a part of a process. 

It is,” writes Cavendish Morton, who 
as made a special study of craft training, 
4 distinguishing characteristic of our age 


h 


to endow the machine with almost human 
sensitiveness and to leave the manual im- 
pulses of many to become entirely para- 
lyzed.” Industry today, with its large fac- 
tories, its automatic machinery, and “effi- 


ciency” experts, cannot foster these im- 
pulses. Specialization has no use for the 
general practitioner; in business he is 


sneered at as a jack of all trades. The shoe 
trade would close its doors to Hans Sachs; 
it needs “experienced trimmers, cutters, 
eyelet punchers.”’ 


The porcelain manufac- 





LOUIS UNTERMEYER 


turers would have little room for Palissy; 
they require mixers, firers, furnace men. 
And jewelry? It is a trade axiom that 
there are, in the sense in which the word 
was used forty years ago, no jewelers. Not 
one in fifty employes in any large ‘“modern- 
ized” shop could complete a stone ring or a 
cameo brooch from a bar of alloyed gold 
to the last detail of “finishing.” There are 
to-day no groups of all-around jewelers— 
only an uncoordinated army of drop hands, 
die sinkers, pressers, melters, rollers, sol- 
derers, setters, engravers, spinners—a body 
of “speeded-up” laborers, who, forced to be 
nothing more than routine assemblers, are 
as uninterested in «esthetic or even ordinary 
craftsmanlike considerations as the ma- 
chines they serve. 

Mr. Rathbone is no lover of this deaden- 
ing routine. His books are therefore not 
only for progressive jewelers who _inci- 
dentally may be humanists, but for teachers, 
students, and all embryonic craftsmen who 
are enemies of die-work, quantity-stamped 
merchandise, It is an almost utopian vision 
that some of his chapters suggest; a world 
in which the ordinary mortal whose hands 
are, as he assures you, all thumbs, will be 
able not only to think out his own orna- 
ments but, with little more effort than he 
uses to tinker with his Ford, will actually 
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make them. 
for these six volumes might well have been 


A casual but adequate title 


“Your Fingers Are Your Factory; or 
Every Man His Own Jeweler.” Every 
process, from the first application of the 
flame, is ‘explained in a concise, conversa- 
tional idiom. The four chief characteristics 
of metals—fusibility, malleability, ductility, 
and flexibility—are neatly summarized. The’ 
various steps in soldering, pickling, wire- 
drawing, annealing, and burnishing are ex- 
plained in a language that even a factory 
superintendent could understand. 

Variegated as Mr. Rathbone’s effects 
seem and endless though his combinations 
may be, there are decided limitations to the 
possibilities of unit jewelry. Unit jewelry, 
like most primitive art, is founded on 
geometrical figures; squares, circles, tri- 
angles build themselves upon each other in 
bewildering but often monotonous detail. 
Such concepts, whether they come from the 
relics of half-savage Anglo-Saxons or the 
Norwegian peasantry, are not to be emu- 
lated too slavishly. The arts-and-crafts 
jeweler, even though he is endeavoring to 
recapture the organic rhythm of primitive 
traditions, must have the instincts of both 
poet (pace Von Suppé) and peasant. Mr. 
Rathbone himself is aware of this, He real- 
izes the waste of energy and material in 
endlessly repeating the same curves and 
twists, “trying to make an over-lavish use 
of two or three pretty details of workman- 
ship take the place of variety, contrast, and 
invention.” 

It is this insistence on the human values 
in art and commerce that makes Mr. Rath- 
bone’s work not only an invaluable guide— 
unique in style and scope—but a vivid social 
document. It is so thorough an examina- 
tion of certain phases of the jeweler’s tech- 
nique that one wishes he had gone further 
afield and wandered into neighboring by- 
paths. By confining himself to what is 
chiefly a species of filigree work (strength- 
ened and even sublimated, perhaps), Mr. 
Rathbone has been forced to exclude such 
branches of the craft as repoussé and model- 
ing, casting, damascening, and the rarely 
fascinating niello work. A chapter on 
metallurgy would have been of related im- 
portance, especially an account of the re- 
cent achievements in the production of a 
brilliant white gold. But this, after all, is 
not what was intended by the author, who 
is also a skilful draughtsman, as dozens of 
his illuminating drawings testify. Mr. Rath- 
bone has a deeper purpose. Without ever 
saying so, he is out to do battle with the 
machine. And, to compensate for the loss 
of the mechanism, he offers his two hun- 
dred-odd units as mechanical aids to design. 
If there were a few more Rathbones at- 
tempting to develop non-zsthetic and 
mechanical minds, perhaps the jewelry worn 
by 90 per cent of us and our transatlantic 
cousins would be too simple and peasant- 
like. But it would be a welcome contrast 
to the meaningless patterns of to-day; the 
eternal Greek key, the Walls-of-Troy motif 
tricked out with calibré sapphires, the va- 
riegated convulsions of a moribund art 
nouveau. Meanwhile, as long as individuals 
buy bdlanked-out, initialed cuff buttons with 
less discrimination than they use in select- 
ing a monogrammed handkerchief, the ma- 
chine will triumph. 
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What Associations May or May Not Do 





Attorney General in Correspondence with Secretary Hoover, Tells What 
Activities of Trade Bodies Are Considered Illegal Under the 
Anti-Trust Statutes 

















WasuincTon, D. C., Feb, 22.—Trade as- 
sociations are given a new charter through 
the publication of a legal option prepared 
by Harry M. Daugherty, the Attorney Gen- 
eral, which states in explicit terms what 
activities may be engaged in by them and 
what are forbidden. Herbert Hoover, Sec- 
retary of Commerce, desirous of clarifying 
the situation created by the decision of the 
U. S. Supreme Court in the American 
Column & Lumber Co. case in which the 
practices of the American Hardwood Manu- 
facturers’ Association were déclared in viola- 
tion of the Sherman Anti-Trust Law, 
propounded eleven questions covering nor- 
mal activities of trade associations. These 
have been answered by the Attorney General 
with the result that trade associations now 
may be advised how to conduct their ac- 
tivities legally. 

The acts of trade associations declared 
illegal are: 

Conspiracy to enhance prices. 

Conspiracy to curtail production. 

Conspiracy to suppress competition. 

Arbitrary establishment of cost of pro- 
duction or of cost of any item entering 
into the cost of production. 

Adoption of uniform trade-marks or 
labels to be used by natural competitors 
who are members of the same association 
which would result in the same _ price 
being charged for all articles of the same 
class bearing the labels. 

The collection of credit information for 
the purpose of establishing blacklists. 

The acts of trade associations declared 
‘rmissible are: 


\doption of standard cost accounting 
systems. 

Adoption of uniform trade phrases. 

Adoption of standard grades, forms of 
contracts, machinery and processes. 

Collection of credit information. 

Placing of insurance for members. 

Co-operative advertising and use of gen- 
eral trade promotion phrases, slogans, etc., 
such as “Made in Grand Rapids.” 

Promotion of employes’ welfare, educa- 
tion, etc. 

Co-operative management of legislative 
questions and litigation. 

Co-operative action to promote closer 
relations with the Government. 

Collection of statistics of production, 
costs, prices, consumption and distribution, 
and dissemination of reports to members 
and to the public. 

Compilation from members’ reports of 
Prices received of consolidated statements 
giving average prices provided this matter 
is made public. 

The Attorney General in stating that these 
activities may he engaged in makes a general 
reservation, declaring that should any of 
these functions be abused and employed in 
such a way as to regulate production, con- 
trol prices or enhance competition, no im- 
munity can be claimed and prosecution will 
follow as in any violation of the law. 


A survey made by the Federal Trade Com- 
mission last Fall indicates that there are 
approximately 141 trade associations which 
collect and exchange price information 
and 376 associations which compile other 
statistics. These directly will be affected 
by the opinion of the Attorney General. In 
addition, there are many non-statistical as- 
sociations which also will be obliged to con- 
form to the permitted practices outlined. 

Trade associations have grown up in re- 
cent years, many of them organized during 
the war emergency to mobilize the forces 
and materials of industry at the behest of 
the Government for the prosecution of the 
war. Soon it became apparent that they 
were regarded in some quarters as conve- 
nient instrumentalities for the evasion of 
the anti-trust law, and the Government many 
months ago began to take cognizance of at 
least several of their activities in that light. 

Whether recognition by the Government 
would take the form of an inquiry into al- 
leged lobbying activities of several associa- 
tions or of legal action against alleged 
control of prices and _ production or 
both, was not revealed until the Government 
sued in the Federal District Court for the 
Western District of Tennessee, sitting at 
Memphis, attacking the alleged control of 
prices and production by the American 
Hardwood Manufacturing Association. The 
suit, which was brought against the Amer- 
ican Column & Lumber Company, a member 
of the Association, resulted in the granting 
of a temporary injunction by thé Court, 
against the assocation. On appeal, the U. S. 
Supreme Court affirmed the judgment. 

The decision was by a divided court. The 
majority held there was ample evidence of 
control of prices and curtailment of produc- 
tion jn restraint of trade, with results inimi- 
cal to the public. It found that the inter- 
change of reports on prices and production 
armed the members of the association with 
information to enable them to fix their prices 
and control their production in harmony 
and in a manner calculated to defeat the 
natural operation of the law of supply and 
demand. 

Justices Holmes, Brandeis and McKenna 
dissented sharply from this opinion, taking 
the position that restraint of the activities 
of the association constitued a deprivation 
of the fundamental right of free speech and 
communication. It was pointed out force- 
fully that the Sherman Law was designated 
to prevent control of competition by a su- 
perior and masterful force which readily 
could not be resisted, but that it did not for- 
bid voluntary co-operative agreement where- 
in the weakest member of a group had as 
much freedom of action as the strongest. 
The dissenting justices warned that dissolu- 
tion of trade associations would tend to 
drive their members into combinations, inas- 
much as the decision of the Supreme Court 
in the anti-trust suit against the U. S. Steel 
Corporation, controlling half of the steel 
trade, left that corporation more freedom 
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than the majority opinion in this case left 
the members of an association which con- 
trolled but one-third of its field. 

In a notable commentary on the general 
subject of trade associations, Secretary of 
Commerce Hoover declares that no law can 
prevent a man from committing crime if he 
is determined to do so. Further, he says, 
that if it is a crime for a man to act in a cer- 
tail manner as a member of a trade associa- 
tion, it is criminal for him to commit the 
same act as an individual. This statement 
has an acute bearing on the status of this 
situation as left by the Supreme Court. 
While the Court has forbidden certain uses 
of information by trade associations because 
of the joint membership, thereby inferring 
the basis of a conspiracy, it has left the steel 
corporation free to compile similar informa- 
tion in its industry on the ground that the 
corporation constitutes but a single entity. 
This is not in accord with the view of Sec- 
retary Hoover. 

The Attorney General in a verbal state- 
ment on January 3 said in connection with 
trade association practices: 

“Trade associations may not fix prices. 
They may not apportion territory for sales 
purposes. They may not limit production 
and they may not control competition.” 

On Januray 10 he made the following 
verbal statement: 

“We ought to encourage and perpetuate 
these associations that are doing a legiti- 
mate service for business but we cannot be 
accommodating in making concessions to 
organizations when such concessions weaken 
or abandon the rule laid down in the recent 
beneficial opinion. The Government has 
been at work for a great many years at 
great expense and now in this decision it 
finds more light than in any cthyr. We 
want to be very careful not to sacrifice that 
advantage.” L. BF. 








Japanese Production of Culture Pearls 
A report by Acting Commercial Attaché WV. A. 
butts, Tokyo. 

Culture pearls are now being produced 
in Japan on a small scale by several com- 
panies, while one company is producing a 
variety which is very similar to the nat- 
ural article. Some of these culture pearls 
are round and entirely coated, though most 
of them are flat on the back, where they 
are attached to the mother-of-pearl shell. 
It is stated that pearls are secured from 
about 80 per cent of the oysters treated, 
and that they sell for approximately 30 
per cent less than the natural variety, 
present prices ranging from 3 to 300 yen 
(about $1.50 to $150) each, depending upon 

size and quality. 

While the production of culture pearls 
in Japan is evidently on a successful com- 
mercial basis, it is not probable that this 
production, which involves a slow and costly 
process, will be large enough to affect the 
price of the natural product. 








C. A. Jensen, La Salla, Ill., reports that 
his window was smashed one night recently 
and a tray containing 16 diamond rings is 
missing. Mr. Jensen estimates his loss at 
about $2,141, but there is evidence that 
a young man in the town committed the 
crime and it is hoped the he will be appre- 
hended very shortly. 
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The News from England 





Gifts of Jewelry for Princess Mary—Silver Toast Racks and Other Silver 
Novelties—Tragic Death of A. M. Butel—Jewelers’ Window Displays 














Lonnpon, Feb. 14.—Some fine gifts of 
jewelry are now beginning to pour in on 
Princess Mary from all points of the com- 
pass. In nearly every case precious stones 
or precious metal is being used as the 
medium by which to express individual re- 
gard for the young woman. Various cor- 
porations throughout the country are pre- 
senting wedding gifts reflecting the highest 
art of the manufacturing jeweler and gold- 
smith, Glasgow corporation’s gift, for in- 
stance, is a magnificent folding dress table 
of Honduras mahogany. It is fitted com- 
pletely with brushes and general toilet equip- 
ment. The toilet requisites of crystal and 
the brushes and hand mirrors all have dull 
gold tops engraved with the letter ‘““M” and 
a coronet. It is excellent workmanship 
and the princess has expressed her delight 
with the gift. As another example of the 
popularity of jewelry in combination with 
articles of use ex-service men of the coun- 
try are presenting Princess Mary with a 
wedding gift of court shoes embroidered 
with seed pearls. Norwich ex-service men 
selected the design. The shoes are of silver 
brocade and white satin, the buckle being 
of seed pearls on silver tissue. Citizens are 
joining together in their various districts 
and contributing towards gifts of jewelry 
for the royal bride. School children who 
have saved pennies for the children’s wed- 
ding gift all turn to jewelry as a means of 
expressing their good will. Several dia- 
mond bracelets have been received from 
various kindergartens and secondary schools 
have sent diamond and pearl pendants. The 
jewelry wedding gifts from members of the 
royal family have not yet been announced 
but it is anticipated that they will be, at 
least, magnificent. 

* * * 


Silver toastracks shaped like a swan are 
the latest novelty being displayed by the 
up-to-date retail jewelers here for table 
use. The swan toastracks are beautifully 
designed and of solid silver. In some the 
head is engraved and a gem used for the 
tyes. The toastracks hold four slices of 
toast at one time. With these swan silver 
designs are displayed cruet sets, also of 
silver, honey pots and spoons and preserve 
dishes, The dishes are designed in the 
form of water lilies and harmonize well 
with the swan rack. Retail jewelers seem 
to be selling considerable good silver ware 
since the new year. It is all useful ware 
such as is used on the table, little of it 
being purely ornamental. 


* * x 


A novelty for the baby is a teething ring 
‘o which is suspended a silver drum with 
pope rattle. These rings are sold on cards 
on Ich the quality of the silver is guaran- 
. A Most jewelers here display them 
ie window trim. Another silver line 
Pw Profitable by the local jeweler is the 
. trumps” stand. These adjuncts for 


t s ‘ 
€ card table are about three inches high. 
Ivory tabs 


an inch square swing free 


from the overhead bar. Each tab bears 
the ace of a different suite and can be 
“flipped” over as desired. There is a regu- 
lar demand for these stands, 


* * * 


It is not generally known that A. M. 
Butel, well-known in the British jewelry 
trade and for many years a jewelry agent in 
London for a firm of Birmingham jewelers, 
was a French nobleman. The news of his 
tragic death has stirred the jewelry trade 
of London and the provinces. When found 
in his house at Bayswater, west London, 
the other day, life was extinct. Death was 
the result of gunshot wounds. He was 
seated in his favorite chair and a revolver 
was beside him. Butel’s real name was 
Beaupre—the Marquis Butel Beaupre. He 
had a west-end shop and, at the time of 
his death was managing director for Evans 
& Co., the Great-Pulteney St. firm. He 
was 50 years old and a member of an old 
French family. Members of the jewelry 
trade of Britain knew him as Butel and 
few were aware of his connection with the 
French nobility. He was considered an 
expert in antique jewelry and had a very 
valuable collection of his own. His mar- 
riage to the young daughter of his business 
partner last April was a great surprise to 


the jewelry trade which had labeled 
“A. M.” a confirmed bachelor. 
x * * 


Large numbers of valuable pearls are 
being unearthed in gardens of Paris and 
it is believed the gems form part of a 
necklace of 150 pearls stolen from the 
Comtesse de Beaurepaire (formerly Mrs. 
Ferris Thompson, widow of an American 
millionaire) in 1914. The first find was 
112 pearls near Porte Dauphine, Paris. 
Later municipal gardeners unearthed seven 
more pearls. The following day another 
eight were found and the next day three 
more. Altogether 130 pearls have been 
found. The missing 20, it is believed, would 
complete the 150 pearl rope which was 
stolen by a man who, it is thought, hid it 


locally before joiming the French army 
when war broke out. At the time of the 
theft the Comtesse was living in the 


Avenue du Bois de Bologne. 


* * 


Provincial jewelers here have acquired 
the window trim habit of dividing their dis- 
play space into three complete sections. In 
the center section is the gold stock, in the 
left section the silverware and in the right 
hand section the precious stone lines, At the 
top of the window and running the entire 
length of the three sections named are the 
big marble clocks and_ chronometers. 
Nearly all the smaller jewelers display their 
goods in this manner. A prominent feature 
of their gem section just now is the jewelry 
from Paris—particularly the black and 
white designs in earrings and pendants. The 
earrings are composed of one small circle 
inside a larger one, the inside being pure 
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white and the outside one dead black, the 
whole being held together by silver wire. 








Board of United States General Appraisers 
Holds That Real Amber Bead Neck- 
laces Are Jewelry 


In an important decision just rendered, 
the Board of United States General Ap- 
praisers holds that real amber bead 
necklaces, having no metal in their com- 
position, must pay duty on entry into the 
United States at the rate of 60 per cent. 
ad valorem under Par. 356, Tariff Act 
of 1913. This test case was filed in the 
name of Fred G. Norman, of Chicago, 
who testified at the hearing before the 
Customs Board that the necklaces in 
question were sold to department stores, 
such as Marshall Field & Co., and to 
jewelry stores throughout the country. 
In bringing the issue before the board, 
the importer sought to establish classifi- 
cation of the necklaces as beaded articles, 
under Par. 333, Act of 1913, or as manu- 
facturers of amber, not specially provided 
for, under Par. 367, Act of 1913. Judge 
Sullivan, in summarizing the Board’s 
conclusions in this case, writes: 

“Complete necklaces composed of real 
amber beads, some without, others with 
clasps composed of amber, having no 
metal in their composition, valued above 
20 cents per dozen pieces, are dutiable 
as jewelry under Paragraph 356 of the 
Act of 1913, rather than as beaded ar- 
ticles under Paragraph 333 or as manu- 
factures of amber not specially provided 
for under Paragraph 367.” 

Judge Sullivan takes occasion, in this 
opinion, to point out that the modifying 
provision “composed of metal” in the 
third clause of paragraph 356, does not 
relate to the first or jewelry clause of 
that paragraph. 

The importer, in testifying before the 
General Appraisers, stated that the 
necklaces were made from “genuine rock 
amber” and that their value ranged from 


$1.50 up to $50 or $60 apiece. 








Fix Classification of Galalith Bracelets 
and Necklaces 


In an important decision by the Board 
of General Appraisers, it is held that 
bracelets and necklaces composed of 
galalith and of galalith set with imitation 
precious stones, are properly dutiable at 
the rate of 15 per cent. ad valorem as non- 
enumerated manufactured articles, under 
Par. 385, Tariff Act of 1913, rather than 
as jewelry at the rate of 60 per cent. ad 
valorem under Par. 356, Act of 1913. 

The galalith in these bracelets, Judge 
Sullivan explains, was not in the form 
of beads. The decision sustains a protest 
of N. Snellenburg & Co., of Philadelphia, 
which firm, in view of the wide difference 
in the rate assessed and that held to be 
proper, will receive considerable duty 
refunds. 








Rauscher & Co. have opened a new and 
larger store at 589 King St., Charleston, 
S. C. The business was formerly located 
at 693 King St. 














THE JEWELERS’ CIRCULAR March 1, 1922, 


in & DELTAH CREED 
PEARLS GUARANTEED TO 
QUALITY and VALUE 































An Invincible Combination—National 
Advertising with Greatest Value 















Unbranded, non-guaranteed, unad- 
vertised pearls have little commer- 
cial value. No matter how great 
the value may seem, they are gen- 
erally an unsafe investment. 


At the same time, guaranteed ad- 
vertised pearls must have good 
value as a basis if the maximum 
amount of pearls are to be sold. It 
is a law of merchandising that an 
advertised article, in addition to its 
brand and guarantee, must present 
full value to the consumer. 


The demand for Deltah Pearls is 
due to the fact that they are the 
Greatest Value in Guaranteed Ad- 
vertised Pearls of Standard Brand. 


Deltah 


PEAR | 


TRADE MARK REG.U.S. PAT. OFF. 
THE ROYAL PURPLE LINE 


L. HELLER & SON, INC. 
PARIS GENEVA PROVIDENCE 
358 FIFTH AVENUE, NEW YORK _ 
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Canadian Jewelers Hold Third Annual Convention 





Members of Canadian Jewelers’ Association from All Parts of the Dominion 
Meet at Quebec, February 14, 15, 16 to Discuss Trade Problems 














Quexec, Can., Feb. 22.—The third annual 
convention of the Canadian Jewelers’ Asso- 
ciation, which went into session at the 
Chateau Frontenac Tuesday Feb. 14, came 
toa close Thursday night with a dance. The 
convention was by all. means the most suc- 
cessful and profitable gathering of Canadian 
jewelers ever held and the spirit of enthu- 
siasm and co-operation shown bespeaks for 
the success of association work among Can- 
adian jewelers. The visiting jewelers from 
the United States were given a royal wel- 
come and everything was done to make 
their visit enjoyable. 

Promptly at 9 o’clock Tuesday morning 
the registration of delegates was com- 
menced. Great interest was taken in a 
large cabinet in the lobby of the hotel which 
displayed, the sports prizes that were given 
for competition by different firms in the 
jewelry business. In addition to these 
prizes some of the local sporting goods 
houses also donated skis, snowshoes, moc- 
casins, etc. 

The Quebec executives were to be con- 
gratulated on having chosen such an appro+ 
priate memento and insignia for the clasp 
of the convention badge, namely, “The 
Golden Dog,” with its familiar inscription, 
“Iam a dog gnawing a bone, etc.,” so well 
known to the readers of the historical ro- 
mance of that name. 


Tuesday 


The conference of retailers, held at 10 
o'clock, had for its main object the stand- 
ardization of schedules for repairs and en- 
graving. It is understood that, at present, 
the rates of the east and the west have not 
been uniform. The executive meeting was 
merely for the purpose of checking up the 
business to be brought up later in the day. 

At 1.30 p. m. the convention was officially 
opened, After singing “God Save the 
King” the song leaders, with a little trou- 
ble, persuaded a pianist to perform, and all 
Present sang parodies on popular songs 
which had been got together by the com- 
mittee. The president of the local branch 
then introduced Dr. Martin, who explained 
that His Worship the Mayor was indis- 
posed and that he was present to represent 
him. Continuing Dr. Martin said: 


ADDRESS OF WELCOME 


‘Tt 1s with the greatest pleasure that I 
= this opportunity as pro-Mayor of the 
-lty of Quebec of tendering to the Cana- 
dian Jewelers’ Association gathered for 
their third convention, the most cordial wel- 
come to our midst. For more than three 
er dear old Quebec has treasured 
th € of the most magnificent souvenirs in 

‘country. The oldest are often the most 

“i Jewels, and Quebec, the City of 
tion a the cradle of the Canadian na- 
to are Probably give you an opportunity 
wi and some marvelous and precious 
old mo old relics still existing in our 

numents,”’ 


rthur Duquette, president of the Quebec 








branch of the association, then spoke and 
welcomed the delegates on behalf of the 
Quebec members, expressing the pleasure 
they all felt at their visit and hoping that 
their stay in Quebec would be a very pleas- 
ant one. Mr. Duquette also stated that the 
local members would be only too happy to 
assist their friends from other parts of 
Canada in any way they possibly could. 

Arthur Paquette, M. P. P. M. L. A., was 
also very cordial in his welcome of the 
members of the association, wishing them 
every success in the convention and hoping 
that they would have very pleasant remem- 
brances of their short stay in the ancient 
capital. 

The president of the Canadian Jewelers’ 
Association, Mr. Wheatley, in thanking 
those who had welcomed the association, 
said that with such an expression of hos- 
-pitality and good-will expressed by those in 
‘Quebec, the stay could not be anything but 
pleasant. Mr. Wheatley went on to say 
that he hoped that this convention would 
be the means of making an even closer 
brotherhood between those in Quebec and 
the other parts of Canada. 

A. G. Mansur, first vice-president of the 
American National Retail Jewelers’ Asso- 
ciation, was welcomed by the president of 
the Canadian association and requested to 
take a place with the executive committee, 
after which the business of the day was 
proceeded with. The minutes were con- 
sidered as read and approved. 


PRESIDENTS REPORT 


The president, after a few opening re- 
marks, read the following report: 


When we consider the many trials through which 
the business world has passed since the last annual 
meeting of this association, we have reason to feel 
grateful that the jewelry business has been able to 
weather the storm without any serious consequences. 
That the trade has been affected we all agree, but 
we will be able to emerge on a par with other lines 
so long as we are not burdened by unjust discrimi- 
nations, 


Although facts must be faced, this is no time for 
pessimism. The crucible through which the trade 
is now passing will help to purge it from the dross 
of inadequate business methods, and all that gces 
with them, and bring forth the pure gold of mod- 
ern merchandising, more efficiency, bette: service 
and higher ideals, 


Like the trade, our association has been able to 
keep its head above water. A certain falling off 
in membership has been noted which is partly due 
to inactivity in some of the Provincial organiza- 
tions, but I look forward to a general revival all 
along the line and trust the year 1922 will be a 
record maker in point of membership. 


During the past year your executive has carried 
on in a most efficient manner under the able chair- 
manship of the second vice-president, your presi- 
dent being so far removed from the seat of action. 
Many items of importance requiring considerable 
thought and prompt action have been considered, 
as you will hear from the secretary’s report. 

The policy laid down at the beginning of the year 
was to complete, as far as possible, the good work 
commenced during the previous year, and I must 
congratulate them on the splendid success of their 
efforts. I look forward to this year being one of 
increased action and enthusiasm and bespeak won- 
derful strides for the association. This cannot be 
accomplished, however, without special effort and 
hard work, and we must face it with determination. 
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I take this opportunity of expressing a few ideas 
with regard to the future: 

The president should always be within reasonable 
distance of the secretary. 

Some system of periodical tours should be ar- 
ranged to keep the outlying organizations inter- 
ested and to reorganize some parts of the country. 
An outsider can often succeed where a local man: 
would fail. 

The trade should be constantly reminded tha 
all the resolutions of the past, such as the elimina- 
tion of free engraving, are still in force, as I fear 
some have fallen by the wayside. This may -npt 
be true in the more thickly settled districts, in the 
east of Canada, but in the west it is different. 

The advantages of organizations should be well 
advertised. We should look upon our associatign 
as a business concern and go out and sell our 
proposition. If we cannot hold our old business 
and add new accounts from time to time we ate 
not making any wonderful success. There ‘afte 
quantities of good prospects if we will only -get 
business, take stock of the whole situation and re- 
construct where necessary. It might be wise to 
take a slogan such as “Sell Association to the 
Trade,” and try to live up to it in 1922. 

If every jeweler realized what the associatidn 
has done for him personally we would have no 
trouble in enlisting his whole-hearted support. Bdt 
he doesn’t. He has not had the matter brought to 
his attention forcibly enough. Let us do it this 
year, . 

I wish to thank the members of the executive 
and special committees for the splendid work .of 
the year in their untiring efforts to further the 
work of the association. | 

Nor can I close without special mention of our 
worthy secretary, who has during another year dit 
charged his duties with that same efficiency shown 
in former years. 


TREASURER’S REPORT 


The treasurer’s report was read by the 
secretary because Mr. Ryrie was unable to 
attend. First some letters from those un- 
able to attend were read, which included 
several from representatives of jewelers’ 
publications, who wished the convention 
every success. The secretary stated that 
the report was in the form of an auditor’s 
report, as no other could be obtained on 
account of the treasurer’s absence. This 
showed the financial position of the associa- 
tion, a comfortable bank balance remaining 
to its credit at the close of the financial 
year, 

SECRETARY'S REPORT 


The secretary’s report was read by O. M. 
Ross. It consisted chiefly of a review of 
the general business done during the pre- 
vious year. It read as follows: 


During the past year the work of the association 
has not been marked by the liveliness that fol: 
lowed the imposition of the luxury tax, and 
rendered the previous year an extremely active one, 
but there has been a very substantial agenda at 
the monthly meetings of your executive, and many 
matters of vital interest to the trade have been 
dealt with. 


We held meetings of the executive each month 
during the year, excepting July, and they were at- 
tended by an average of seven members. Two of 
these meetings were held in the city of Montreal 
in order that the eastern members might be kept 
in touch with the work, and these proved highly 
successful and enjoyable. Following each meeting 
a copy of the minutes was mailed to each executive 
member, so that in this way those at a distance 
were kept informed as to the activities of the 
executive. 

Subsequent to the convention in Winnipeg it 
was brought to our attention that a bill had been 
introduced into the Senate at Ottawa providing 
for an amendment to the Gold and Silver Marking 
Act with reference to the stamping of gold filled 
goods. The matter was at once taken up with all 
of the district and provincial associations, and it 
was found that the almost unanimous sentiment 
was strongly opposed to any change in the act. 
Arrangements were accordingly made to have a 
deputation visit Ottawa and meet the committee of 
the Senate appointed to report on the bill. After 


hearing the representations of the deputation, the 
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Selections from the 1922 La Tausca Line 





46 10 Kt. gold spring ring, sewed on. / Fancy white gold, one diamond. 
Quality 30 Pearls, Quality 40 Pearls, ; Quality 40 Pearls. 
Keyva Indestructible Pearls, Baby 
Pearls. 


14 Kt. white gold spring ring, sewed 

ots on. Mirabelle Pearls, Perles de Ceylon, - Platinum clasp, three large diamonds. 
Sumatra Pearls, Lady Grey Pearls, ' 63 Lady Grey Pearls. 
Panama Pacific Pearls, Lady Elsie 
Orient Pearls, Martha Washington 5D] I Fancy white gold, one diamond. 
Pearls, and Lorgna Pearls. S - Lady Grey Pearls. 


Platinum clasp, seven diamonds. 
Perles de |l’Amour. 


KARPELES: Maker of the World’s Fine Pearls 


PARIS LONDON PROVIDENCE NEW YORK CHICAGO TORONTO 
ne es 
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committee decided to report adversely and the bill 
was dropped. A suggestion was made later that 
gold filled goods should be marked with one, two 
or three stars, according to their quality. A meet- 
ing of manufacturers of these goods was called to 
consider the matter, but the opinions expressed 
were opposed to any such idea, and it was decided 
no action should be taken. 

In view of the adoption by the Winnipeg con- 
yention of a resolution endorsing the principle of 
a universal turnover tax on business, one of the 
first activities of the executive was the preparation 
of a leaflet on the subject outlining the position 
taken by the trade. This was duly printed and 
sent to all the members of the House of Commons 
and Senate, and also distributed freely throughout 
the trade. The adoption of a modified form of the 
turnover tax by the finance minister was received 
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Bureau, to have a system prepared by H. Lee of 
Winipeg, who kindly consented to undertake the 
work, This was done, and after being completed 
the plan was submitted to Business Systems, Lim- 
ited, of Toronto, specialists in accounting forms. 
Receiving its endorsement, the executive decided 
to have the system published, and it was issued 
at the close of the year. One hundred sets were 
ordered at a cost of $8.50 each, and, in order to 
cover the cost of delivery, etc., the price to the 
retail trade was fixed at $10. About 40 sets have 
already been sent out, and the reports received 
from those who have begun to operate it are dis- 
tinctly favorable. The system will be described in 
detail by Mr. Lee in his address at the convention. 

In an effort to secure more members, a cam- 
paign was initiated in June and a leaflet outlining 
the benefits of the association was distributed 
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of the trade. After consultation with the Montreal 
members, a delegation visited Ottawa and had a 
highly satisfactory conference with the board of 
customs with reference to watches. The suspension 
of the legislation after the elections obviated any 
further discussion of the subject. 

As directed by the Winnipeg convention, steps 
were taken during the year toward the incorpora- 
tion of the association as a Dominion organization 
without share capital. The matter was placed in 
the hands of King and King, barristers, who 
drafted a new constitution of a more elaborate 
character than we had been working under. This 
was revised and amended by your executive, and 
now appears in the program for your approval. If 
adopted, the necessarv application will be made at 
Ottawa for incorporation under the title ‘Canadian 
Jewellers’ Association.” The government has re 




















SOME OF THE MEMBERS OF THE CANADIAN JEWELERS’ ASSOCIATION WHO ATTENDED THE THIRD ANNUAL CONVENTION AT QUEBEC 


with much satisfacticn, and it is hoped that the 
new government will extend the principle further 
at the session of Parliament. 
_ The printing of a new membership card which 
'§ intended tc serve permanently was also effected, 
and it is the hope of the executive that every mem- 
Yer will preserve the card and display it in a 
Prominent position in his office. 
Rg asso that came up early in the year 
Pee demand of the Census Bureau for a 
them ad report by retailers of materials used by 
ry oe repairs, An effort was made to convince 
entirely au that the information would be almost 
nr oe oun and of little value, but, on its 
me = lat it be supplied, a revision of the form 
ould “0 ares so that the estimates required 
Consid a Oke aay Seve ? 
Reet le correspondence was had with the 
rt 7g of Inland Revenue, with reference to 
2 ruling jo and an important point gained was 
tlie ames _ the tax was not collectible on re- 
the work ga new material entered into 
On oe then payable only on such material. 
system ise . cr suggestions that the accounting 
eemech 7 y the Harvard Bureau of Business 
it was ode, more complicated than was desirable 
ecided, with the permission of the Harvard 


among the entire trade. Rubber stamps were sup- 
plied to the leading distributors for use on their 
letterheads, calling attention to the campaign, but 
the results were not highly encouraging. 

In accordance with the resolution passed at the 
Winnipeg convention, information was secured with 
reference to the formation of a mutual fire insur- 
ance company. We were notified by the depart- 
ment at Ottawa that a deposit of $50,000 would 
be required befcre a license could be issued, and 
the executive decided that further consideration by 
the trade was necessary before taking any action. 

The questicn of publicity is being dealt with ex- 
haustively in a report from the advertising com- 
mittee. Arrangements have been made for prepar- 
ing the advertising copy at the head office and 
printing the window cards each week. We now 
are sending out one electro and 16 matrices of 
each advertisement every week, as well as mailing 
125 reproductions to subscribers to the advertising 
fund. 

The announcement of the legislation requiring 
imported goods to be marked with the country of 
origin created great interest in the trade which 
greeted it with varied opinions. A number of 
meetings were held. but it was found impossible 
to reconcile the views of the different branches 


served the right to itself to make use of the word 
“National” in its own undertakings, so that it 
will be necessary to drop it from out title. The 
executive has also decided that the word “jewellery” 
should be spelled as printed in the program, and 
it is hoped that all jewellers will adopt it, being 
considered more distinctive than the common form, 

Your executive has also considered the matter 
of having a distinctive mark applied to goods of 
Canadian manufacture, and the committee will 
present a recommendation to the convention in 
favor of asking the government to adopt the mark 
suggested, and to authorize manufacturers to place 
it on their product under the supervision of the 
inspector under the Gold and Silver Marking Act. 

During the year our association has lost some 
very valuable members by death. Among these 
was Fred Claringbowl of Hamilton, one of the 
most honorable and gentlemanly men that has ever 
graced the trade. The Saskatchewan association 
was unfortunate enough to lose Ed Kemp of 
Luseland, a veteran member who attended both 
of the organization meetings held in that province 
in 1920. As he came a distance of 300 miles on 
each occasion, he may be credited with a sincere 
and loyal desire to advance the interest of the 
jewelry trade. The Manitoba association also 
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sustained a joss that was severely felt in the 
person of H. Wilkins of Roland. He was a 
charter member of the -sscciation and faithfully 
lived up to the ideals of the association. 

Despite the unfavora*le year from a_ business 
point of view, we are pleased to be able to report 
a slight increase in membership. We had on Dec. 
31, 1921, cn our books 795 members in good 
standing; that is jewelers not over one year in 
‘arrears. In our first year we had 421 members, 
who paid in a total of $2,306, 57 wholesalers and 
manufacturers paying $1,605 and 364 retailers pay- 
ing $701. In 1920 cur receipts were $4,702, of 
which 102 wholesalers and manufacturers con- 
tributed $2,131, and 540 retailers $2,571. In 1921 
a total of $6,500.50 was paid in fees to the national 
and I.cal organizations, 93 wholesalers and manu- 
facturers contributing $2,512.50, and 530 retailers 
$3,988. Of this total amount $1,420.50 were 
credited back to the iocal organizations, leaving the 
net amount paid for national fees at $5,080. Since 
forming the association we have issued cards to 
8890 members, of whom 98 failed to pay their fees 
the second year, and 138 failed to renew last year. 

By provinces the membership stands as follows: 


1919 1920 1921 
British Columbia ......... 26 65 61 
EB re a eee 24 48 59 
Saskatchewan 30 65 63 
EET, Geis ov aie sae sce sete 19 61 60 
NNN aor 5.c-c ils cskse alee eo ea 226 348 338 
Quebec ......-. sree eeeeeee 48 102 170 
US, Ne er er ae 29 21 
BR ie csp abe vagy Sido se arial 18 18 20 
D1 RR ge Per tere 2 2 2 
MON oa'y ps Sena wee a. 1 1 1 
419 739 795 

A number of circulars and reminders ot fees 


due were sent out Curing the year, but literature 
apparently has little effect on the average jeweler. 

A personal call is almost always effective in Se 
curing payment, and the appcintment of a traveling 
secretary would seem to be necessary in order to 
secure the most satisfactory results. 

At the suggestion of the secretary of the Alberta 
association a trial was made of the plan of drawing 
on members for their fees. Eighty-five drafts of 
$10 each were put through the bank, of which 39 
were paid and the others returned. Of the re- 
turns a number had gone cut of business and 
several others pleaded lack of funds, while some 
simply reported that they were not interested. 

At the close of the year the number of mem- 
bers in arrears being large, it was decided to pass 
drafts on them, and 208 drafts were placed in 
the bank. Of these 81 were refused on various 
grounds, and 127 were accepted, a not unfavorable 
result, and cne that enabled’ the executive to 
present a satisfactory financial report. 

It has become clear that a great many small 
retailers are averse to paying an annual fee of 
$10, and your executive after fully considering the 
matter have recommended a change in the schedule 
as will be seen in the program. It is considered 
more advisable to have every possible member en- 
rolled even at a reduced fee, and it is hoped that 
the changes will stimulate many of the men now 
doing business in a small way. 

As an illustration of the extent of the clerical 
work in the head office of the association, it may 
be mentioned that during January of this year we 
sent out 3,389 pieces of mail matter, an average 
of 130 each day. Of these 263 were by first 
class mail, an average of 10 individual letters cach 
day, 

In clcsing this report I must express my ap- 
Preciation of the ciose attention that has been 
given to the affairs of the association by your 
officers and executive members. Owing to the 
President and first vice-president being located at 
% great a distance from headquarters, the execu- 
tive work largely devolved cn the capable shoulders 
of the second vice-president, and he, in company 
with your honorary president, honorary treasurer 
and other members of the executive have been very 
assiduous in their attention to the welfare of the 
association, 

It has been a great pleasure to me to work with 
gentlemen of such calibre, and the trade is to be 
eongratulated on having men of such public spirit 
and unselfish character to take up the cause of 
the jewelry trade of Canada. 


The constitution, which was reported on 
Y a special committee, was read and 
adopted with the few changes that had been 
already made by the committee. This 
means that the association is now ready to 
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apply for 


certain portions 


being made and its advantages explained. 


A report of the publicity committee was 
read by Gordon McLaren, which proved to 
This 


be most interesting and instructive. 
completed the day’s business. 


HABITANT DINNER 


At 6.30 a habitant dinner was held, the 
dishes being along the lines the name sug- 
gests, and after dinner the delegates were 
surprised by being informed that they must 
use the clay pipes and Canadian tobacco 
supplied. One or two who preferred their 
own brand were fined $1 for not obeying 





A. G. MANSUR, WHO TOLD ABOUT THE HORO- 
LOGICAL INSTITUTE OF AMERICA 


the rules laid down. Some French Cana- 
dian songs and dances were also very much 
enjoyed by the visitors, the dinner finishing 
with a grand march around all the tables. 

Dancing began at 9.30 and was enjoyed 
by everybody, thus bringing the first day 
of the convention to a close. 


Breakfast Conference Opens Wednesday’s 
Session 

A “breakfast conference,” A. C. Skin- 
ner, chairman, with the topic “Mutual In- 
surance for Jewelers,” opened the second 
day of the Canadian Jewelers’ convention, 
the purpose in view being the forming of 
a mutual insurance company among those 
engaged in this industry similar to the one 
already formed in the United States. Some 
very interesting and instructive information 


was given to the delegates by A. O. Bald, 
of Buffalo, secretary of the New York 
State Retail Jewelers’ Association. Mr. 


Bald outlined the scope and advantages of 
mutual fire insurance among jewelers, and 
told of the successful working of the 
scheme among the American jewelers. 


ADDRESS OF H. E. NOCK 

“Better Silver Sales’ was the next ad- 
dress, given by H. E. Nock, who said he 
wished to confine his remarks to sterling 


silver. With the aid of a large chart the 
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their new Dominion charter, 
The accounting system as applicable to 
of the trade was very 
clearly and concisely handled by Mr. Lee, 
particular reference to the Harvard system 





73 
factors of this industry were shown throtigh 
all its stages, from the manufacturer to the 
consumer. Mr. Nock said that a better un- 
derstanding on the part of the jewelers was 
very essential, also that few realized the 
care and workmanship necessary to produce 
even flat silver, such as spoons, forks, etc., 
and that those handling them were too often 
used to considering silver of this descrip- 
tion as merely necessary implements to be 
used in connection with our daily food. 
Some of the processes used in the manu- 
facture of these articles were explained. 

At 12.30 the delegates had luncheon, after 
which a conference on the subject of “Sell- 
ing Jewelry to Men” was held, the chair- 
man being S. H. Lees. By illustration and 
convincing argument Mr. Lees explained 
that the apparent cause for the relatively 
smal] sale of jewelry to the male sex was 
that the retailer was not in the habit of 
making an attractive enough display. 

Through the efforts of the local presi- 
dent, A. W. Duquet, a trip to the Quebec 
Bridge took place. Starting at 3 o’clock 
the delegates went on board the Lady Grey, 
and had the opportunity of viewing the 
magnificent structure, the only one of its 
kind in existence. All on board were unani- 
mous in expressing their appreciation of the 
trip, which was made possible by the kind- 
ness of Ernest Lepointe, M. P., Minister of 
Marine, who placed the vessel at the dis- 
posal of the convention. On leaving the 
ship the delegates gave three cheers for the 
captain, who, in addition to the trip, fur- 
nished refreshments which were much ap- 
preciated. 

On returning to the Chateau a meeting 
of the members of the Jewelers Security 
Alliance was held. 

THE BANQUET 

The annual banquet started at 7.30 Pp. M. 
After dinner the chairman, Arthur Duquet, 
read letters from Sir Lomer Gouin and 
Krnest Lapointe, M. P., who regretted be- 
ing unable to attend and wished the conven- 
tion every success. A. G. Mansur, first 
vice-president of the American National 
Retail Jewelers’ Association, responded to 
the toast to “Our American Guests,” stating 
how glad they were to be present at the 
convention and inviting all those who were 
able to be present at the American confer- 
ence to be held in August next at Cin- 
cinnati, O, 

Dr. Martin, M. L. A., as pro-Mayor, re- 
plied to the toast to “The City of Quebec,” 
in his remarks giving some interesting facts 
about the ancient capital, which were much 
appreciated by the visitors. 

The Hon. Jacob Nicol, Provincial Treas- 
urer, who responded to the toast to “The 
Province of Quebec,” stated that the Hon. 
L. A. Taschereau, Premier of the Province, 
‘as unfortunately unable to attend and that 
he had been requested to represent him. 
Continuing, Mr. Nicol gave a_ thoughtful 
and at the same time humorous speech, 
which was very much enjoyed and heartily 
applauded. 

The final toast, “The Canadian Jewelers’ 
Association,” was replied to by A. L. 
Wheatley, of Regina, president of the asso- 
ciation. Mr. Wheatley touched on the suc- 
cess that had been obtained by the organi- 
zation, also on the results that were hoped 
for from the convention, and closed by 
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thanking the local branch and all others 
who had given the visitors such splendid 
hospitality. 

Thursday 


The last day of the convention was be- 
gun with a “breakfast conference.” The 
chairman was P. W. Heywood, and the 
topic, “A Code of Ethics for the Jewelry 
Trade.” The code was briefly outlined by 
Mr. Heywood. He pointed out the advan- 
tages of the convention, especially with re- 
gard to the exchange of ideas by all mem- 
bers present, and also mentioned that one 
of the weak spots of the association was 
the fact that the members were not meet- 
ing often enough; on inquiry, he ascertained 
that with few exceptions districts were only 
meeting three or four times a year, which 
was a serious handicap. 


ADDRESS OF A. G. MANSUR 


At 10 o'clock a meeting of watch in- 
spectors and retail section was held, when 
an address on “The Horological Institute 
of America” was given by A. G. Mansur, 
first vice-president of the American Na- 
tional Retail Jewelers’ Association. The 
speaker said that he brought the hearty 
greetings of the American association, and 
the regrets of its president, Mr. Hufnagel, 
who was unfortunately unable to attend. 
Mr. Mansur went on to say that in 1920 
it was realized that there was a serious 
shortage of watch and clock repairers all 
over the United States, and for this reason 
a meeting was called in Washington, at 
which were represented every branch of the 
jewelry and watch and clock repairing in- 
dustry. The means to remedy the situa- 
tion were fully discussed and from these 
deliberations, and two subsequent confer- 
ences, the Horological Institute of America 
was formed. 

The objects of this institute were very 
thoroughly gone into by Mr. Mansur, the 
main ones being to demonstrate the impor- 
tance and value of a thorough knowledge 
of horology, to formulate a course of study 
and practice in its higher branches and to 
develop standards for schools and institutes. 
One of the most important developments of 
this movement will be to hold examinations 
and award certificates of merit. 

“Time Inspection” was the title of the 
address given by A. S. Flint, of Waltham, 
Mass., who stated that high ideals by watch 
inspectors were a most essential part of the 
trade. Attention was drawn to the enor- 
mous number of people employed by the 
railways, also the number of those travel- 
ing on them who were dependent on “Time 
Inspection.” The majority of these people, 
Mr. Flint said, were willing to buy high- 
grade watches, 

meeting was held in connection with 
the “Canadian Chronometrical Association.” 

Mr. Pasmore, of Toronto, who was the 
first speaker, stated that this marks the 
birth of a new departure in the watch- 
makers’ craft. The object of this associa- 
tion is to train young men to become watch- 
_. The idea of this organization came 
i men who are to benefit from it 
rl a their conditions. When the 
re ar was first organized in Toronto 

amilton they had no idea that it 
€et with such success. Howard 
. of Hamilton, then spoke, going 


would m 
Williams 





THE JEWELERS’ 





on to say that they had experienced a short- 
age of watchmakers which in turn meant 
a loss in the way of the repair business, and 
also smaller sales of high-grade watches in 
favor of cheaper ones. For a time they 
found it necessary to keep a watch for 
nearly six weeks before the repairs neces- 
sary could be effected. Men already in the 
trade could be trained to do higher grades 
of work, in addition to the young men who 
were just taking up the trade. Copies of 
the constitution were given to those pres- 
ent, and they were informed that the asso- 
ciation was to run along the lines of the 
Horological Institute of America. 

Mr. Williams stated that affiliation was 
sought with the Canadian Jewelers’ Asso- 
ciation as a sign of their approval of the 
scheme. This affiliation would have more 
the effect of a brotherhood. The meeting 
was very much in favor of this affiliation 
and unanimously passed the resolution to 
the committee. 

At 12.30 the delegates had luncheon, after 
which the report of the nominating com- 
mittee was read and adopted, the new of- 
ficers being as follows: Honorary presi- 
dent, M. C. Ellis, Toronto; president, 
Thomas Rodden, Toronto; first vice-presi- 
dent, A. C. Skinner, Sherbrooke; second 
vice-president, Arthur Duquet, Quebec; 
honorary treasurer, James Ryrie, Toronto. 


EXECUTIVE COMMITTEE 

Retailers—J. S. Bernard, London; B. M. 
Chapman, Toronto; M. T. Ellis, Toronto; 
A. A. Grothe, Montreal; E. H. Moore, 
Montreal; T. J. Porte, Winnipeg; R. J. 
Rodger, Kingston. 

Wholesalers—A. E. Rowland, Winnipeg; 
W. J. Barr, Toronto; F. C. Levenston, To- 
ronto; E. H. Gunther, Toronto; A. S. Levy, 
Hamilton; Julian Schwob, Montreal; Frank 
Patterson, Montreal. 

Manufacturers—J. A. Caron, Montreal; 
S. H. Lees, Hamilton; P. W. Haywood, 
Toronto; John McKnight, Toronto; George 
May, Montreal; M. R. Wadds, Toronto; 
Lawrence Cook, Sherbrooke. 

There is no change as regard the secre- 
tary-treasurer, or the provincial vice-presi- 
dents, as these are not elected at conven- 
tions. 

A vote of thanks was conveyed to B. A. 
Neal, manager of the Chateau Frontenac, 
for the splendid way in which he looked 
after the comfort of the delegates, and as 
a token of their appreciation of his efforts 
on their behalf the jewelers presented him 
with a solid gold cigarette case. 

Other votes were passed in favor of the 
Quebec branch of the association to Messrs. 
Arthur Duquet, A. C. Routier and A. 
Langlois for the excellent arrangements and 
entertainments provided for the visiting 
members to the convention. And also to 
Madam Duquet and the members of the 
ladies’ committee for the kindness extended 
to the ladies accompanying the members to 
the convention. 

Sports were held on Dufferin Terrace, 
beginning at 3 o’clock, and were much en- 
joyed by all the delegates, as was the thea- 
ter party which took place in the evening. 
On their return from the latter, the prizes 
won at the sports were distributed, this 
being followed by a dance, which brought 
to a close the third annual convention of 
the Canadian Jewelers’ Association. 
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SENT TO PRISON 





Harry Walker Must Serve Six Years jin Re- 
formatory for His Part in the Robbery 
of Milwaukee Jewelry Store 


MILWAUKEE, Wis., Feb. 23.—Harry 
Walker, aged 22, arraigned in municipal 
court on charges of assault and robbery 
while armed, was sentenced to six years 
in the Green Bay reformatory by Judge 
A. C. Backus. Walker was arrested two 
months ago by Detective Burns in 
Crookston, Minn. He was an accessory 
in the holdup of the Stoessel Jewelry Co., 
1033 3rd St., in November, 1920. With 
Harry Metzen, now serving an eight-year 
sentence at Waupun, he entered the store, 
forced a man and woman clerk into a 
back room at the point of a gun. He 
obtained a diamond ring valued at $800 
from Henry Lohman, the clerk. Although 
the robbery was committed in 1919 
Walker was not arrested until December, 
1921, after being traced to Crookston, 
Minn., through the army _indentification 
system. 

Walker said he enlisted in the army in 
1917 from his home in Crookston, Minn., 
and was sent to various army camps and 
finally was stationed at Camp Funston, 
near Kansas City. Walker explained 
that while at Camp Funston, he met 
Harvey Metzen, who is now serving his 
sentence for complicity in the robbery. 

“When we were released from Camp 
Funston I was sick for three months. 
Metzen persuaded me to go to Kansas 
City with him where we purchased two 
revolvers,” Walker said. “We went from 
Kansas City to Chicago and later came 
to Milwaukee. Here Metzen threatened 
to kill me if I did not help him hold up 
the jewelry store.” 

Walker returned to Crookston, Minn., 
his home, married and reformed accord- 
ing to the story of witnesses before 
Judge Backus. 








Treasury Department to Appeal Recent De- 
cision as to Duty on Wrist and Fob 
Watches , 
WASHINGTON, Feb. 22.—The Treasury 
Department has instructed the Assistant At- 
torney General in New York to file an 
application with the United States Court 
of Customs Appeals for a review of a re- 
cent decision of the Board of United States 
General Appraisers in which the board held 
that cases of certain wrist and fob watches 
which had been classified as jewelry, duti- 
able at the rate of 60 per cent. ad valorem 
under Par. 356, were dutiable at the rate 
of 30 per cent. ad valorem under Par. 161 
or at 50 per cent. ad valorem under Par. 
167 of the Tariff Act of Oct. 3, 1913. 








Hon. John B. Abbott, of the William B. 
Durgin Co., Concord, N. H., recently gave 
an interview to the Concord, N. H., Morn- 
ing Patriot, in which he outlined some in- 
teresting information as to the meaning of 
“sterling silver.” He pointed out that the 
raw materials used in making silverware 
comes from widely separated parts of the 
earth. He also discussed the making of 
cutlery. 
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DEATH OF HENRY FERA 





Noted Diamond Importer and Cutter Suc- 
cumbs to an Attack of Heart Failure 
While in a Moving Picture Theatre 


While in a moving picture theater, Henry 
Fera, formerly head of the old firm of Fera 
& Kadison, diamond cutters and importers, 
45 John St., New York, dropped dead last 
Tuesday afternoon, Feb. 21, as the result 
of an attack of heart trouble. Death was 
instantaneous and came at a time when Mr. 
Fera was apparently in the best of health. 
His sudden passing was received as a severe 
shock by his many friends in the trade. The 
funeral services were held last Friday morn- 


ing at his late home, 206 W. 129th St., after 





THE LATE HENRY FERA 


which the body was buried in the Mt. Heb- 
ron Cemetery, Montclair, N. J. 

About 10 o’clock on Tuesday morning 
Mr. Fera left his home, and before going 
to the moving picture show, which was al- 
most a daily custom of his, he made two 
trips downtown, and about 3.50 p. m. walked 
into the Orient Moving Picture Theater on 
125th St. This was one of the theaters 
which he was in the custom of visiting, and 
as he walked in he was greeted by the man- 
ager, The manager watched Mr. Fera 
walk down the aisle and take off his hat 
and coat. He noticed that just as the aged 
man was about to sit down, he toppled over 
into the aisle. Several men in the audience 
Jumped up and carried Mr. Fera outside, 
and in a few minutes a nurse, who was in 
the audience, appeared and pronounced Mr. 
Fera dead. A doctor was immediately sum- 
moned, who also stated that Mr. Fera had 
died instantly and without the slightest suf- 
fering. He pronounced death due to heart 
failure. The body was taken to his late 
home at 206 W. 129th St., from which place 
it was buried last Friday. 

Mr. Fera had long been affiliated with the 
diamond trade in this country, but about 
) years ago retired from active business. 
= was born on May 8, 1842, in Altoona, 
S iene’ and came to this country on July 
a nay He made the trip from Hamburg 

¢ Austria, which liner was burned in 
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mid-ocean while on the next voyage. 

Upon his arrival in this country, Mr. Fera 
settled in Chicago, where he obtained em- 
ployment as a clerk. On April 15, 1861, the 
first day on which President Lincoln called 
for 75,000 volunteers, Mr. Fera enlisted for 
a term of three months in the Lincoln rifle 
company. He was discharged from service 
on Aug. 15, 1861, but re-enlisted two weeks 
later in the 43rd Illinois Infantry. He took 
part in the battles of Fort Donelson and 
Shiloh, where almost half of the regiment 
was wiped out. He also fought at Corinth, 
Vicksburg, Jenkins Ferry and in many 
smaller engagements. On Dec. 16, 1864, he 
was discharged in Little Rock, Ark., as ser- 
geant-major of the regiment. 

Following the war, Mr. Fera was em- 
ployed by the Government in the Provost 
Marshal’s and internal revenue offices in 
Chicago. He remained there until 1868, 
when he entered the employ of Henry 
Greenbaum & Co., bankers, with whom he 
came to New York in Nov., 1868, when 
they opened a branch office in the metrop- 
olis. He remained with this firm until he 
went into business for himself as an im- 
porter of diamonds on May 1, 1871. His 
first office was located on Maiden Lane and 
he began the cutting of diamonds in 1874. 
In 1900, L. P. Kadison was admitted to the 
firm as a partner, and in 1905 the business 
was incorporated under the style of Fera & 
Kadison. In the interest of the firm, Mr. 
Fera crossed the ocean more than 100 times. 

One of the happiest events of Mr. Fera’s 
life was the celebrating, with his wife, in 
1918 of their 50th wedding anniversary. 
During his connection with the industry, 
Mr. Fera was one of the most prominent 
figures in the trade and numbered among 
his friends men in all parts of the country 
and also in Europe. He had long been an 
active member of the Grand Army of the 
Republic, and he was on two occasions com- 
mander of Steinwehr Post 192, Department 
of New York. 

The deceased is survived by a widow, five 
sons, five daughters and five grandchildren. 








Death of Henry Van Anda 


BurraLo, N. Y., Feb. 27.—Henry Van 
Anda, for the past 25 years with the King 
& Eisele Co., Inc., jewelry manufacturers, 
died Jast week at his home, 299 Highland 
Ave. 

Mr. Van Anda was born in Columbus, 
O., 55 years ago. In 1895 he came to Buf- 
falo and had lived here ever since. 

He is survived by his widow, Imma 
Kisele Van Anda, and by two daughters, 
Mrs. A. F. Bruchholz and Mrs. Edward 
3randebury, both of Minneapolis, Minn. 








Fire at Shepherdsville, Ky., Destroys Jewelry 
Store of J. Weatherford. 


LouIsvILLE, Ky., Feb. 24.—Fire at Shep- 
herdsville, Ky., 20 miles from Louisville, 
today destroyed the jewelry store of J. 
Weatherford, along with six other general 
store, hardware and similar houses. 

Very little insurance was carried on the 
frame buildings or contents, due to high in- 
surance rates because of lack of fire pro- 
tection. 
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HOLD ANNUAL MEETING 





Members of Jewelers’ Co-operative Bureau 
Meet in New York for Election of 
Board of Governors and 


Officers 


The annual meeting of the Jewelers’ Co- 
operative Bureau was held on Monday 
afternoon, Feb. 20, in the rooms of the 
Jewelers’ 24-Karat Club of New York City, 
15 Maiden Lane, after THE JEWELERS’ 
CircuLaR had gone to press. The meet-- 
ing was presided over by President Harry C- 
Larter and was attended by eight members 
of the organization, including William T. 
Gough, of Carter, Gough & Co.; Alpheus L. 
Brown, of A. L. Brown; Nathan Stern, of 
Stern Bros. & Co.; Henry Bodenheimer, of 
Henry Bodenheimer & Co.; Newton H. 
Rogers, of Hayden W. Wheeler & Co.; 
Fred L. Goddard, of Ira Goddard & Son; 
Mr. Cerruti, of R. H. Macy & Co., and 
Richard Koch, of Jonas Koch. 

The activities of the afternoon were 
started at 2 o’clock when President Larter 
rapped for order. The first order of busi- 
ness was the reading of the minutes of the 
previous meeting, which on motion were 
approved. The president next delivered a 
short verbal report touching on the activi- 
ties of the organization, after which the re- 
port of the treasurer was submitted. This 
showed the organization to be in a flourish- 
ing condition. The report of the secretary 
was next read, accepted and filed. 

The concluding business of the meeting 
was the election of 11 members to serve 
as a board of managers for the ensuing year. 
This election resulted as follows: Henry 
Bodenheimer, of Henry Bodenheimer & Co.; 
Alpheus L. Brown, of A. L. Brown; Fred 
L. Goddard, of Ira Goddard & Son; Will- 
iam T. Gough, of Carter, Gough & Co.; 
Jonas Koch, of Jonas Koch; Harry C. Lar- 
ter, of Larter & Sons; Robert Loch, of The 
Gorham Co.; Lee Reichman, of Reichman. 
Bros.; Newton H. Rogers, of Hayden W. 
Wheeler & Co.; Augustus K. Sloan, of 
Sloan & Co. and G. H. Niemeyer, of 
Handy & Harman. 

Immediately following the meeting of the 
members, the board of managers of the Bu- 
reau gathered for the purpose of electing 
officers. This resulted in the re-election of 
all of the officers for another year. They 
are as follows: President, Harry C. Lar- 
ter; first vice-president, William T. Gough; 
second vice-president, Newton H. Rogers; 








and secretary-treasurer, Fred L. Goddard. 
Jewelers’ Gold Bars Withdrawn and Ex- 

changed at New York 

Week Ended Feb. 25, 1922. 

The U. S. Assay Office reports: 

Gold bars exchanged for gold coins.. $752,417.77 
Gold bars paid depositors............ 79,807.00 
sera.) <anvaiebxciteaadeard aie $832,224.77 


Of this the gold bars exchanged for gold 
coin are reported as follows: 


: Date Exchanges. 
ee ee $193,816.58 
Mai Beas laws is te wo ocd epionaabee te 98,144.04 

25, ENS Ee RT oe ET ee Ee 150,282.84 

2, ee REO ETE ee aa era 171,186.69 

BMPR ee ie cuae wane hnmaceacues 138,987.62 

Total eben 417.77 
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DEATH OF CHARLES L. POWER 





Prominent New York Diamond Importer 
Passes Away After a Short Illness 


Following an illness of only five days, 
Charles L. Power, diamond importer, 15 
Maiden Lane, New York, and one of the 
best known men in the industry, passed away 
on Monday, Feb. 20, at his home, 1 W. 
8ist St. The funeral services were held 
at his late residence with the Rev. Dr. Work 
of the Fourth Presbyterian Church, New 
York, officiating. The body was laid at 
rest on the same day in the East Ridge- 
lawn Cemetery at Delawanna, N, J. 

Charles L. Power was born on Jan. 10, 
1851 at Philadelphia, Pa., and in 1860 went 
to Norristown, Pa., where the family took 
up its residence. Five years later, Mr. 





THE LATE CHARLES L. 


POWER 


Power obtained his first position when he 
entered the employ of D. H. Stein, whom 
he served for four years as an apprentice 
at the watchmakers’ and jewelers’ trade. 
At the end of this time, Mr. Power, having 
become versed in the practical side of his 
chosen calling, returned to Philadelphia, 
where for seven years, he served aS manager 
of the jewelry business of Walter Cresson, 
successors to John Fries, at the corner of 
2d and New Sts. 

After leaving this concern, Mr. Power 
obtained a position as a traveling salesman 
with M. Fox & Co., 1 Maiden Lane, New 
York, whom he joined in 1876. It was in 
the capacity of traveling man that Mr. 
Power made many trips throughout the east 
and west and became well known in the 
trade. Eight years later, he left Fox & 
C.., to accept another position as traveling 
salesman with Randel, Baremore & Billings. 
He remained with that concern until Feb. 
1, 1893 when he gave up his position and 
‘ormed a co-partnership with Adolph Lud- 
tke of Ludeke & Co., and thereafter the busi- 
ness became known as Ludeke & Power. The 
‘tm continued until several years ago when 
Mr. Power was joined by Mr. Allan. Un- 
der the style of Power & Allan, the busi- 
"Ss was conducted for a number of years, 
the last office of the concern being located 
at 170 Broadway. Sometime in 1921 this 
partnership was dissolved and Mr, Power 
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continued alone and at the time of his 
death, maintained an office at 15 Maiden 
Lane. 

Mr. Power was formerly a president of 
the Jewelers’ 24 Karat Club of New York 
and at the time of his passing, was affiliated 
with the Brotherhood of Traveling Jewel- 
ers, the Philadelphia Jewelers’ Club, Boston 
Jewelers’ Club, the Republican Club of the 
City of New York and was also a Knight 
Templar. The latter organization had a 
guard of honor, composed of members, at 
the funeral services last Wednesday after- 
noon. 

Some time ago, Mr. Power suffered from 
an attack of the grippe and had apparently 
recovered when he was again taken ill. This 
illness terminated five days later in his death, 
which was caused by acute Brights disease. 

The deceased is survived by a widow, 
one daughter and one son. 








Death of Eugene M. Blauvelt 


Witson, N. C., Feb. 22—The death of 
Eugene M. Blauvelt, occurred at a local 
hospital at 9 o’clock Saturday night, Feb. 
11. Mr. Blauvelt had been ill for only 
a short time and the news of his death 
came as a shock to many friends. 

Funeral services were conducted Sun- 
day afternoon, Feb. 12, at 4:30 o’clock 
from St. Timothy’s Episcopal Church. 
The Rev. Morrison Bethea, a former 
rector of the church came from Raleigh 
to conduct the services. The burial took 
place at Maplewood Cemetery with 
Masonic honors. 

Eugene M. Blauvelt was born in New 
York State 63 years ago. He moved to 
this town 16 years ago and entered the 
jewelry business, which he had conducted 
since that time. He was a highly re- 
spected citizen and made a host of friends 
throughout the community. 

The deceased is survived by a widow, 
who before her marriage was Miss Mar- 
garet Elliott, of Ohio, and two daughters 
and two sons, Mrs. W. E. Massenburg, 
of Rocky Mount and Mrs. Fred Connor, 
of Wilson, and Robert and Rodney Blau- 
velt, who are attending school in 
Missouri. 


DEATH OF WILHELM DIEBENER 


Publisher of “Deutsche Goldschmiede- 
Zeitung” Passes Away in Germany 

Word was received here last week of the 
death in Germany on Jan. 20, last, of Herr 
Wilhelm Diebener, founder and publisher of 
our German contemporary, Deutsche Gold- 
schmiede-Zeitung. 

Herr Diebener was born March 5, 1858, 
in Schenklengsfeld, near MHersfeld. He 
established Handelszeitung fiir die Gold- 
und Silberwaren-Industrie und verwandte 
Geschiaftseweige (“Trade Journal for the 
Gold- and Silverware Industry and Allied 
Trade Branches”) in 1898, soon changing 
title to Deutsche Goldschmiede-Zeitung of 
Leipzig. To Herr Diebener’s strenuous ac- 
tivities much of the solidarity of Germany’s 
goldsmithing communities is due, as he pos- 
sessed great genius for organization and ex- 
ercised it unremittingly in behalf of the 
manufacturing, wholesaling and retailing 
trades. 











CIRCULAR 





79 


MORE “HOLD-UPS” IN CHICAGO 





Nine Bandits Rob Store of V. C. Gorecki 
While Others Get $4,000 from Store 
of Herman Stern 


Cuicaco, Feb. 23.—Two thrilling holdups 
by jewelry bandits were made on the day 
before Washington’s birthday. 

Perhaps the most daring of the two was 
that made on the jewelry store of Vincent 
C. Gorecki, 3012 W. 22nd St., during the 
afternoon, in which nine bandits took part. 
While four men with drawn revolvers en- 
tered the store, three remained in the auto 
a short distance down the street, one was 
stationed across the street to give signals 
and one did sentry duty back and forth in 
front of the store. 

Mr. Gorecki was absent from the store 
attending the funeral of his grandmother; 
one of the clerks was out at lunch and the 
second clerk, Charles Vuchowsky, alone 
faced the four bandits. He was a little slow 
in complying with their orders and was 
knocked down and kicked by the thieves. 
After making a search of the store they 
came back to the clerk and abused him 
physically in an effort to make him tell 
where the diamonds could be found. He 
told them of a certain place in the store 
where the diamonds were kept, and stated 
that if they were not in that location, Mr. 
Gorecki had them with him downtown. In 
this way the diamonds were saved but the 
bandits secured about $5,000 worth of valu- 
able jewelry. 

The holdup was witnessed by a number 
of people who immediately rushed in the 
store after the bandits left but were afraid 
to interfere during the holdup on account 
of being menaced by those left outside on 
guard. 

Before noon on this same day two armed 
bandits entered the store of Herman Stern, 
at 229 East 55th St. Mr. Stern and two of 
his employes, one a young lady, were in the 
store at the time. Mr. Stern, realizing the 
situation and being near the entrance of 
the basement, attempted to rush down there 
from where he expected to give the alarm. 
One of the bandits followed and forced the 
two employes to also enter the basement. 
There he guarded them until he received 
a signal from his partner up-stairs. The 
trap door of the basement was closed and 
locked. 

Mr. Stern and one of the clerks succeeded 
in breaking through the wall into the base- 
ment of an adjoining store and came up into 
the street and gave the alarm. 

Mr. Stern reports his loss at $300 in 
cash and between $3,000 and $4,000 in mer- 
chandise. 








The Fisher Jewelry Co., 325 S. Uniow 
Avenue, Pueblo, Colo., has refurnished its 
store with the exception of safes and has 
received many compliments from the whole- 
sale trade on the appearance of the store. 
The store was entirely wrecked by the 
Pueblo flood on June 3, 1921, at which time 
there was 10 feet of water ir the store and 
the building was wrecked. The stock in 
the wall cases which was left after the flood 
was deposited in a setting of mud and silt 
from 12 to 18 feet deep. The safes were 
filled with water and much other damage 
done. The firm had $10,000 insurance. 
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ROBBERS AT WORK 





Office of Philadelphia Jewelers Entered by 

Safe Blowers But They Obtain Little Loot 

PHILADELPHIA, Pa., Feb. 22.—Robbers 
smashed the safe in the office of B. F. 
Cooke’s Sons, 826 Walnut St., wholesale 
clock dealers, and carried away $125 in cash, 
q dozen traveling clocks valued at $30 each 
and a number of valuable documents. 

The robbery was discovered by Amos K. 
Mclivaine, the shipping clerk when he went 
to the store to attend the furnace. It is 
believed the robbery occurred some time 
between 5 o'clock last night and 2.40 o'clock 
this afternoon. The store was closed to- 
day in observance of Washington’s Birth- 
day, and when Mr. Mcllvaine walked into 
the office of the store he found the safe 
door on the floor and a number of burglar’s 
tools scattered about. He made a hasty ex- 
amination of the situation and then got in 
touch with B. F. Cooke at his home, 1534 
S. 15th St. Mr. Cooke and his son, Elmer, 
who is associated in business with him, came 
to the store. 

Meanwhile, police of the 15th and Locust 
Sts. police station and city hall detectives 
were notified of the robbery and arrived at 
the store to make an investigation. Mr. 
Cooke told the police the front window 
shade was drawn because the store was to 
be closed today. Detectives said it was one 
of the nearest jobs that they had seen in a 
long time, and expressed the opinion that 
the robbers had been at work for a long 
time before they succeeded in opening the 
safe. The tools used were found in the 
shipping room and included some of the 
most up-to-date instruments for work of 
this kind. 

Entrance to the building was gained 
through a window in the shipping room, 
which overlooks a narrow blind alley. The 
window was screened with a heavy iron 
screening, but the robbers ‘managed to pry 
this from its fastenings and get into the 
clock store. They evidently first attempted 
to get into the building by smashing panels 
ina door in the shipping room, but found 
the door was barred by a large radiator 
which stood in front of it. 


The office of the store is surrounded by 


a high partition, and it is doubtful whether 
the robbers could have been seen at work, 
even though the front window shade had 
been up. Following the discovery of the 
robbery, an examination disclosed the fact 
that the robbers had used drills, “jimmies” 
and heavy hammers in forcing the exceed- 
ingly heavy iron and steel safe open. Once 
inside the safe, the vandals opened a small 
strong box and extracted about $125 in cash 
and a dozen small traveling clocks. They 
also took a number of valuable papers, in- 
cluding insurance policies, deeds and checks. 
It is believed that they placed the clocks in 
4 couple of brief cases which were left 
lying on the top of the safe and carried 
their loot awav in them. Detectives found 
4 copy of a New York newspaper, dated 
Feb. 21, on the floor and are working on 
the theory that the men who did the job are 
New Yorkers, A large number of inex- 


pensive watches which were in the office, as 
a number of other small valuable 
g clocks in desk drawers, were un- 
Thousands of dollars’ worth of 


well as 
travelin 
disturbed. 
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clocks, including many valuable grandfather 
clocks, which were in the store, were left 
untouched. The firm carried $500 burglar 
insurance on the safe and $1,000 on the re- 
mainder of stock in the store. 

A mirror which covered the top of the 
safe contained a number of finger prints. 
Detectives who are investigating the rob- 
bery took them to city hall with the hope 
that they might compare with the finger 
prints of men who are known to have rece 
ords as yeggmen. 








N. A. Schoenberger, New York, Files Sched- 
ules in Bankruptcy Showing Liabilities 
of $6,947 and Assets of $2,895 

Schedules in bankruptcy were filed in the 
United States District Court, New York, 
on Saturday, Feb. 18, by Nathan A. Schoen- 
berger, trading as Nat A. Schoenberger, 
dealer in watches, 65 Nassau St. These 
schedules place Mr. Schoenberger’s liabili- 
ties at $6,947 and his assets at $2,895. The 
liabilities constitute taxes due the United 
States, $52.05; other debts preferred by law, 
$50, and unsecured claims, $6,845, while the 
assets are divided as follows: stock in trade, 
$1,250; machinery, tools, etc., $923; other 
personal property, $304; debts due on open 
accounts, $367; unliquidated claims, $49, and 
deposits of money in the bank and else- 
where, $1.68. 

Among the largest unsecured creditors 
are: S. Bruner, $257; Cross & Beguelin, 
$309; J. Goldberg, $170; J. J. Schmucker & 
Co., $616; A. Shapiro & Son, $619; H. N. 
Schiff, $1,828; Wolk & Steinhorn, $232; J. 
R. Wood & Son, $160; Benjamin Indig, 
$500; Herbert H. May, $238; Emile Hirsch, 
$100; Phenix Watch Case Co., $187, and 
Irving Schoenberger, $495. 

Involuntary bankruptcy proceedings were 
instituted against Mr. Schoenberger on Jan. 
7, last. 








of New England Watchmakers’ 
Club Enjoy Annual Banquet in Boston 


Members 


Boston, Mass., Feb. 24.—A large crowd 
of watchmakers participated in the annual 
banquet of the New England Watchmakers’ 
Club at the Boston City Club on Tuesday. 
At the head table were president J. C. 
Steuer, Albert R. Kerr, president of the 
State Retail Jewelers’ Association, H. E. 
Duncan, of Waltham, John Thomas and 
G. Emanuels. 

After President Steuer had expressed a 
few words of welcome, Ed. Lilley, dean 
of the New England Horological Institute 
outlined the work being done and registered 
the fact that the Institute now has more 
than 40 students. 

J. G. Purcell, instructor, added a fund 
of information regarding the same institu- 
tion. Another feature was a humorous en- 
tertainment by John Thomas, who kept the 
tables in a roar or laughter. 

A committee consisting of Messrs, Olin, 
Heath and Richards was named to nominate 
officers for the annual meeting and election. 

Among those present were W. W. Bell, 
R. M. Smith, Ivers Wetherbee, J. McEvoy, 
R. Johnston, Charles Steuer, F. G. Olin, 
C. Warren Barry, Ed. Lilley, Charles E. 
Richards. A. P. Woodbury, W. H. Heath, 
F. W. Derbyshire, Leroy Nichols, C. M. 
Cate, F. M. Prince and about 40 others. 
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NO CLUES TO ROBBERY 


Newark Police Still Seeking Identity of Men 
Who Held Up Harry Friedman and 
Looted His Store 

Newark, N. J., Feb. 25.—No clues have 
been found as to the identity of the two 
bandits who on Tuesday afternoon held up 
Harry Friedman in his jewelry store at 28 
Springfield Ave., handcuffed him to an iron 
bar on the back door of the store, stole 
$5,000 worth of jewelry, and made their 
escape. There is much mystery in the case, 
which the police have not yet been able to 
fathom. 

According to Friedman’s story, two men 
came into the store about 2.15 p. mM. and 
asked to see a wedding ring and an engage- 
ment ring. One of the men was tall and 
sportily dressed, and the other was short 
and poorly dressed. It was about 15 min- 
utes later that he was found handcuffed in 
the back of his store. ee 

The short man, according to Friedman, | 
had selected a wedding ring, and asked that 
it be engraved with the initials “H. R. to 
He could not remember that last 
part of it in telling the story to the police. 
He said the date was to be Feb. 27. He 
said the tray of rings was on the counter, 
and he laid the ring selected on the counter. 
The tall man started to leave, when the 
short man asked him to wait until he se- 
lected an engagement ring. The tall man, 
according to Friedman, said he would see 
him at night, and left the store. 

Friedman then said that his engagement 
rings were in the window, and that he left 
the wedding rings on the counter while he 
went to get the engagement rings. Sud- 
denly, he said, the man pointed a revolver 
at him and told him to be quiet and come 
with him. He then led the jeweler to the 
back of the ‘store, where he handcuffed him 
to an iron rod on the back door. The thief, 
according to [riedman, threatened to kill 
him if he yelled. 

Nearly everything in the store of value 
had been taken, according to the police. 
The safe and money drawer had _ been 
cleaned out. There was $96 in the latter, it 
was stated. Rings and diamonds valued at 
$1,814 were taken from cards in the display 
at the front, it was stated. A number of 
watches were also taken from the window. 
The tray of wedding rings had been put 
back in the case. 

Detectives located the store in which the 
handcuffs had been purchased about an hour 
before the robbery. At Hunt’s sporting 
goods store at 296 Market St. it was stated 
that a man had purchased the handcuffs for 
$3.95. The purchaser was described as be- 
ing 36 or 38 years old. Detectives found 
that an effort had been made to purchase 
handcuffs in other stores, but the descrip- 
tions of the men who asked for handcuffs 
did not tally. 

For several weeks Friedman had con- 
ducted the store practically alone. Before 
that time, according to his daughter, Etta, 
he had had a clerk. Since the clerk left, 
she and her brother, Benjamin, 15 years old, 
had helped their father after school hours. 
30th attend the Central High School. 











The business of Fass & Wahlstedt, Butte, 
Mont., has been sold to Charles Wahlstedt. 
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DEATH OF COL. C. H. OSGOOD 





Prominent Lewiston, Me., Jeweler Passes 
Away Following an Attack of 
Influenza 


Lewiston, Me., Feb. 27.—Colonel Charles 
H. Osgood, for many years one of the most 
prominent jewelers of this city, died last 
night, following an attack of influenza. 

Mr. Osgood retired from business in 
1920, after having been actively engaged in 
trade for almost 54 years. At that time 
the jewelry business of H. A. Osgood & 
Co., retail, and H. A. Osgood & Sons, 
wholesale, was turned over to J. H. Lem- 
pert, who with his brother-in-law, R. C. 
Barnstone, purchased the Osgood Block 
from 127-131 Lisbon St. 

The Osgood jewelry business was estab- 
lished more than 60 years ago and the name 








THE LATE COL, CHARLES H. OSGOOD 


of H. A. Osgood & Son has always stood 
for honest merchandising. Colonel Osgood, 
son of the founder of the business, had 
no small part in the growth and prosperity 
of the business. Since the death of his 
father, some 17 years ago, Colonel Osgood, 
up until the time of his retirement, had ab- 
solute control of the business, both the 
wholesale and retail. During the past few 
years his health had been seriously im- 
paired, 

Few men held a more prominent place in 
the business, social and political life of the 
city than Colonel Osgood. He always lived 
a busy life and was always ready to give 
active and financial support to any worthy 
object. In his early business career he be- 
came a dominant factor in working to the 
Civic and social betterment of the city. 

Colonel Osgood was instrumental in or- 
sanizing the first Board of Trade of Lew- 
‘ston and Auburn. It was very largely 
through his efforts that the Lewiston Lodge 
. B. P. O. E. was organized. He also 

eld the first life membership in Kora Tem- 
ple and bought the first bond to build the 
red temple. He was a member of the 
re boni- Lodge, F. and A. M., was a 32nd 
i Mason, Knights Templar, King 

iram Chapter, Dunlap Council No. 8, R. 
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and S. M., held the first membership in 
Golden Rule Lodge, I. O. O. F., and was 
a member of Worumbus Encampment and 
of Industry Lodge, K. of P., and a member 
of the Calumet Club. 

As one of the founders of the original 
Board of Trade in Lewiston and Auburn, 
Colonel Osgood gave freely of his time and 
labor to improve trade conditions and pro- 
mote the growth of the city. Particularly 
was he interested in the welfare of the local 
hospitals and charitable organizations. 
Since 1909 he had been a member of the 
board of directors of the C. M. G. Hospital. 

In 1893 he was a member of the Maine 
House of Representatives and served in the 
Senate in 1909-10.. As a member of the 
legislature at a time when State aid to local 
institutions did not come by merely asking 
for it, Colonel Osgood secured liberal ap- 
propriations for Bates College, the local 
hospital and Healty Asylum. He never al- 
lowed politics to divert him from his du- 
ties to his city, but at the same time was 
responsive to the demands of his party. 

Through the generosity of Col. Osgood, 
the New England Watchmakers’ Institute 
at Milford, Mass., has been able to purchase 
a valuable property immediately adjoining 
the Main building, and which is to be 
known as the H. A. Osgood Memorial 
Building. The utmost thanks of everybody 
interested in the watch and jewelry business, 
in the United States, were due to Col. Os- 
good for his magnificent gift. The Colonel 
in donating the property also perpetuated 
the name of his late father, the founder of 
the present house of H. A. Osgood & Son, 
Lewiston, Me., a man well known through- 
out the United States and particularly in 
New England for his square business deal- 
ings and also for his desire at all times to 
help along the ambitious and ‘deserving 
young jeweler. It is a matter of record 
that many of the leading jewelers in New 
England today owe their success and pros- 
perity to the big heartedness of the man 
whose name the new building bears. 

Col. Osgood also presented to the Insti- 
tute an oil painting of his father. 








REPORTS LOSS OF DIAMONDS 





New York Importer Faints in the Subway 
and Misses Wallet Containing Gems 
Valued at $75,000 


While returning from a visit to a number 
of uptown merchants, Leo Sherman, head 
of L. E. Sherman & Co., diamond impor- 
ters, 89 Fulton St., New York, fainted in 
the Times Square subway station last 
Thursday afternoon and was taken to the 
3ellevue Hospital, where he finally re- 
gained consciousness, He reported to the 
police that he had been robbed of a wallet 
containing about $75,000 worth of diamonds, 
and a scarf-pin. Mr. Sherman was later 
moved to his home at Newark, N. J., where 
he is now confined. 

At the office of Mr. Sherman, a JEWELERS’ 
CIRCULAR reporter was told that the diamond 
importer had been in poor health for some 
time and was really not strong enough to 
attend to business. On “Thursday he called 
on a number of uptown merchants. He 
was just starting downtown about 4 o’clock 
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in the afternoon when he fell on the subway 
platform. 

The police have investigated but as yet 
have failed to make any arrests. The dia- 
monds, it is said, were fully insured. 








Wisconsin Jewelers Making Plans for Visit 
of President Hufnagel of the A. N. 
R. J. A. March 7 and 8 


MILWAUKEE, Wis., Feb. 23.—Several im- 
portant subjects of interest to Wisconsin 
retail jewelers are expected to be taken up 
at the meetings to be held here and at Ap- 
pleton, Wis., on March 7 and 8, respectively, 
when Edward H. Hufnagel, president of the 
National Retail Jewelers’ Association will 
be the guest of jewelers of the Badger State 
on his tour of the country. The Milwaukee 
Jewelers’ Club at its monthly meeting de- 
cided to make a special effort to have re- 
tail jewelers of southeastern Wisconsin 
come to Milwaukee to attend the meeting 
at which Mr. Hufnagel will talk. Officers 
of the State association are also co-operat- 
ing with the local club in plans for the meet- 
ing here. The work of the Horological In- 
stitute of America, of which Mr. Hufnagel 
is vice-president, will be thoroughly ex- 
plained by him and this subject is one of 
keen interest to Wisconsin retail jewelers. 
National association activity, taxation and 
legislation matters and similar subjects of 
general interest to jewelers will probably 
also be included among the subjects. 

President Hufnagel will arrive in Mil- 
waukee on Tuesday, March 7, from St. 
Paul. Officials of the Wisconsin associa- 
tion and the Milwaukee club will form a 
reception committee. The March meeting 
of the club, scheduled for Wednesday even- 
ing, is being advanced one day to meet with 
Mr. Hufnagel’s schedule. A dinner will be 
given at the Hotel Pfister in honor of the 
national president and the meeting at which 
he will talk will follow. The following day 
Mr. Hufnagel will be at Appleton, where 
officials of the State association are arrang- 
ing for him to address a meeting of retail 
jewelers from northeastern Wisconsin. Mr. 
Hufnagel will spend Thursday with Na- 
tional Secretary A. W. Anderson at Nee- 
nah, Wis., before leaving- fer Chicago to 
continue his tour. The Milwaukee commit- 
tee arranging for the local meeting consists 
of Henry F. Stecher, Alfred W. Fuchs, 
Henry J. Oberst and Edward H. Motl. 

“Wisconsin has the reputation of having 
one of the best and strongest retail jewel- 
ers’ associations in the country, and we are 
making every effort to secure a big turn- 
out in honor of our national president,” 
said Mr. Stecher. “Milwaukee and other 
Wisconsin jewelers are very much inter- 
ested in the work of Mr. Hufnagel and the 
Horological Institute, as well as national 
association and federal legislation subjects. 
At the Milwaukee meeting we hope to get a 
representative number of jewelers from 
southeastern Wisconsin, while at the Apple- 
ton meeting special effort is being made for 
representation from the Fox River valley 
and the entire northeastern part of the 
state.” 








N. Suttle has purchased the jewelry busi- 
ness of J. A. Richter, 2415 Jefferson Ave., 
Newport News, Va. 
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WOMAN THIEF ARRESTED 


Boston Police Hold Anna Rusling, Who Has 
Admitted Stealing Gems Worth Many 
Thousand Dollars from Local 
Jewelry Stores 
Boston, Mass., Feb. 25.—Anna Rusling, 
a handsome, exquisitely dressed woman, 29 
years of age, was arrested by Assistant Su- 
perintendent Harry J. Murray of the Pin- 
kerton Detective Agency, and Inspectors 
Dorsey and Augusta, at her apartments, 833 
Beacon St., today and charged with the lar- 
ceny of diamond rings from several jewelry 
stores. Later in the day she broke down 
and admitted that she had stolen the gems. 
At first, when confronted by several sales- 
men of the stores which had been her vic- 
tims, she admitted visiting the stores but 
declared that she had committed no theft. 
But after Captain Armstrong had _ talked 
with her further, she said: “What’s the 
use? Yes, I did steal all the property you 
speak of.” She told Armstrong that she 
was a chemist, that she had been married, 

but that her husband was dead. 

She is booked at headquarters on various 
charges of larceny of diamond rings from 
Anshen & Rockman, $225; Bigelow, Ken- 
nard & Co., Inc., $370; Reagan, Kipp & Co., 
$550: Robinson’s, $200; Smith Patterson 
Co., $2,450; Charles, Henry & Crowley, 
$375. She also attempted robbery at the 
store of Jason Weiler & Sons, but a clerk 
followed her down the stairs, thinking she 
had unwittingly taken a ring. The woman 
showed much embarrassment when spoken 
to and gave back the ring she had taken. 

The arrest of Anna Rusling came after 
weeks of investigation by the police and 
private detectives, to whom: the robberies 
had been reported. The police were puz- 
zled, however, by the various descriptions 
given by the clerks who had waited on her. 
In one place she wore a black and white 
fur coat; in another a brown coat trimmed 
with fur, and in still another she wore a 
long, blue cloth coat. All three of these 
coats were found in her apartments when 
the arrest was made. 

The police say the woman was very dex- 
terous at “palming” rings and was able to 
extract one from a tray without exciting 
the suspicion of the clerk. In one store, 
however, a clerk missed a ring and it was 
subsequently “found” by the woman herself 
entangled in the fur of her muff. 

The way she operated, after extracting a 
ming unseen, was to walk to the window, 
examine one which the clerk saw she had 
taken, then return to the counter, saying 
she would buy it and would go and get a 
check cashed and come back for it. She, 
of course, did not appear again. 

After her arrest Mrs. Rusling accompa- 
med the officers in a taxicab to various 
Pawnshops where she had disposed of some 
of the rings. The police had previously re- 
pag snd nings in New York, The value 

Property now regained is $3,500. The 
woman is held in $10,000 bail. 
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mond theft. Last year she was charged 
with the theft of a diamond ring from Ethel 
I. York, of 234 Newbury St. Later she 
brought suit against Miss York. 

The arrested woman was also in court 
last year charged with forgery and with the 
destruction of the books of a Back Bay 
automobile concern which employed her as 
a bookkeeper.. The forgery charge was dis- 
missed and the charge of destroying the 
books placed on file. The automobile offi- 
cials say Mrs. Rusling was discharged from 
their employ because she insisted on smok- 
ing cigarettes while sitting in a window. 








SAMPLES STOLEN 





Thieves Break Into Room in Cleveland, O., 
Hotel and Get Jewelry Valued 
at $5,000 


Newark, N. J., Feb. 27.—Thieves broke 
into the room of Frederick T. Long, of 
190 Elwood Ave., this city, while he was 
stopping at the Statler Hotel, Cleveland, 
and stole jewelry samples valued at $5,000. 

Mr. Long was on a trip through the 
middle west in the interest of his concern, 
Bennett & Long, manufacutring jewelers at 
34 Marshall St., this city. Mr. Long left 
his room about 2 o’clock in the afternoon. 
When he returned at 4 o’clock he discovered 
the robbery. The jewelry was taken from 
Mr. Long’s trunk. According to William 
Bennett, president of the jewelry company, 
Mr. Long had stock valued at $75,000 with 
him. Most of this was in the hotel safe. 

The stolen jewelry is covered by insur- 
ance, 








Death of R. H. Johnson 


CAMERON, Tex., Feb, 22.—R. H. Johnson, 
pioneer jeweler of this city, died Feb. 11. 
He was born in Ellis county, Texas, Sept. 
25, 1861, and came to Cameron in 1887. 
With his brother, M. M. Johnson, he en- 
tered the jewelry business. Selling his in- 
terest to his brother in 1895, he established 
the present business. He took great pride 
in his craft and his store, and his courteous 
manner and fair dealings brought R. H. 
Johnson’s jewelry store a large patronage 
from the surrounding country. 

The body was laid at rest in Oak Hill 
Cemetery, funeral services being conducted 
from the Baptist Church by Rev. Ira F. 
Key, pastor of the Methodist Church, Mr. 
Johnson having been a member of the Meth- 
odist Church since 1896. The services were 
touching and beautiful and the floral offer- 
ings profuse and handsome. Favorite songs 
were sung by a male quintette. The pastor 
paid a high tribute to the deceased, outlining 
his life, and then read a poem which was 
written in a little book by Mr. Johnson a 
short time before his death. 

Deceased is survived by his widow, who 
was a constant companion in business and in 
their home life, and his only brother, M. M. 
Johnson. 








G. F. Milkey and his son, Ired. A. M. 
Milkey, an optometrist, will jointly occupy 
the store in Burtt’s block, on Ave. A, Tur- 
ners Falls, Mass., now occupied by Mr. 
Burtt, florist, after remodeling and changes 
now in progress are completed. 
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NEW YORK JEWELER KILLED 


Youth Said to Have Confessed to Murder of 
Demostl-enes Santosiniou After 
Attempt to Rob Him 


Less than 12 hours after Demosthenes 
Santosiniou, jeweler, 27 Madison St., New 
York, was held up and murdered last 
Thursday evening, the police arrested a 
young man who it is claimed has confessed 
to the crime. The prisoner is described as 
Louis Gardella, 9 Henry St., and according 
to the alleged confession has admitted that 
his motive for going to the jewelry store 
was robbery. When the jeweler showed 
resistance, he was shot under the left arm 
and died instantly. In the scuffle which 
caused the jeweler’s death, the prisoner was 
also shot in the leg and is at present being 
held in the prison ward at Bellevue Hos- 
pital. 

The arrest of Gardella occurred last Fri- 
day morning at the home of an aunt on 
First Ave., where he was found in bed 
suffering from a gunshot wound in the leg. 
He was taken to police headquarters, where 
it is claimed he confessed to the crime. 

In his alleged confession, it is claimed, he 
said he merely intended holding up the pro- 
prietor of the store but did not anticipate 
the struggle which followed. The youthful 
bandit, it is asserted, stated that the jeweler 
instead of throwing up his hands when 
commanded, engaged him in a scuffle. In 
trying to take the revolver from the bandit, 
it is claimed, the gun exploded and the shot 
entered Gardella’s leg. The youth, it is 
alleged, stated that although he was suffer- 
ing from the gunshot wound, he still con- 
tinued to struggle but when he saw help 
coming to the jeweler, he placed the gun 
against Santosiniou’s breast and fired. The 
bandit then ran down the street, to New 
Bowery, where he disappeared. In _ his 
flight, it is claimed, Gardella stated that he 
threw his gun away. He went directly 
home, it is said, and then was taken to the 
home of an aunt. His arrest, according to 
the police, was brought about through a 
doctor who treated Gardella for his wound. 

The hold-up was a daring one and came 
at a time when the authorities were investi- 
gating a number of similar robberies in the 
neighborhood. The jeweler maintained a 
small store at 27 Madison St. and was alone 
in the place when the bandit entered. It is 
believed that the jeweler upon noticing the 
robber’s youth, decided to give battle. It 
was after the first shot was fired, which it 
is claimed entered the thief’s leg, that the 
neighborhood became aroused and a num- 
ber of children appeared on the scene. A 
nearby restaurant owner also rushed to the 
place just as the jeweler was killed and the 
thief was making his escape. The restau- 
rant man endeavored to capture the thief 
but when he brandished his revolver, his 
pursuers gave up the chase. 

Gardella is 17 years old and according to 
the authorities has confessed to committing 
a number of robberies in the neighborohod 
of the jewelry store. The arrest was made 
by Detectives Kemp anl Strojohann of the 
Oak St. Station. 

Demosthenes Santosiniou was about 35 
years old and was married some years ago. 
He was a Greek and resided at 39 FE. 4th 
St., New York. 




















THE JEWELERS’ CIRCULAR March 1, 1922. 


SAPPHIRES 
EMERALDS 








STAR 
SAPPHIRES 


SEAL 
SAPPHIRES 


EMERALD CUT and SQUARE CUT RUBIES 
CALIBRE Upward to 5 carats for single stone rings. ALSO AND 
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15 Maiden Lane, New York 
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Reports from the European Diamond Markets 








Conditions in the Diamond Centers of London, Paris and Amsterdam as 
Reported by Correspondents of The Jewelers’ Circular 

















Lonpon, Feb. 18.—Business in this center 
is reported to be slightly better, although 
trade is not as brisk at the present time as 
might be expected during this period of the 
year, which is usually considered a fashion- 
able season for London society people. So- 
ciety is more prominent here than usual, 
this year, in view of the approaching wed- 
ding day of Princess Mary. A number of 
jewelers in this city are obtaining consid- 
erable trade supplying articles as wedding 
gifts, but the majority of jewelers in the 
West End, as well as in other London cen- 
ters, are enjoying only moderate trade at 
the present time, and seem to be satisfied 
that they can maintain this standard under 
present conditions. There has been an in- 
flux of merchants from abroad to this mar- 
ket thus far this month, who were desirous 
of buying rough diamonds and it has been 
reported that a fair amount of rough ma- 
terial was sold, one American firm report- 
ed as purchasing gems worth £100,000. 
Prices are firm for rough damonds. Bortz 
and other industrial diamonds have in- 
creased in price from 10 to 15 per cent 
during the past week and still show indica- 
tions toward an increase in price. 

Preparations are now being made for the 
Industrial Fair, which will be held during 
next month. At this fair the diamond and 
allied branches of our trade will be repre- 
sented and it is expected that much benefit 
will be derived by jewelers from this ex- 
hibition. 

AmsterDAM, Feb. 19.—Although condi- 
tions in the market have not changed ma- 
terially during the past 18 months, there is 
at present a more optimistic mood among 
large manufacturers and dealers who are 
coming to realize that it is the best business 
policy to face the situation bravely and 
adapt themselves as rapidly as possible to 
changed conditions. As a result of this 
attitude, many of the firms here dealing in 
rough diamonds have been visitors during 
the month at the offices of the London Dia- 
mond Syndicate and in most cases were 
successful in buying. A false impression 
seems to have been created in trade circles, 
relative to a decrease in the price of rough 
diamonds. The London Diamond Syndi- 
cate has repeatedly declared that it will 
maintain strongly its adopted policy of 
keeping up the prices of diamonds and this 
policy has not been changed. It may be 
said, however, that for certain qualities or 
assortments, the heavy increase which was 
imposed during the diamond boom of 1919 
has been removed, but this cannot be re- 
garded as a change in the policy of the 
syndicate, but merely as a measure to al- 
leviate the difficulty under which the market 
for certain grades of gems labors under 
Present conditions. Good quality diamonds 
are bringing high prices. We wish to take 
this occasion to congratulate the editor of 
Tne Jewerers’ Crrcutar on the 55th Anni- 
versary of that Journal, which is held in 
high repute in this market. 





Paris, France, Feb. 17.—The business in 
this market seems to be fairly good, which 
has been the case during the past few weeks. 
It must be understood, however, that this 
is particularly the case among the jewelers 
who supply a class of trade who are de- 
sirous of purchasing the cheaper class of 
jewelry. On the other hand, wholesale 
firms report that trade is not brisk at the 
present time. This condition is easily un- 
derstood in view of the depressed conditions 
of trade in the colonial and Eastern mar- 
kets. The individual jeweler in France now 
seems to be taking advantage of the fact 
that the cheap jewelry from Pforzheim and 
Central Europe is no longer a factor in 
competition. The Chambre Syndicale here 
is doing its utmost to promote the interest 
of the jeweler by providing every facility 
to check foreign competition. As an out- 
come of this attitude it has recently been 
noted that artistic lines of jewelry have 
been made here set with colored stones, 
especially small emeralds and surrounded 
with medium quality small diamonds, which 
make dainty articles. The latest fashion in 
brooches is the plaque shape, which requires 
a fair quality of diamonds. This type of 
jewelry was neglected during the war, as 
being too expensive, but is coming into 
vogue again. There are at present a few 
American diamond merchants on a buying 
tour, but they are of the opinion that the 
prices for good quality stones are still 
very high and that reports in the daily 
press to the effect that prices have been 
reduced are without foundation in fact. 








HELD UP AND ROBBED 





Bandits Threaten Brooklyn Diamond Broker 
With Revolvers and Escape With 
Gems Valued at $20,000 

While walking along Lee Ave., Brooklyn, 
N. Y., last Thursday morning, Jacob Wis- 
niak, described as a diamond broker, resid- 
ing at 544 Bedford Ave., was held up by 
two armed bandits and relieved of a brief 
case which he reported to the police con- 
tained loose diamonds and platinum mount- 
ings valued at about $20,000. Although the 
robbery was witnessed by a number of 
passers-by, no attempt was made to hold 
the men and as a result they escaped toward 
the Williamsburg Bridge in a taxicab. 

Just before noon, last Thursday, Mr. 
Wisniak was walking along Lee Ave., hav- 
ing just left his home. At the corner of 
Ross St. he was approached by two men 
who commanded him to hand over the brief 
case he was carrying. The men accompa- 
nied their threats with revolvers, which 
they pointed at the diamond broker, and 
Mr. Wisniak, fearing bodily harm, handed 
over the case. The men jumped into a 
taxicab which was standing at the curb and 
escaped. A few minutes later the police 
were on the scene. The diamond broker 
reported to the authorities that he was 
carrying about 25 carats of loose diamonds 
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and a large number of platinum mountings 
when robbed. The police were given a 
good description of the men, but as yet they 
have failed to make any arrests. Mr. Wis- 
niak, according to the police, carried no 
insurance on the gems and mountings. The 
automobile which, it is claimed, the men 
used, was later found abandoned on a street 
in Brooklyn. Upon investigation it was 
found to be a car which had been stolen 
from a New York merchant. 

Several papers reported that Mr. Wisniak 
had been kidnapped and carried away in an 
automobile, but this the police stated was 
not so. 








Youth Robs Residence of Providence, R. L., 
Jeweler But Is Arrested by Policeman 
and Bound Over to the Grand Jury 


ProvipENcE, R. I., Feb. 25.—Reading the 
society columns of the daily newspapers 
with a view to calling on prominent resi- 
dents during their absence from home is 
blamed by George Maxwell, 19 years old, 
for the troubles in which he finds himself 
following his arrest last Wednesday night 
by Patrolman Paul A. King, of the Fourth 
Precinct after he had stopped the young man 
on the street to make inquiries concerning 
the suitcase he was carrying. 

Not being able to give a satisfactory ex- 
planation Maxwell was taken to the Fourth 
station, where he finally explained that he 
had broken in the home of Arthur O. Ostby, 
superintendent of the manufacturing jewelry 
establishment of Ostby & Barton Co., at 
207 Lexington Ave. The suitcase upon ex- 
amination at the station was found to con- 
tain seven bars of gold that the firm esti- 
mated as worth upwards of $150, a lot of 
clothing and other property said to have 
been stolen from the Ostby home earlier in 
the evening. 

The prisoner told the police that he had 
read in the newspapers that Mr. Ostby and 
family had gone to Florida for a few weeks’ 
stay and that he considered it an opportune 
time to replenish his purse, which he said 
had become empty owing to his loss of em- 
ployment in a Pawtuxet Valley cotton mill 
on account of the present textile strike. 
The idea of using the society columns as 
a preliminary to theft, he declared, had been 
given him by a “pal” in the navy during 
their service together. 

The break at the Ostby house would prob- 
ably have gone undetected until the family’s 
return had it not been for the vigilance of 
Patrolman King. He noticed the youth 
carrying the suitcase, which appeared to be 
rather weighty, on Battey St. about 9:15 
o’clock, and when he stopped the man the 
latter gave various answers. At the station 
Maxwell admitted that he had climbed a 
porch at the Ostby house between 7:30 and 
8 o’clock and entered through a second-story 
window which he forced. The gold bars 
were stolen from a drawer in a desk, while 
the suitcase and clothing were taken from 
closets. 

He gave his address as 19 East St., Arc- 
tic, R. I, but said that his former home was 
in Philadelphia. In the Sixth District 
Court this morning he was adjudged prob- 
ably guilty of breaking and entering the 
dwelling house of Arthur A. Ostby and was 
bound over to the grand jury without 
surety. 
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Announce to the trade that after March 1, 1922 
their offices will be located at 


170 Broadway Corner Maiden Lane 
NEW YORK CITY 
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Speaking of “BIRTH STONES’’— 


Not every one who was born in APRIL can afford a Diamond, the usually accepted “BIRTH 
STONE” for that month. The idea of Birth Stones originated in the Orient, and Orientalists who 
have studied these things assure us that JADE is becoming more and more popular as the appro- 
priate alternate Birth Stone for April. So we have stocked genuine 


CHINESE and NEW ZEALAND JADE 


the much-prized and exquisitely beautiful alternate APRIL BIRTH STONE in all desirable shapes 
and sizes. The adoption and use of this alternative by American Jewelers will open up a new and 
profitable field of trade. 












Order your supply NOW, while it is available 


NORDLINGER’S SONS, Inc. 


New York Office: 15 Maiden Lane 


Paris, 32 Rue Beaurepaire Gablonz a/N., 16 Steingasse Providence, 63 Washington St. 
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DEATH OF NATHAN HERCULES 





Last Honors Paid to Veteran Boston Jeweler 
Who Was Active in Fraternal Circles 


30sToN, Mass., Feb. 27.—The funeral of 
Nathan Hercules, wholesale jeweler, who 
passed away Friday, was held from the fam- 
ily home at 288 Columbia Road, Dorchester, 
yesterday, followed by services at the Moses 
Mendelsohn Lodge Cemetery, West Rox- 
bury, Rabbi Harry Levi officiating. Mr. 
Hercules, who had been in the business 
many years in Boston, in more recent years 
with his son, A. A. Hercules, was well 
known in this city and State. In former 
times he was in the Jewelers’ building, be- 
ing one of the oldest tenants, but in recent 
months moved with his son to 5 Bromfield 
St. 

Mr. Hercules was active in fraternal cir- 
cles, having held high official positions in 
Charles Sumner Council, R. A.; Moses 
Mendelsohn Lodge, I. O. F. S. of I.; Cove- 
nant Lodge, I. O. O. F., and others. His 
passing removes one of the most familiar 
figures in Boston jewelry circles, his friends 
being legion, and to whom his death comes 
as a matter of keen regret and shock. He 
was born in Germany, 69 years ago, com- 
ing to Boston at an early age. He received 
his education in this city and had always 
carried on business here. 

He is survived by his widow, a son, A. A. 
Hercules; a daughter, Mrs. Peter Feinberg, 
Winthrop; two grandchildren, and a sister, 
Mrs. Eben Mason, of Cambridge. 








ARTHUR HENIUS HONORED 


His Name Added to Honor Roll of Veterans 
of Foreign Wars of Rhode Island 
in Recognition of His Services 
to Soldiers 

ProvipENCcE, R. J., Feb. 25.—An unusual 
tribute was paid to Arthur Henius, presi- 
dent and treasurer of Henius & Co., Inc., 
precious stone dealers of this city, last 
Monday evening by the commanders of the 
several posts of the Veterans of Foreign 
Wars of Rhode Island, at a get-together 
dinner held at the Hotel Dreyfus. This 
was the placing of his name on the honor 
roll of the organization. 

During the post-prandial exercises, John 
J. McGrane, Department Commander for 
Rhode Island, during an address, suggested 
the idea and this was the cue for several 
of the Commanders to explain what Mr. 
Henius did during the World War for the 
comfort and welfare of the soldiers and 
also what he has since accomplished for the 
benefit of the ex-service men. 

“Camp Henius is the result of the love 
Mr, Henius cherishes for the ex-service 
men,” said Commander McGrane, “and we 
can pay no honor too high for a man who 
has gone out of his way to help the boys.” 
It was unanimously voted that his name be 
added to the honor roll and each commander 
was advised to take the necessary steps to 
carry the vote into effect. 

Camp Henius, to which reference was 
made, is a tract of land near the State 
military camp grounds at Quonset Point, 
with suitable buildings that Mr. Henius 
Presented the American Legion in memory 
of his son who lost his life in service in 
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Europe. The camp is used as a recreation 


place. 








Members of Kansas Retail Jewelers’ Associa- 
tion Meet at Wichita for 
Annual Convention 


Wicuita, Kan., Feb. 24—The annual 
meeting of the Kansas Retail Jewelers’ As- 
sociation will be held in this city next Mon- 
day and Tuesday. Members of the local 
jewelers’ association will act as hosts to 
the delegates from out of town, and it is 
expected that more than 200 members of 
the State association will attend. 

Mayor W. C. Kemp will welcome the con- 
vention with an opening address. Charies 
A. Wilson, president of the Kansas associa- 
tion, will respond. Phil Sheridan has been 
appointed song leader and the Rev. W. M. 
Farrell of St. Mary’s Cathedral will give 
the invocation at the opening session. 

Clarence Fearl, secretary-treasurer of the 
association, will submit his report and W. 
B. Harrison, president of the Union Na- 
tional Bank, Frank Pfieffer, Parsons, and 
Spencer Huffman of Wichita will also be 
speakers on Monday. 

Charles H. Andrews, president of the 
Kansas Druggists’ Association; Joe Gold- 
stone of the Blauer-Goldstone Co., Chicago; 
Ik, A. Kiger, of the Kiger Jewelry Co., Kan- 
sas City, Mo., and others will speak on 
Tuesday. Round table discussions and 
election of officers will complete the busi- 
ness of the convention. 

The women accompanying their husbands 
at the convention will be taken on a drive 
through the city on Tuesday. Dinner at 
Innes Tea Room and a dance afterward at 
the Winter Garden are planned, together 
with a theatre party on Tuesday afternoon, 


Feb. 28. 








Death of Thomas Johnston 


PROVIDENCE, R, I., Feb. 25-—Thomas 
Johnston, who for 38 years followed the 
trade of a watchmaker in this city, died at 
the Rhode Island Soldiers’ Home at Bristol, 
last Monday morning, after an illness since 
the previous Wednesday with pneumonia. 

Mr. Johnston, who was 78 years of age, 
was born in Scotland, but came to this 
country when a young man and was em- 
ployed in the watchmaking business in New- 
ark and New York city for several years. 
lHfe was only 17 years of age when the 
Civil War broke out but he was among the 
first to offer his services, enlisting in Com- 
pany K, Eighth Regiment. New York State 
Militia. Later he served in Company A, 
Thirty-second Regiment, New Jersey Volun- 
teers and jn the Fifth Regiment, New Jersey 
Light Battery. 

At the conclusion of the war he took up 
his work as a jeweler and watchmaker and 
in 1876, removed from New York city to 
Providence. He first worked at the bench 
in several of the manufacturing jewelry 
establishments but later entered business for 
himself. He retired from business in 1914 
on account of his health and was admitted 
to the Soldiers’ Home. He was a member 
of Babbitt Post, No. 15, G. A. R. and is 
survived by one son, 





W. W. Thompson, Park River, N. Dak., 
has disposed of his business to B. C. Carter. 
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New Jersey Retail Jewelers at Gathering in 
Newark Discourage Practice of Apprais- 
ing Diamonds Obtained from 
Curb Brokers 


Newark, N. J., Feb. 25.—The February 
meeting of the New Jersey Retail Jewelers’ 
Association was held on Tuesday night at 
Di Jianne’s, 17 Central Ave., this city. The 
business meeting followed a supper. There 
was a discussion of the tax situation. It 
was branded as unfair that jewelers should 
be forced to continue paying taxes when 
those in other trades were released. 


There was also some consideration of 
plans for the annual State convention, which 
will be held in Asbury Park on June 18 and 
19. One of the things which was empha- 
sized was the problem which faces the repu- 
table local jewelers as a result of the retail 
curb market here which has grown to such 
proportions during the past few months. 
When large numbers of persons were get- 
ting unusually large pay during the war and 
in the months immediately following, many 
persons who had never bought diamond 
goods and expensive jewelry, bought heavily. 
It was their chance to get what had hitherto 
been entirely beyond their reach, even at 
the lower prices of former years. Then 
came the business reaction. Many persons 
either lost their jobs or had their pay re- 


duced. Some of them needed money to 
meet current expenses. Almost overnight 
there arose a crop of curb brokers who 


would buy up diamonds from all whom 
they could persuade to sell, giving in cash 
an amount considerably below the retail 
market value, and selling as soon as possi- 
ble at a small increase. They looked to a 
large turnover for high aggregate profits. 
They found many purchasers, but the buy- 
ers were generally cautious, and often took 
the diamonds to a legetimate jeweler for 
appraisal before purchasing. In a few in- 
stances this appraisal work was done for 
nothing—that was before the jeweler real- 
ized that the curb broker was on the job. 
In most cases, however, a charge of 50 
cents or a dollar was made for appraisal. 

The practice grew rapidly until it reached 
large proportions, and some of the jewelers 
began to feel] that in such appraisals the 
jewelers were cheating themselves out of 
much good business. At the January meet- 
ing of the State association the matter was 
discussed at some length, and a warning was 
issued. The number of applicants for ap- 
praisal continues to grow, and the matter 
was brought up for discussion again at 
Tuesday night’s meeting. 

It was very strongly urged upon the mem- 
bers that they refuse absolutely to make any 
appraisals on diamonds, except for estates 
or for the courts. It was felt that many 
persons would refuse to buy diamonds from 
curb brokers if they had to take a chance 
on values, concerning which they were un- 
able to judge. But if they can take dia- 
monds that look good to them to a jeweler 
in whom they have faith, and find that they 
are actually worth more than the curb 
broker is asking them, they feel perfectly 
secure in purchasing, and the retailers have 
helped a rival make sales which they might 
otherwise have made themselves. 
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and retain its BRILLIANCY. 


absolutely no merit. 


price. 


It is impossible to cut an Aquamarine thin 
Lacking BRILLIANCY an Aquamarine has 


Hence, an Aquamarine cut too thin is prac- 
tically unsalable, and therefore expensive at any 


American Gem & Pearl Company 
6 West 48th Street, NEW YORK 
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Directory 





Price, $1.00 
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neatly Deer Teeth look 
when mounted. 





ELK TEETH 


Genuine (now scarce and 
high), Deer Teeth (small), 
Imitation Elk Teeth. Each la- 
beled correctly, on Memo. 


Novel, unique Rings, Brooches, etc. 
14 K. solid gold, grapevine design, 
beautifully made and very taking. 
Made in the great “Gold Belt” of 
the Black Hills, So. Dakota. Sell 
well everywhere, 

Synthetic Rubies and Sapphires, 
Aquamarines, Garnets, Tourma- 
lines, Topazes, Amethysts, etc., 
all faceted, all the leading Cabo- 
chon, cut semi-precious Stones. 
Wholesale—Memo to Jewelers and 
Manufacturers—Price List free. 


L. W. Stilwell 


Importer, Deadwood, So. Dakota 


1% John Street New York 





















Prisms: Their Use and Equivalents 


A book containing a more extended knowledge on this 
branch of refraction than is contained in works on 


ophthalmology. Price, $2.00. 


THE OPTICAL PUBLISHING CO. 
11 John St. New York 
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Fine 


Opal Necklaces 
of 


Exceptional Quality 


F. W. HOWELL 


Pearls and Precious Stones 


3 Maiden Lane, New York City 
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President Hufnagel Visits the Pacific Coast 





Retail Jewelers of San Francisco and Other Coast Cities Hear Interesting Ad- 
dresses on Horological Institute of America and Other Trade Matters 








San Francisco, Cal., Feb. 23.—Retail 
jewelers of San Francisco and the Bay 
cities gathered in the Assembly Hall of 
the Pacific building last Friday evening 
to hear an interesting and magnetic ad- 
dress by Edward H. Hufnagel, of Mount 
Vernon, N. Y. Mr. Hufnagel is presi- 
dent of the American National Retail 
Jewelers’ Association and vice-president 
of the Horological Institute of America. 
He is making a nation-wide tour in the 
interests of the work of the Institute 
and also on behalf of the jewelry busi- 
ness generally. During his few days’ 
visit to San Francisco, the California 
Gold and Silversmiths’ Association de- 
cided to give all jewelers a chance of 
hearing Mr, Hufnagel, so a general invita- 
tion was issued, regardless of whether 
those who attended were members of 
the association or not. In the absence 
from the city of Geffrey, Eacret, of 
Shreve, Treat and Eacret, president of 
the California Gold and Silversmiths’ 
Association, Constant J. Auger presided 
at the meeting. Mr. Auger is vice-presi- 
dent of the association. 


The immense importance of “time” in 
modern civilization was emphasized by 
Mr. Hufnagel. He spoke of watch-mak- 
ing and watch-repairing as, not merely 
a trade, but a profession which should 
be standardized and protected much as 
the profession of medicine is protected 
from quacks by the need for its practi- 
tioners being certificated. The speaker 
described the efforts which resulted in 
the organization of the Horological In- 
stitute of America, in May, 1921, and told 
of its aims and objects. Now the Insti- 
tute comprises among its list of member- 
ship a number of manufacturers as well 
as wholesale and retail jewelers, all over 
the United States. 

During the war, the supply of watch- 
makers was depleted in the United States 
on account of the Government taking 
the most skilled artizans procurable to 
labor in precision work. As a result, 
the ranks of the watchmaking industry 
were much curtailed. 

Mr. Hufnagel explained that the Horo- 
logical Institute will be associated with 
the Bureau of Standards, at Washington, 
D. C., which has a department of time. 
[t was in this part of his address that 
the speaker entered into a detailed account 
of the efforts which are being made to 
standardize watchmaking, so as to 
elevate it to the dignity of a profession. 

Three ratings are to be required for 
watchmakers, certificated under the new 
departure for standardizing their work. 
These are: first, the junior watchmaker; 
second, the skilled watchmaker and third 
the horologist. Certificates will be 
awarded, according to these three ratings, 
the awards to be made by the Bureau 
of Standards. “It is very necessary to 
Protect the trade, the general public and 


also good mechanics against watch- 
butchers,” declared Mr, Hufnagel, who 
went on to assure his hearers that, in 
making an effort to standardize horo- 
logical schools throughout the country, 
no attempts will be made to oust old 
watchmakers. It is planned to get young 
students and beginners to take the ex- 
aminations. Certificates of competency 
will be of the greatest benefit to all 
workers in the profession, and the ex- 
aminations are open to all, old and 
young. The first examinations are to be 
held in about 30 days. 

The Institute is not going to establish 
any schools of its own. It will however 
seek to have a school accessible to every 
community where a proper standard is 
maintained. 

After discussing the work of the Horo- 
logical Institute of America, Mr. Huf- 
nagel touched on the program he has out- 
lined as president of the National Retail 
Jewelers’ Association, for the coming 
year. One of these plans is to interest 
retail jewelers in better economics in 
their business, especially in its accounting 
end. He advocated the system outlined 
by the Harvard Research Bureau. 

The silverware question was next 
touched on. “The silverware situation 
has been atrocious for years,” he de- 
clared. “We have been telling the manu- 
facturers that they have not been allow- 
ing us sufficient profit. The result is 
that silverware is the most unsatisfac- 
tory product we have in our stores. We 
must get to the point when there will 
be an 80 per cent. mark-up on silverware. 

Mr. Hufnagel went on to say that 
diamonds and watches have been carry- 
ing the load of every retail jewelry store. 
In silverware, he said, there is too great 
a multiplicity in patterns. He advocated 
concentrating on patterns. Negotiations 
have been carried on with a number of 
the manufacturers with this end in view, 
particularly during the past few months. 

Mr. Hufnagel made a plea for estab- 
lishing standards and he predicted that 
1922 will mark an epoch in the jewelry 
business. 





President Hufnagel Speaks Before Los 
Angeles Watchmakers on Horological 
Institute of America 


Los ANGELES, Cal., Feb. 22.—The occu- 
pation of watchmaking was given a de- 
cided up-lift last Wednesday evening, when 
more than 50 persons were addressed by E. 
H. Hufnagel, first vice-president of the 
Horological Institute of America, as well 
as president of the A. N. R. J, A. 

The meeting had been called by S. P. 
Dayton, president of the local Horological 
Society, who presided at the meeting and 
introduced Mr. Hufnagel after a banquet 
had been served. In his introductory re- 
marks, Mr. Dayton briefly outlined the 
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origin of the local society, explaining that 
it was the outgrowth of a committee of 
the Jewelry Crafts Association, 

After a few preliminary pleasantries and 
expressing his gratification with conditions 
here and the cordial welcome he had re- 
ceived, Mr. Hufnagel, starting in on his 
topic, said he presumed those before him 
were happy in their work. Everyone should 
enjoy his work; otherwise he would fail of 
his highest efficiency, and should seek 
another occupation, which he could enjoy. 
He then traced briefly the history of the 
Horological Institute; how the government 
appealed to Geo, W. Spier, now president 
of the Institute, for assistance during the 
war, when such extreme accuracy was re- 
quired in timing devices for shells, etc., 
and in synchronizing watches which must 
be relied upon for simultaneous firing. 
These facts and the necessity of accurate 
watches in operating railroads were used 
to impress the importance of the watch- 
maker’s work, 

The speaker referred to the research 
work of the Carnegie Institute and its 
great value to watchmakers and advised 
those present to obtain lists of the books 
on horology, select from them such books 
as needed and study them. He stressed the 
value of certification and explained the 
methods of acquiring the certificates. By 
making the requirements exacting the work 
of horological schools would be advanced 
to higher standards. This higher educa- 
tion and the possession of certificates would 
give prestige to the profession. This desig- 
nation of the occupation as a profession 
was frequently used by the speaker, who 
cited the case of the dentists, who had be- 
come recognized as a profession only after 
they had organized and advanced their 
standards. 

In conclusion Mr. Hufnagel called atten- 
tion to the high class of men who are en- 
gaged in the work of the Horological In- 
stitute and impressed his hearers with the 
really important character of this work. 
The speaker was enthusiastically applauded 
after a rapid-fire talk of 35 minutes, when 
he had to retire to get a train for the 
north. Before his departure, however, 
Mr. Dayton in a few words expressed the 
gratitude of himself and the others present 
for the instructive and inspiring address to 
which they had listened. 

After Mr. Hufnagel had left a short in- 
formal meeting was held at which there 
was some discussion of questions before the 
local society but no definite action was 
taken. 





President Hufnagel Visits San Diego, Cal., 
Jewelers and Talks on Trade Topics 


San Dreco, Cal., Feb. 22.—On the occa- 
sion of the recent visit here of Edward H. 
Hufnagel, president of the American Na- 
tional Retail Jewelers’ Association, the local 
retailers tendered him a banquet at the San 
Diego Hotel, at which John Ernsting, the 
newly elected local chairman, presided. 

Mr. Hufnagel was accompanied to this 
city by George A. Brock, of Los Angeles, 
and both gentlemen gave interesting talks, 
the former touching especially on the plans 
of the association for the future, urging 
greater co-operation between the retailer 
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tation, if it be of real artistic merit, 
enchances the value of everything 
to which it is applied. The most valued 
and treasured things that man has made 
are, almost without exception, ornamented. 
A table may be a plank with four sup- 
porting posts, a ring a plain band of metal, 
a spoon a crude scoop—-each serving a pur- 
pose. But man can make a table, ring, 
and spoon so that, besides supplying a aoe 
each will be a thing of beauty and add to 
the joy and happiness of living. By so 
shaping and embellishing these things we 
increase their beauty and also their value. 


Rogers, Lunt & Bowlen Company do 
not simply make Sterling Silver Tableware, 
but they also create genuine works of art 
in tableware. The Adam Style, here illus- 
trated, is Silver Tableware of exceptional 
worth. No one except an artist could 
have designed sucha pattern. The design, 
the details of ornament, and the composi- 
tion show that this is. no work of mere 
designers. It is the work of artists, men 
who thoroughly know ‘the history of orria-. 
ment and how to seléct and apply it to — 
tableware. aioe: 

The Period Styles now being produced 
in Treasure Silver are detcaled in beauty, 
and value, and are winning much favor 


with the better class of trade. 
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and the manufacturer, etc. Twenty-two sat 
down at the dinner. 

The following day the visitors were taken 
on automobile trips, including a visit to the 
Mexican town of Tia Juana, where the sea- 


son of jockey racing is at its height. 





Oregon Jewelers Gather in Portland to 
Welcome President Hufnagel 
PorTLAND, Ore., Feb. 22.—Oregon jewel- 
ers gathered in Portland tonight to welcome 
Edward H. Hufnagel, president of the 
American National Retail Jewelers’ Asso- 
ciation. It was the first time that an of- 
ficer of the national association has visited 
this city and dealers attended from a num- 
ber of Oregon cities besides Portland, about 
100 being at the dinner at the Chamber of 
Commerce which honored Mr. Hufnagel. 
Two days were spent in Portland by the 
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out the country has not-seriously affected 
the jewelry business. Furthermore, he said, 
the outlook at this time is not discouraging. 

“T have already visited Pittsburgh, Cin- 
cinnati, Indianapolis, St. Louis, Kansas City, 
Los Angeles, San Diego and San Fran- 
cisco,” he continued. “In each of these 
cities preparations have been made for a pe- 
riod of building, and in some of them, par- 
ticularly Los Angeles, it is well under way. 
Business has not recuperated entirely, but 
the building activities that are coming, from 
all indications, point the way to a prosper- 
ity that is sure to benefit all lines of trade 
and business.” 

How horology played an important part 
in the war was outlined by the speaker. 

“When America entered the war the Gov- 
ernment sent out a call for experts skilled 
in the care of timekeeping and kindred in- 

















THE HUFNAGEL 


PARTY AT SAN DIEGO 


Left to Right—John Ernsting, L. M. Schiller, George Ernsting, all of San 


Diego; Mrs. G. A. 


Htfnagel, President Hufnagel; Armand Jessup and J. W. 


Diego. 
jewelers’ executive. He arrived Monday in 
company with L. R. Coppernoll, president, 
and F. M. French, secretary, who had 
Joined him at their respective homes, Eu- 
gene and Albany, as he came north from 
California. The arrangements for his en- 
tertainment in Portland were in the hands 
of a committee headed by Frank A. Heit- 
kemper. Monday’s program included a 
drive over the scenic Columbia River High- 
way, with FE. J. Jaeger as host. Mr. Huf- 
nagel was delighted with the trip and pro- 
nounced the highway the finest he had ever 
seen, 

Isaac Staples presided at the dinner to- 
night and assured Mr. Hufnagel that the 
trade in Oregon is prospering and that high 
standards are followed. He cited the large 
attendance at the dinner as evidence of the 
excellent feeling and spirit of co-operation 
that exists among jewelers here, all of 
Whom, he said. are working together for 
the advancement of the trade. 
Pos — Hufnagel gave assurance 
€ quiet business conditions through- 


Brock, George A. Brock, of Los Angeles; Mrs. E. H. 


Ware, of San 


struments,” he related. “Skilled men from 
the ranks of the jewelry business responded 
to the call. 

“Absolutely accurate instruments were 
needed in all branches of the American 
forces. The officers of transports and food 
ships had to have reliable watches, com- 
passes and similar instruments in the sub- 
marine infested waters.” 

Mr. Hufnagel deplored the lack of ap- 
prentices in the watch-making profession. 
“Not enough of our young men are plan- 
ning to become watch-makers, and conse- 
quently 4,000 watch-makers’ benches are 
vacant,” he said 

Zesides his address at the dinner, Mr. 
Hufnagel spoke to a large audience of Port- 
land business men at the weekly gathering 
of the members’ forum of the Chamber of 
Commerce. He left here after the dinner 
tonight for Seattle, the next stop on his 
tour. The trip, he says, is proving of much 
value in impressing on jewelers everywhere 
the benefit that is to be derived by working 
through their national organization. 
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Buffalo Jewelers to Entertain President 
Hufnagel of the A. N. R. J. A. at Annual 
Dinner on March 17 


BurFa.o, N. Y., Feb. 27.—Retail jewelers 
of Buffalo are eagerly looking forward to 
the banner event of the year—their annual 
dinner—to be held this year in conjunction 
with the visit of Edward S. Hufnagel, 
president of the national association, to this 
city on March 17, St. Patrick’s Day. 

In other years the dinner in itself was 
an event that none of the members of the 
Buffalo Retail Jewelers’ Association would 
miss, but with the national president as the 
guest of honor and principal speaker of the 
evening, the affair is expected to surpass 
all previous functions of the kind held by 
the association. 

The committee in charge of the arrange- 
ments for the dinner, which will be held in 
the Lafayette Hotel, is making its plans in 
anticipation of the largest attendance on 
record. A comprehensive speaking program 
is being mapped out, as well as an excep- 
tionally fine musical and vocal entertain- 
ment and the members are promised that 
there will not be a dull moment during the 
entire evening. 

Efforts are being made toward having 
representatives of every branch of the trade 
present, as well as a large number of jewel- 
ers from towns in western New York. It is 
pointed out that it offers a rare opportunity 
to get in personal touch with the national 
president and to hear his address on inter- 
esting topics. 








Arguments Heard in Action Started by 
Charles J. Callaghan Against a Provi- 
dence Jewelry Concern Alleging 
Infringement on Collar Fast- 
ener Patent 


Provipence, R. I., Feb. 25.—Arguments 
for and against the granting of an injunc- 
tion in the case brought by Charles J. 
Callaghan of this city against the Capron 
Co., manufacturing jewelers, 70 Ship St., 
this city, were heard before Judge Arthur 
L. Brown in the United States Court for 
the Rhode Island District, yesterday. The 
complainant was represented by Perley H. 
Plant while the defendant was represented 
by Horatio E. Bellows and Judge Harry 
C. Curtis, 

The complainant, Mr. Callaghan, a tool- 
maker, who has been associated with various 
manufacturing jewelry concerns in Provi- 
dence and the Attleboros, claims that he 
was the inventor of an original new and use- 
ful improvement in collar fasteners and al- 
leges that the defendant company has in- 
fringed on his patent rights which were 
granted May 10, 1921. Mr. Callaghan has 
been in the employ of C. H. Allen & Co., 
of Attleboro and Freeman & Daughaday 
Co. at Chartley, Mass. 

In rebuttal, Capron & Co., as defendants 
claim that the complainant was employed 
by them as a tool maker and that while 
so employed he was granted a patent but 
the concern claims that it has a perfect right 
to make the same as the invention was made 
in their factory and on their time and hence 
they have rights in the same. 

Judge Brown took the matter under con- 
sideration. 
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WOULD YOU WAIT? 


IF—We came to you this year with 
something totally different 
than anything we have ever 
shown you? 


IF—it were not at all like anything 
you or any other merchant has 
ever seen? 


IF—it were something that would 
positively create a sensation in 
your city? 


IF—it were something that would 
surely make every man, 
woman and child stop in front 
of your window? 





IF—it were something so different 
and unusual that even the 
newspapers in your city would 
give you a free write-up? 


IF—it were something that would 
make everybody in your com- 
munity talk favorably of you 
and your store? 


IF—it were something worth hun- 
dreds of dollars to you in the 
way of a business-getter but 
costs you nothing? 


IF—you say “YES” to these ques- 
tions, then wait for the 


W.W.W. Man. 


Furthermore—in the W.W.W. Ring line this year you will 
find a large assortment of rings at popular prices that can 
be retailed profitably from $5 to $10; each one, however, 
well made, well set, up to the high standard of the 
W.W.W. quality that has made the W.W.W. name famous 


the world over. 


To Buy Rings—of any one this year before seeing what we 
have to offer is doing both of us an injustice because re- 
member—not merely good rings at new popular prices— 


but marvelous advertising. 


We repeat— it will pay you to wait. 


WHITE, WILE & WARNER 


“Makers of W. W. W. Guaranteed Nationally Advertised Rings” 
Buffalo, N. Y. 
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John Schumacher, New York Jewelry Manu- 
facturer, Files Schedules in Bankruptcy 
Showing Liabilities of $69,808 and 
Assets of $39,965 


On Tuesday, Feb. 21, John Schumacher, 
manufacturing jeweler, 1 Maiden Lane, New 
York, against whom involuntary bankruptcy 
proceedings were instituted last October, 
filed schedules in bankruptcy in the United 
States District Court. These schedules list 
the liabilities at $69,808, which amount is 
composed of secured claims, $9,450, and un- 
secured claims, $60,358. The assets total 
$39,965 and consist of cash on hand, $7.61, 
bills, promissory notes and _ securities, 
$135.89; stock in trade, $29,000; machinery, 
tools, etc., $200; debts due on open accounts, 
$6,372.30, and property claimed to be ex- 
empt, $250. 

Some of the largest unsecured creditors 
are: Freudenheim Bros. & Levy, $7,714; 
Bunde & Upmeyer, $1,000; A. Roseman, 
$6,149; Edward Koeniger, $335; A. E. 
Berteridge, $350; Braverman Bros. & Fre- 
ling, $100; Krengel Bros., $1,660; Ander- 
son & Kroener, $2,983; Finkelstein Bros., 
$4,184; J. Mamluk & Co., $2,701; Bigalke & 
Eckert, $600; Landau Bros., $2,091; Gold- 
muntz Bros., $2,643; Max Goldstein, $626; 
Charles T. Frisch, $347; A. K. S. Co., 
$150; A. Halter, $326; J. J. Roe, $622; 
Jabel Ring Mfg. Co., $2,858; Leo Bergman, 
$1,370; M. H. Levy, $3,715; Charles W. 
Holton, $100; Larter & Sons, $203; Mau- 
rice Paley, $875; W. Chalson, $454; Hans 
srassler, $338; Louis Koppel, $200; 
Schrierer & Haberman, $272; Joseph 
Cowan, $308; Overland Trading Co., $502; 
William J. Durfey, $200; L. Heller & Son, 
$4,955; Concord Watch Co., $141; M. 
Friedensohn, $303; Fred E. Hilliard, $120; 
Joseph H. Meyer Bros., $112; W. G. Ste- 
vens, $235; Harry Tropin, $118; Towle 
Mfg. Co., $367; Walker-Longfellow Co., 
$305; Edmund R. Nebeling, $147; Carring- 
ton & Co., $107; L. Welsch, $108; Rudolph 
Gaertner, $1,800; A. H. Hadley, $925, and 
The State Bank, $3,221. 








Bankruptcy Schedules of Veit Hirsh & Son, 
New York, Show Liabilities of $422,316 
and Assets of $92,301 


Veit Hirsh & Son, 6 Maiden Lane, New 
York, against whom involuntary bankruptcy 
proceedings were started on Jan. 4, last, 
filed schedules in bankruptcy in the United 
States District Court, New York, on Fri- 
day, Feb. 17, listing the firm’s assets at 
$92,301 and the liabilities at $422,316. The 
liabilities are enumerated as, taxes due 
State, counties, districts and municipalities, 
$734; secured claims, $150,741, and unse- 
cured claims, $270,841. The assets are 
composed of bills, promissory notes and se- 
curities, $12,685; stock in trade, $65,000; 
carriages and other vehicles, $500; ma- 
chinery, tools, etc., $200; debts due on open 
accounts, stocks and bonds, etc., policies of 
msurance and unliquidated claims, $13,916. 

Among the largest unsecured creditors 
are: Baumgold Bros., $5,000; I. Bornstein 
= $8,779; Max Busch, $5,536; Busch 

reres, $8,799; Benjamin Dufries, $6,129; 

lbaum Freres, $4,774; Feldenheimer & 
Jacoby, $2,543; Finkelstein Bros., $8,485; 
reudenheim Bros, & Levy, $20,975; Gold- 
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muntz Bros., $13,621; Simon Guggenheim, 
$2,580; Olga H. Guggenheim, $11,989; Gut- 
wirth Bros. & Co., $6,950; Leo Hauser & 
J. D. Ingber, $3,396; I. Hochberger & Sons, 
$27,750; L. & M. Kahn & Co., $3,500; Sid- 
ney Kaufer & Co., $3,015; Max Koenig, 
$10,441; William Kunstler, $5,617; William 
L. Levy & Co., $16,219; N. Maandag, $2,- 
340; Bernard Munk, $5,167; E. Piper, 
$8,579; Pitzele & Hamburger, $4,104; Jo- 
seph Polak, $14,793; Maurice Poser, $4,953; 
Philip Present & Son, $3,745; I. J. Roe, 
$11,610; M. & A. Rosenberg, $8,077; Roth- 
schild & Loopuit, $2,400; Jaques Safier, $6,- 
675; Otto Sarie, $762; Jeanne Arone, $14,- 
889, and I. Willner & Co., $6,571. 








Voluntary Bankruptcy Petition Filed by 
Proprietors of The Little Jewelry Shop, 
New York, Shows Assets of $2,765 
and Liabilities of $3,051 


James Katsaris and Basil Serbetis, doing 
business as The Little Jewelry Shop, 302 
Eighth Ave., New York, filed a voluntary 
petition in bankruptcy in the United States 
District Court, Monday, Feb. 20. The 
schedules accompanying the petition placed 
the concern’s liabilities at $3,051, which 
amount constitutes taexs due the United 
States, $47; wages, $75; secured claims, 
$177; unsecured claims, $822, and notes and 
bills which ought to be paid by other parties 
thereto, $1,928. The assets total $2,765 and 
consist of stock in trade, $2,715, and prop- 
erty in reversion, remainder and trust, $50. 

Among the largest unsecured creditors 
are: Phenix Watch Co., $59; Bernet Co., 
$56; J. R. Wood & Sons, $130; American 
Can Co., $78; Rosindore & Bamberger, $83, 
and Ekstein, Wilner & Jacoby, $73. 








Creditors Start Bankruptcy Proceedings 
Against Troob & Dubin, Inc., Provi- 
dence, R. I. 


ProvipeNce, R. I., Feb. 25.—As a result 
of a second meeting of the creditors of 
Troob & Dubin, Inc., manufacturing jewel- 
ers at 25 Calender St., held a few days ago, 
the creditors decided that it would 
be to the interests of all concerned for the 
concern to be petitioned into bankruptcy. 

Yesterday a creditors’ petition was filed 
in the United States Court for the District 
of Rhode Island, the petitioning creditors 
being the Universal Plate & Wire Co., whose 
claim is $573.09; Potter & Shore, $45, and 
Cress & Court, $260. 








Death of Katherine Harris 


Dover, N. J., Feb. 27—The many friends 
of Miss Katherine Harris, one of the firm 
of Wm. Harris & Sons, Inc., 19 E. Black- 
well St., will be greatly shocked to learn of 
her death, which occurred at her home, 
Friday, after a brief illness of pneumonia. 

Miss Harris always took an active part 
in civic and social affairs. She was a char- 
ter member and president of the Entre Nous 
Club and chairman of the Woman’s Repub- 
lican Committee. Her magnetic and cheer- 
ful personality won for her hosts of friends, 
who held her in highest esteem. 

Miss Harris is survived by two brothers, 
Wm. C. and Alfred T. Harris and one 
sister, Anna Harris. 
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Thieves Visit Room in St. Louis Hotel and 
Obtain Loot Valued at About $47,000 


St. Lours, Mo., Feb. 27—One of the 
most notable robberies of jewelry salesmen 
that has occurred in St. Louis in a long 
time took place Saturday night at the Hotel 
Statler in this city, when the thieves got 
away with platinum, diamond and other 
jewelry valued at about $47,000. The vic- 
tim of the robbery is Louis Kane, salesman 
for Michael Levy, a manufacturer of gold 
and platinum jewelry, 9-11-13 Maiden Lane, 
New York, who is here on a business trip. 
At the time of the robbery Mr. Kane had 
the jewelry in a trunk which he had in his 
room in the hotel. The thieves got into the 
room during his absence, broke into the 
trunk and looted it of practically its best 
stock. 

Mr. Kane discovered the robbery on his 
return to the room. It is believed by many 
that he must have been shadowed to this 
city by the thieves or his arrival awaited, 
as the crooks timed their work exactly and 
evidently knew just what they were doing 
and what they were going to get. 

On discovering the theft, Mr. Kane made 
a report to the hotel management, to the 
police and to the local office of the Pinker- 
ton National Detective Agency, which has 
charge of the affairs of the Jewelers’ Pro- 
tective Union and the Jewelers’ Safety Fund 
Society, of both of which Mr. Levy is a 
member. Mr. Kane did not report the rob- 
bery to the New York office, because Mr. 
Levy, head of the concern, is in Seattle, 
Wash., at the present time. 

Yesterday Mr. Kane talked by long dis- 
tance telephone with his brother in New 
York, who had called him when word first 
went out that he had been robbed, the 
family thinking from the first report that 
he had been assaulted. He assured them 
that there was no truth in these reports, 
and that he did not even come in contact 
with the robbers. It is expected that Mr. 
Kane will remain here for a short time, 
while the police are working on the case 
So far there have been no clues uncovered 
which would be likely to lead to the identity 
of the thieves. 








Death of Samuel G. Mayo 


Newark, N. J., Feb. 27.—Funeral serv- 
ices for Samuel G. Mayo were held from 
his home at 276 Parker St., last week, the 
Rev. Dr. George G. Vogel officiating. In- 
terment was in Mt. Pleasant Cemetery. Mr. 
Mayo died of pneumonia. He was in his 
79th year. 

He was born in Walsall, England, and 
was brought to this country when he was 
a child. He was a resident of Newark for 
more than 55 years. He was the survivor 
of the four Mayo brothers, who were prom- 
inent silversmiths and jewelers in New 
York for a generation. For many years he 
was with the Riley-Osborn Co. and the 
Whitehead & Hoag Co. He retired from 
business 16 years ago. He was a Veteran 
Mason and a member of Northern Lodge. 

Mr. Mayo is survived by his widow, who 
was Rachel Charlton, daughter of the late 
John Charlton, of Newark; a daughter, two 
grand-daughters, and two grandsons. 
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Mr. and Mrs. Walter A. Griffith are in 
Florida for a month’s stay. 

Mr. and Mrs. Raymond E. Ostby left 
Friday for a 10-days’ stay at Poland Springs, 
Me. 

Mr. and Mrs. Arthur O. Ostby have gone 
to Florence Villa, Fla., for a stay of several 


weeks. 

Arthur J. Maker, retailer at Warren, is 
confined to his home in that town by an 
attack of influenza. 

T. H. O’Brien is making an extended 
trip through the middle west for Carpenter 
& Wood, of this city. 

The Metal Products Swaging Corp., has 
removed its office and plant from 19 Calen- 
der St., to 162 Waldo St. 

Aaronson, 189 Thames St., Newport, is 
closing out his entire silverware depart- 
ment at a marked down sale. 

Mr. and Mrs. William L. Mauran and 
children are at the Mansion House, at Po- 
land Springs, Me., for a stay. 

Harvey J. Flint and a party of friends 
enjoyed the last week-end at the Flint camp 
on Blue Pond, near Rockville. 

The Manes Co., jewelry jobber, has re- 
moved its offices from 335 Westminster St., 
to larger quarters on the top floor at 37-49 
Snow St. 

FE. W. Tilley, of Handley & Tilley, of 
Melbourne, Australia, has been in this city 
the past week looking at pencil making 
machinery. 

A petition was filed at the office of the 
Secretary of State by the A. B. Mfg. Co., 
of this city for a reclassification of its 
capital stock. 

The J. J. McCollum Co., successor to T. 
S. Bennett Co., is removing from 193 Pub- 
lic St., to more commodious quarters at 
107 Stewart St. 

Oscar Lajoie, who has been associated 
with Harris Fellman, is opening a retail 
jewelry store for himself in the Longley 
building, Main St., Woonsocket. 

The case of Philip Zawatsky against the 
Imperial Knife Co., on the calendar of the 
Superior Court for a hearing on Monday 
last was called and the plaintiff non-suited. 

Dennis B. Hennessey and Clinton E. Wil- 
kinson have started manufacturing a general 
line of jewelry at 48 Columbia Ave.. Edge- 
wood, under the firm name of The Wilkin- 
son Co. 

Ex-Governor R. Livingston Beeckman, 
who is a stockholder and director of the 
International Silver Co.. left last week for 
California where he will remain with rela- 
tives for several weeks. 

The F. E. Ashum Co., has been started 
at 14 Pine St., to manufacture a general 
line of plated jewelry. the members of the 

‘irm being Fred E. Ashum, James Hen- 
nessey and Philip Warnock. 

At the annual meeting of the stockholders 
of the Narragansett Electric Lighting Co., 
last Tuesday, Samuel M. Nicholson, Rus- 
sell Grinnell and William A. Viall were 
among the directors elected. 

Frederick D. Carr. secretary of the Ostby 
& Barton Co.. was elected a member of 
the board of managers for two years at the 
annual meeting of the Rhode Island Society 
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of the Sons of the American Revolution 
on Wednesday. 

A judgment for $78.05 in favor of Walter 
L. Clarke, City Treasurer of Providence, 
has been entered in the civil session of the 
Sixth District Court against Primavera 
Bros. in a suit for taxes due. 

R. E. Murray, for the past 10 years mana- 
ger of the optical department for Sharten- 
berg & Robinson, Pawtucket, has resigned 
and has opened optical rooms for himself 
in the Music Hall building, Pawtucket. 

The home of Albert Spiedel, on Sefton 
Drive, at Edgewood, was broken into the 
other night and considerable property stolen, 
including a pearl necklace, cameo pendant 
and a pocketbook containing $140 in bills. 

Included in inventories filed in the Munic- 
ipal Court the past week by Lena Zetlin, 
as guardian of Florence and Arnold E. 
Zetlin, are 3114 shares for each estate in 
the A. & Z. Chain Co., each block being 
valued at $7,500. 

The Tilden-Thurber Corp. of this city, 
has received the commission for the bronze 
memorial tablet to be erected at Newport 
in honor of the 32 men who have given their 
lives in the performance of their duty at 
the Torpedo Station since its establishment 
in 1869, 

Harold B, Pownall, who has been em- 
ployed for several years as a salesman for 
the Economical Card Co., which was owned 
and operated at 107 Friendship St., by Mar- 
garet L. Brennan, has purchased the busi- 
ness. He will continue it at the same place 
under the same name. 

The Reliance Mfg. Co., which was re- 
cently incorporated under the laws of Rhode 
Island to conduct a manufacturing jewelry 
business at 144 Pine St., has organized with 
D. E. Parlow as president and D. A. Hart 
as treasurer. The firm will manufacture a 
popular line of jewelry and novelties for the 
jobbing trade, 

Among the members of the committees 
in charge of the annual ladies’ night of 
Harmony Lodge of Masons at Rhodes-on- 
the-Pawtucket last Monday evening were 
Samuel F. Babitt, Sylvester K. M. Robert- 
son, Sylvester M. Budlong. Harry A. Reed, 
Harry M. Mays, Edgar M. Docherty and 
A. Leo Kilkenny. 

Maior Harold R. Barker. of the manu- 
facturing jewelry concern of Barker & 
Barker, has been assigned to the 302nd Field 
Artillery Organized Reserves. Major Bar- 


ker served on the Mexican border with 
old Battery A and was with the 26th 
Division in France. He was a_ battalion 


commander while overseas. 

Marks made by a glass cutter in the plate 
glass window of the Empire Jewelry Store, 
corner Westminster and Empire Sts., in- 
dicated that an attempt had been made to 
steal some of the goods displayed. The 
marks were detected by Isadore Horenstein, 
receiver for that concern. The operator 
was apparently frightened away. 

At the annual meeting of the stockholders 
of the Puritan Life Insurance Co., last week, 
Henry D. Sharpe was elected first vice- 
president and a member of the executive 
committee; Henry G. Thresher was re- 


elected a director and Walter R. Callender 
was elected a director to fill the vacancy 
caused by the recent death of his father. 

Alexander Tarnish has sold his interests 
in the T. & R. Jewelry Co., 131 Washington 
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St., to his partner, Angelo Rossi, who will 
continue the business as heretofore. Mr. 
Tarnish retires to go into another line of 
business. This business was established as 
De Meo Bros., but was taken over by 
Messrs. Tarnish and Rossi about 18 months 
ago. 

Ellis T. Tompkins, for nearly half a 
century previous to his retirement a year 
ago last Fall, an employe of the Gorham 
Mfg. Co., died at his home, 193 Colfax St., 
Tuesday, after an illness of but four days. 
He was in his 71st year. He was ai. expert 
engraver and worked upon many of the 
finest silver services made by the Gorhams, 
including a number of battleship sets. 

Mr. and Mrs. Horace F. Carpenter, who 
are enjoying the Winter in Florida are 
now at Orlando having arrived there 
after two weeks at Miami. Last week Mr. 
Carpenter made a flight of 2,800 feet in a 
German army plane which was captured by 
the Allies in the World War. Since Mr. 
Carpenter is more than 80 years old this 
is thought to have been a courageous thing 
for him to do. 

Dr. William F. Flanagan of the Cutler 
Jewelry Co., was in command as Colonel of 
this historic independent military organiza- 
tion, the First Light Infantry Regiment on 
its annual parade on Washington’s birthday. 
Frank L. Barrows with the Gorham Mfg. 
Co., was Major and Capt. Robert Sweet 
with the Providence office of the National 
Jewelers’ Board of Trade, was Adjutant. 
In the evening, Col. Flanagan was the 
recipient of a handsome solid gold regi- 
mental badge from his officers. 

Among the jewelry buyers recently re- 
ported in this city and vicinity were the fol- 
lowing: Arthur Kaskell, of Weiner Bros., 
New York City; Ben Felsenthal, of Ben 
Felsenthal Co., New York City; F. J. Kluth 
of “The Fair,” Chicago; E. J. Marcouiller, 
of W. T. Grant & Co. New York City; 
and the following members of the buying 
forces of T. Waton & Co., Ltd. of Toronto, 
Ont.: J. L. Reeve of New York City, J. E. 
Coone, of Winnipeg, Man.; W. T. Tickle, 
of Toronto, Ont., and G. L. Bennett, of 
Toronto, Ont. 

Charles C. Luther, for a number of years 
associated with J. A. Foster Co., ‘in this 
city, previous to 10 years ago when he went 
west, died in Seattle, Wash., last week, of 
pneumonia. He was born in Rehoboth, 
Mass., in 1877, but attended commercial 
school in Providence. After graduation he 
entered the employ of J. A. Foster Co. and 
remained until about 10 years ago when he 
went to the Coast. During the World 
War he served with Co. C, 107th Brigade, 
Signal Corps in which he was made a 
sergeant. He was a member of Rising Sun 
Lodge of Masons of East Providence. 

C. A. Wilkinson Co., manufacturer of 
optical goods, has removed its office entrance 
from Washington St. to Aborn St. of the 
Emma building and has taken a lease of the 
factory from the new possessors of the 
property. 

A search of the clothing of Millwright 
Matteo Dagostino, 31 years of age. of 57 
Terrace Ave., this city, after he left work 
at the manufacturing jewelry establishment 
of the Rex Mfg. Co., 14 Blount St., last 
evening, and a later search at his home 
in the evening, confirmed the suspicions of 
the police as to the disappearance of jewel- 
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ry findings and small tools from the com- 
pany’s plant. The theft of 10 gross of 
‘ewelers’ findings valued at $20 was re- 
ported to the police by Harry M. Burt, 
manager of the concern. After a speedy in- 
vestigation, Sergt. Delaney arrested Dagos- 
tino as he was leaving the plant about 6 
o'clock. A box containing the missing 10 
gross of findings was found in his posses- 
sion and he was locked up. In the Sixth 
District Court this morning before Judge 
Gorham, the man pleaded guilty and was 
fined $50 and costs. After his arrest the 
police visited the home of Dagostino where 
they found another lot of jewelry findings 
and tools which Mr. Burt identified as hav- 
ing been stolen from the plant at other 
times. The man had been in the firm’s 
employ for more than eight years. 











Moore & Son, ring makers, have moved 
to their modern factory building at Court 
and Halsey Sts. 

Henry Rufeisen, Inc., located at 14 E. 
Park St.. expects to move on March | to 
new quarters at 336 Mulberry St. 

Herman Roesch, of the Whitehead & 
Hoag Co., addressed the Newark Rotary 
Club at its luncheon meeting at the Robert 
Treat Hotel. His subject was “Shakespeare 
as a Salesman.” 

Meyer & Gross, ring manufacturers, have 
moved their office from the second floor 
to the fourth floor of the Reusch building, 
407 Mulberry St., as a result of the en- 
largement of their plant. 

A. W. Cornelius, Asbury Park jeweler, 
sailed last Wednesday on the Paris of the 
French Line for France. He will land at 
Havre. He will also visit Germany and 
Switzerland before returning. 

The police have recovered the automobile 
of Harry C. Schick, of’ Harry C. Schick, 
Inc., manufacturers of jewelry findings and 
pearl necklace snaps at 105 Chestnut St., 
which was stolen from in front of the 
factory. It was found in a garage. 

On Feb. 1, Geo. J. Bessinger & Co., it 
was announced, bought out the firm of 
Frisch Bros., 50 Columbia St., which will 
he continued under the name of Geo. J. 
Bessinger & Co. The Bessinger firm manu- 
factures class pins, medals and fraternity 
pins at 50 Columbia St. 

Mr. and Mrs. Albert FE. Allsopp were 
guests of Mr. and Mrs. Jerome B. Wiss at 
the musical farce, “Espagnola,” presented 
at Proctor’s Roof Theatre by the Triangle 
Club of Princeton University. The per- 
lormance was under the auspices of the 
Princeton Club of Newark. 

Incorporation papers have been filed for 
Carl & Vigdor, Inc., whose registered agent 
's John Carl and whose registered office is 
40 S. 7th St.. Newark. The authorized 
capital stock is $100,000. The incorporators 
are John Carl, Harry Vigdor and David 
Savage. The concern deals in jewelry. 

©. C. Beechell is visiting the trade in 
New York State this week in the interest 
ot Moore & Hoffman, silversmiths at 407 
wetbercy St. Charles F. Moore of the firm 
‘as returned from a two-months’ trip 
through the southern territory. Victor Gil- 
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bert is now on a trip through the middle 
west in the interest of the same concern. 

Sidney Rothschild, New York represent- 
ative of Harry C. Schick, Inc., 105 Chest- 
nut St., has returned from a week’s rest at 
Atlantic City. John S. Adler, the firm’s 
far western representative, has returned to 
his headquarters in San Francisco after a 
trip through the Pacific Coast states. The 
Schick concern has established a Canadian 
office at 13 King St., West Toronto. 

The McChesney Co., a new corporation 
formed for the production and sale of toilet 
ware and other lines in gold and silver, is 
now fully established at its quarters at 144- 
152 Orange St., and the company is develop- 
ing its line which will be ready for showing 
in the Spring. All of the officers of the 
new company, including Stanley A. Lynch, 
were for many years connected with the 
William B, Kerr Co. Mr. Lynch will have 
charge of sales. The new company will 
manufacture toilet ware, and a general line 
of fancy goods, and case work in gold and 
silver. The product will be made with the 
high ideals of quality and distinction for 
which the members are noted in the trade. 

Under the terms of the will of Mayor 
Alexander Archibald, who died suddenly on 
Feb. 11, all of the estate was left to Mrs. 
Archibald after the payment of debts. The 
will did not state the value of the estate. 
The will was drawn on Nov. 2, last, by 
Corporation Council Congleton. The will 
covers two sheets of legal cap. It was 
probated at the home of the mayor’s widow, 
45 Lincoln Park by Surrogate Isherwood. 
Mr. Congleton and Mrs. Anna U. Hahn, 
who was the Mayor’s executive clerk, called 
at the surrogate’s office, verified the will as 
witnesses, and asked him to visit Mrs. 
Archibald’s home because he was not feeling 
well enough to go out. It was provided 
in the will that in the event that Mrs. Archi- 
bald died first, Christian W. Feiganspan 
should become guardian of Catherine B. 


Archibald, the Archibald’s 13-year-old 
daughter. The Federal Trust Co., of which 
Mr. Feiganspan is president, was to be 


executor. Mrs. Archibald is to qualify as 
the daughter’s guardian hecause of a $1,000 
insurance policy on Mr. Archibald’s life, 
one-half of which was left to Mrs. Archi- 
bald, and one-half to the daughter. Mrs. 
\rchibald is to furnish $1,000 bond as 


guardian, but not any as executrix. 











Lewis has been named as 
chairman of the finance committee in charge 
of the Russian relief drive in Attleboro. 

The local jewelry factories were closed 
last week in honor of Washington’s birth- 
day which is a legal holiday in Massachu- 
setts, 

The names of several manufacturing 
jewelers are being mentioned as_ possible 
candidates for the house of representatives 
this coming Fall. 

Joseph Finberg acted as master of cere- 
monies at the annual community “father 
and son” banquet held Tuesday night of this 
week at the local Y. M. C. A. 

William H. Saart, who represented the 
Attleboro Chamber of Commerce at a re- 
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cent industrial conference held in Wash- 
ington, made his report to that organization 
last Thursday evening. 

The West Side Club, an organization of 
manufacturing jewelers observed their an- 
nual ladies’ night last Saturday evening. 
Arthur McRae presided and a short address 
was made by S. C. Bigney. 

The Taunton Lodge of Elks has won the 
silver loving cup offered by ‘C. M. Robbins 
Company, Attleboro, for the winner in the 
Middleboro, Taunton, Attleboro and North 
Attleboro Elks’ pool tourney. 
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Gus Peck, of Peck, Selmeier & Peck, left 
Thursday for a road trip. He will be out 
five weeks. 

E. H. Kahn, Danville, Ky., called on local 
friends in the jewelry trade when in the 
city for a one-day stay last Thursday. 

Sol Wetzstein, of Frohman & Co., left 
Thursday for southern territory, after stay- 
ing at home over Washington’s Birthday. 

Traveling men of the Klein Bros. Co., 
who have been stationed in certain terri- 
tories during recent weeks, have moved on 
to adjoining States, which are being combed 
for orders. 

Lawrence Herschede has been appointed 
to head the Cincinnati delegation of the 
Gyro Club, which plans to attend the com- 
ing international convention of Gyro Clubs 
at Toronto, Can. 

Nate Hahn enjoyed a short rest of a few 
days before he left on Wednesday for a long 
trip for Cohn, Hahn & Newstedt. He had 
just returned a few days before from a trip 
in surrounding territory. 

The Jacobs trio, E. B., J. D., and A. C., 
left at the same time on road trips, prac- 
tically all going in different directions from 
Cincinnati in the search for orders. They 
left the latter part of the week. 

Word received from traveling men of 
Wallenstein, Mayer & Co., who have all 
gone out after Spring orders, indicate that 
retailers are more optimistic over prospects 
for the year because prices appear to have 
become stabilized. 

Several jewelers are contained in the list 
of contributors to the fund raised to insure 
the securing of $800,000 in endowments for 
Cincinnati medical colleges. Prominent in 
the list are: Fox Bros. & Co., $300; Will- 
iam S. P. Oskamp, $100; Frank Herschede, 
$150; and Mrs. George J. Gruen, $200. 

A small fire started by crossed wires in 
the rear of the Loring Andrews Co.’s store 
at 117 E. 4th St. early Tuesday morning, 
Feb. 2, was discovered in time to prevent 
possible damage to valuable pottery and sil- 
ver in the store. The blaze was under the 
floor and had burned a hole through when 
discovered. The fire was extinguished with 
little loss. 

None of the Cincinnati jewelry firms, 
manufacturing, wholesale or retail, cele- 


brated Washington’s Birthday by closing 
their places of business, as far as could be 
learned. Business in the retail stores was 
slightly more brisk than usual for a week- 
day because of the fact that quite a few 
people celebrated by making investments in 
jewelry while taking a day or half a day off. 
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No keys to lose 


Shows when it needs 
winding 


No springs to break 
Extremely simple 
Reliable 

Practically noiseless 


Adjusts itself to irregulari- 
ties of shelf or mantel 





Actual Height 11 Inches 
Black, Oxidized, and Clear Brass 


Booklet sent on Request 








Gravity Clock Co., Inc., 


A Novelty of Rare Appeal Plus a Reliable Timekeeper 


The clock’s own weight is its 
sole motive power 


Conscientiously French made 
complete under one _ roof, 
not assembled 


A mechanical masterpiece 


patented 


Placed in your window or on 
your show case it compels 


interest 


An active Protective Sales 
Policy in favor of the ethical 
Retail Jeweler 


32 Union Square 





NEW YORK 
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Jeanneret 


Dependable 834, 934, 1014 ligne movements in beauti- 





fal 00k andl C0 whieanld, nen-aibl,.hd Glied- and Seventeen jewels, twelve size and seventeen ligne, thin 
silver cases. Jeanneret 63/4, ligne rectangular model, gold, gold filled and silver; also— 
ribbon watches are now ready for delivery. White Gold and White Gold Filled 


MANASSEH LEVY & CO., 26 W.36thSt.,New York 


Established 1891 


THIRTY YEARS EXPERIENCE STAND BACK OF 


‘llempus 


Wrist Watches Watches for Gentlemen 


































Tel. Cortland 8865, 8866, 8867 


Flannel Rolls and Bags | | Nepfunc, Chemical Corporation 
For Your Easter Trade ESSENCE d’ORIENT 


Finest Quality—for Artificial Pearl Manufacturers. Stock 


: always on hand in any Quantity. We guarantee every 
Made in All Colors Order Now Bottle of Essence d’Orient. 


Prices Reasonable. 





—— 
—— 





SAMUEL B. MAHLER 


Jewelry Cases, Trays and Displays ‘ ; 
Complete line of Dennison’s Cards and Tags Ghe Buyers Directory 
21-23 Maiden Lane New York City Price, $1.00 
Room 611 


Prices and Samples Submitted 
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The Ketail Credit Men’s Association will 
hold weekly meetings in the future it is ex- 
pected, because of the recommendation of 
the board of directors that this be done. 

J. Clare Crawford, president of the Jew- 
elers 24 Karat Club of Pittsburgh attended 
the recent annual banquet of the Philadel- 
phia Club and declared it a most enjoyable 
affair. 

S. W. Weinhaus of the Samuel Weinhaus 
Co. has been in St, Petersburg, Fla., since 
Feb. 1 and shows no signs of returning to 
Pittsburgh. He expects to remain there 
several weeks longer. 

August Loch left here a week ago for 
Atlantic City in company with his daughter 
and grand child to take a few weeks’ rest 
and recreation. Park Stewart, associated 
with the same house, is back from a recent 
visit to New York. 

Joseph J. Schmidt, a turtle Creek, Pa., 
jeweler according to a telegram from Wash- 
ington, D, C., was there last week to enlist 
support of the members of Congress from 
his district, etc. as a candidate for as- 
sistant prohibition director of Pennsylvania, 
which appointment he seeks. 

Unless the daylight saving ordinance is 
repealed, the hands of the clocks will be 
moved forward one hour in Pittsburgh the 
last Sunday in April. Many inquiries have 
been received here regarding the status of 
the situation, but the ordinance will become 
automatically effective at that time, unless 
council rescinds the measure. No move has 
been made in that direction. 

Some of Pittsburgh’s out-of-town jew- 
elers would very much appreciate it if the 
city had a parking place for visitors. Not 
a few jewelers within a radius of 25 or 
30 miles of the city, drive here in their 
cars, for the purpose of purchasing stock. 
It saves them time, but they do not relish 
the idea of receiving a “red tag” from the 
police department, for coming here. These 
tags are put on machines when they are 
left more than 30 minutes in one spot. 

Fire which started in the Palace Jewelry 
Co. at 260 Fifth Ave. Tuesday night of 
last week, did 8,000 damage and caused 
traffic to be tied up for a considerable 
length of time. The flames also spread to 
a dental office above the jewelry store. The 
building in which the fire originated is a 
four story brick structure, and the flames 
broke out just about the time the stores 
were closing for the day. Most of the 
damage to the structure was caused by 
water, 

William L. Ringle, private secretary to 
Sam F, Sipe for many years, died in the 
Presbyterian Hospital here, Washington’s 
birthday, following a short illness. He had 
spinal trouble. Mr, Sipe is at present in 
California. Mr. Ringle was 37 years old, 
married and leaves his widow and three 
children. He lived in Ingram and was a 
member of Carnegie Commandery, Knights 
Templar and other Masonic bodies. While 
Ka, Sipe was president of the Jewelers 24 

er Club of Pittsburgh, much of the work 
of that body was done by Mr. Ringle. 

The postal department has sent word: here 
warning merchants to be on the lookout for 
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presentation of the following numbered 
domestic money orders stolen from the post- 
offices named: OARK., Ark., Nos. 5579, in- 
clusive, Jan. 16, 1922; North AVONDALE, 
Colo.,Nos. 1001 to 1400, inclusive, Feb. 9, 
1922; PEORIA, Station 4, Ill., Nos. 32180 
to 32400, inclusive, Feb. 9, 1922; NEW 
YORK, Station 239, N. Y., Nos. 11973 to 
12000, inclusive, Jan. 27, 1922; ROOTS- 
TOWN, O., Nos. 9082, 9118, 9119, 9127, 
9128, 9129, 9130, 9131, 9133, 9134, 9135, 9136, 
9137, 9138, 9145, 9149, 9150, 9151, 9154, 9161; 
RACINE, Pa., Nos. 20042 to 20200, in- 
clusive, Feb. 8, 1922. 

Max Rothschild, president of the Rosen- 
baum Co., addressed the members of the 
Retail Credit Men’s Association last week 
and told them that they could do much to 
help extend the business of this nation. Mr. 
Rothschild said that the tradesmen should 
be helped and credit extended to those who 
desire to advance and to become independent 
by honest endeavors. The speaker thought 
that the credit men can do great good by 
indulging in propaganda to educate business 
men in the ethics of right thinking, right 
living, fair dealing, conservatism, honesty 
to themselves and the public in even the 
smallest transaction in every day business 
life. His subject was ‘What Credit Men 
Can Do to Make the Importance of Credits 
Better Understood and Valued.” 











The annual election of the Hess & Cul- 
bertson Jewelry Co. was held Saturday, 
Feb. 25. All the old officers were re- 
elected. The latter part of March the com- 
pany will hold a get-together meeting. Mr. 
Vogt will leave for New York next Satur- 
day for a week’s visit in New York on 
business. 

An attempt was made one evening early 
last week to set fire to the jewelry store of 
Vincent Virzie at 1007 Franklin Ave. Oil- 
soaked excelsior was found in the place, and 
the floor in the rear of a counter had been 
saturated with turpentine. Mr. Virzie said 
he knew nothing about the attempt to burn 
the store. 

A very beautiful gold and platinum badge 
was designed and manufactured by the Hess 
& Culbertson Jewelry Co., St. Louis, and 
presented, Thursday night, Feb. 23, to 
Richard Moore, recently appointed as a 
member of the Board of Police Commis- 
sioners, St. Louis, at the regular monthly 
meeting of the St. Louis Paint and Varnish 
Club, held at the University Club. Mr. 
Moore is a former president of the club 
and an ex-president of the National Paint, 
Oil and Varnish Association. The badge is 
of solid gold in the shape of a shield, with 
the coat of arms of Missouri, in platinum, 
in the center. On the top of the shield is 
an eagle, with outstretched wings. On the 
face are the words, “Police Commissioner 
of St. Louis.” On the left of the coat of 
arms, is the initial ““R” set with diamonds 
and on the left of the shield is the initial 
“M” also set with diamonds. On the back 
is engraved “Richard Moore as a token of 
esteem by his friends in the Paint and 
Varnish Club of St. Louis, Febr. 23, 1922.” 
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TRADE CONDITIONS 


Business in Louisville, while not rushing, is 
holding up fairly well as a whole, and the situa- 
tion is not at all of a type that could cause any 
worry. Bank clearings are holding their own, and 
industrial operations are picking up a little. Build- 
ing operations promise to be unusually heavy as 
soon as the weather opens up. It looks as if labor 
will be well employed, at good prices, and that 
general retail business will be more active. 

J. Gordy, of Louisville, has returned 
to Marvinsville, Ind., where he is again 
taking hot mud baths in an effort to cure 
rheumatism, which has been giving him 
a lot of trouble for some weeks past. 

A man, formerly of Kansas City, re- 
turned to Louisville recently on worth- 
less check charges, from Mississippi, has 
been indicted on two check charges. One 
of the checks was for $175, and given to 
Edward Krekel, jeweler, for a diamond 
ring. 

W. C. Carroll, formerly a jeweler of 
Lebanon, Ky., and officer of the State 
association, who has been with Matt 
lrion & Sons for two years at Louisville, 
is again ill in the infirmary. Frank Wal- 
lace, a watchmaker for the company, is 
also home on account of illness. 

George P. Kendrick and M. T. Roth, 
local jewelers, are members of a special 
committee that has been named, com- 
posed of members of the City Council 
and various business organizations, in 
an effort to settle the argument between 
4th St. merchants and the city over 
enactment of a one way traffic ordinance 
on 4th St. 

The Louisville Retail Jewelers’ Asso- 
ciation met on Friday evening, there be- 
ing nine men present, representing seven 
firms, there being so many colds and 
slight attacks of grippe that it is hard 
to get out a crowd for anything just now. 
It has been decided to meet every other 
month on call of the president, instead 
of monthly. The meeting followed a 
dinner at the Tyler Hotel, there being 
merely business discussions on general 
topics, with no action taken. 

The Senate has passed the trading 
stamp prohibitory measure, which had 
been passed early in February by the 
House, and it is an assured fact that 
Governor Morrow will sign the bill. The 
bill was passed on Feb. 16, and has the 
strong endorsement of the jewelry trade 
through the State association, and of 
merchants in many lines. It is predicted 
that a fight will be made under a test 
case by eastern trading stamp companies 
on the constitutionality of the act, but 
the bill was drafted by good legal ad- 
visers, after careful investigation. 








A brick wrapped in excelsior was hurled 
through the plate glass window of Levite’s 
jewelry store on College St. in Asheville, 
N. C., the night of Feb. 23. Nothing was 
stolen, as the police were too much on the 
alert. Though the attempt at robbery was 
futile, the thief succeeded in making his 
escape. 
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The Jewelers’ Circular Publishing Co. 
Again Sustained 





The U. S. Circuit Court of Appeals Affirms Lower Court’s Decision in Favor of the Jewelers’ 
Circular Publishing Co., Granting a Permanent Injunction, Recalling All Copies of the 
Infringing Book and Accounting for Profits, Damages and Costs in Suit for Infringe- 
ment of Copyright—Appellate Court in Exhaustive Opinion Fully Sustains Claim That 
the Keystone Publishing Co. in Compiling ‘““THE JEWELERS’ INDEX,” Pirated from 
“TRADE MARKS OF THE JEWELRY AND KINDRED TRADES,” Published by 


The Jewelers’ Circular Publishing Co. 





The Jewelers’ Circular Publishing Co. has won all along the line, first getting a favorable 
decision from former Judge E. Henry Lacombe, the Special Master who heard the evidence, 
then a favorable decision from Judge Learned Hand, of the U. S. District Court, and finally 


a favorable decision from the U. S. Circuit Court of Appeals. 





Extracts from opinion of Presiding Judge Rogers and fully concurred 
in by Judge Manton; Judge Hough dissenting. 


The court below has entered a decree holding 
the copyright valid and infringed. It directs that 
a perpetual injunction be issued enjoining the re- 
spondent from selling or distributing the Trade 
Mark Section of the Jewelers’ Index published 
by it in October, 1920, or from printing, publish- 
ing or vending of any other compilation of trade 
marks which shall contain any facsimile or color- 
able copy or reproduction which shall be made 
from any trade mark illustrations contained in 
the plaintiff’s copyrighted book. The decree also 
contains the other usual provisions inserted in 
such decrees, and provides for an accounting and 
the payment of damages. 

The plaintiff’s publication being clearly a direc- 
tory was unquestionably copyrightable, and the 
plaintiff’s copyright was a valid copyright. The 
fact is not material that it contains a compilation 


of trade-marks, and that a single trade-mark is . 


not the subject of copyright. 


* * * We think the record is full of the most 
persuasive evidence of the flagrant infringement 
by the defendant of the plaintiff’s copyrighted 
work. The evidence is very fully stated by the 
Master in his report and in his appendix thereto. 
He states that he has “a very strong impression 
that the plaintiff’s book was not used, as such 
books have so frequently been used, to locate the 
names of persons in the trade, who might have 
been overlooked by defendant’s canvassers.” The 


(Continued on following page) 


defendant used clippings from the plaintiff’s book. 
He cut the pictures of the trade-marks from the 
plaintiff’s book and sent them to the persons or 
firms whose trade-marks they purported to be 
and inquired whether they were correct. The 
Master in his report says: 


“From what has been set forth above and 
what is found in the Appendix the conclusion 
is reached that down to March 26, 1920, there 
had been no real effort to collect, at its source 
the trade-mark information necessary for an 
Index such as defendant’s. That to collect 
such information at first hand by independent 
and persistent inquiry of the owners of the 
marks would have involved much time and 
trouble on the part of those selected to collect 
it and that, when collected in the form in which 
it existed at the source, much of it would re- 
quire still more time and trouble to put it in 
such shape that individual designs could be 
transferred to the surface of the metal 
plate. Such work had been done in the prepa- 
ration of plaintiff’s book. The first real inde- 
pendent effort of defendant, at the common 
source of information, was to exhibit the re- 
sult of plaintiff’s work and in substance to ask 
if such result was correct. An affirmative 
answer would enable defendant to prepare its 
cut, without the doing of a substantial amount 
of work, which plaintiff had done.” 
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Extracts from Opinion of Presiding Judge Rogers and Fully Concurred in by Judge Manton 
(Continued from preceding page) 


The record is full of instances in which the 
defendant has simply copied the trade-mark illus- 
trations which it found in plaintiff’s work, using 
the clipping to produce the cut from which the 
mark is printed in the infringing book. That in 
itself makes out the infringement complained of. 
But that is not all. 

The evidence also shows the following facts 
which plainly indicate the further use which the 
defendant made of the plaintiff’s book: 


1. That there are numerous instances 
where manufacturers furnished defendant with 
additional information regarding their trade- 
marks, or mentioned additional marks which 
they were then using, or referred to a different 
classification from that in which they appeared 
in the plaintiff’s book, all of which information 
the defendant disregarded and copied into his 
book just the information which appeared in 
the plaintiff’s book. 

2. That in a large number of cases defend- 
ant has reproduced in his book the trade- 
marks of manufacturers which appear in the 
plaintiff’s book although no one representing 
the defendant ever called or solicited from such 
manufacturers any trade-mark information 
whatever, although these manufacturers were 
within easy access and in communities or 
neighborhoods as to which communities de- 
fendant’s representatives testified they had 
canvassed so that it would have been possible 
to call upon them if it had been the intention 
of defendant to make a canvass of the original 
sources for trade-mark information. 


3. That in a number of instances addresses 
are given as they appear in the plaintiff’s 
book, although the addresses were wrong at 
the time the defendant began the work of 
compilation of its book, owing to removals 
from one place of business to another. 


4. That in a number of instances in which 
the names of manufacturers appear in the 
plaintiff’s book out of alphabetical order, the 
same names appear out of alphabetical order 
in the defendant’s book. 


5. That in a number of instances names of 
manufacturers appearing in the plaintiff’s book 
are reproduced in the defendant’s book, al- 
though prior to the compilation of the latter 
such manufacturers had gone out of business. 


6. That in a number of instances the de- 
fendant has published in his book old firm 
names followed by present firm names and by 
the word “successors” although the predeces- 
sors had been out of business for many years. 
An illustration is found in the following which 
appears in the defendant’s book: 


NOTE.—The words in heavy face type appear in regular type in the original. 


Cutler & Granberry 
Succeeded by 
J. A. & S. W. Granberry 


This is exactly as it appeared in the plaintiff’s 
book and it is the only instance in the defend- 
ant’s book in which the words “succeeded by” 
appear. In all other instances the word “suc- 
cessors” is used as where it is used by the 
plaintiff. 


7. That the cases where the plaintiff in its 
book has misspelled or inverted the names of 
the manufacturers the same mistake has been 
made in defendant’s publication. As Cham- 
penios & Co., instead of Champenois & Co., 
and O. C. Delong, instead of O. C. DeLong, 


8. The production in the infringing book of 
identical groups of trade-mark illustrations 
showing identically the same position and the 
same spacing between each individual illustra- 
tion and also between columns of illustrations. 


9. The first half of the classifications 
adopted by the defendant in its book, though 
arbitrary, are almost identical in name and 
order of succession with the classifications 


which the plaintiff used in its book. 

The plaintiff insists, and we agree in that view 
of the matter, that it is almost impossible to 
conceive of two individuals working independ- 
ently and arriving at practically the same classi- 
fication,. Not only is it almost inconceivable that 
two individuals would arrive at the same clas- 
sification, but it is certainly more than a coin- 
cidence, particularly where there are so many pos- 
sible combinations and where it is shown that the 
trade arranges these groups in so many different 
ways, that they should arrange the principal 
classes practically in the same order without 
one copying the work of the other. 


It thus appears beyond any manner of doubt 
that defendant has infringed upon the plaintiff’s 
copyright. The correct definition of copyright is 
that given by Lord Cranworth in Jefferys v. 
Boosey, 4 H. L. O. 815, where he said that the 
true definition of “copyright” is the sole right 
of multiplying copies. That means that you must 
not copy matter copyrighted. No one can legally 
take the results of the labor and expense which 
another has incurred in the publishing of his 
work and thereby save himself “the expense and 
labour of working out and arriving at those re- 
sults by some independent road.” The defend- 
ant enletenh to save himself the labor and ex- 
pense of arriving at his results by an independent 
road. 

The record is full of instances of the defend- 
ant’s copying. 


Decree Affirmed. 
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“GORHAM” 


@ The Gorham Interests are ac- 
knowledged experts in the design 
of artistic durable silverware. 


@ They are experts in the produc- 
tion of such articles at the lowest 


possible cost. 





@ They are experts in the suiting 
and satisfying of users of fine sil- 
verware. 





And they desire the trade generally to know 
that they are anxious always to be equally 
proficient and successful in their dealings 
with those who sell silverware. The name 
Gorham should mean and will mean just as 
much to the silver salesman as it does to the 
silverware owner. 


The GORHAM INTERESTS 


NEW YORK: 5th Ave. and 36th St. 


BOSTON: 480 Washington St. ATLANTA: Metropolitan Bldg. 
CHICAGO: 10 S. Wabash Ave. PHILADELPHIA: Widener Bldg. 
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HE attempt by 
certain silver 
vie plated ware manufac- 
Origin Should Be turers to come to an 
Prohibited agreement in regard 
to a definition of the word, “Sheffield,” on 
silver plated ware and to get the approval 
of the Federal Trade Commission to such a 
procedure, has called attention to a defect 
in the Federal Trade Commission Act and 
in our Trade Mark Law. It has made ap- 
parent that technically neither of these 
statutes is sufficient to prevent the adoption 
of a name that has no relation to the quality, 
the origin or the process of manufacture of 
the article on which it is placed. In other 
words, in the absence of evidence of clear 
fraud and deception on the part of the user 
of a name, the Federal Trade Commission 
Act does not seem to have power to forbid 
the use of a term though it may eventually 
cause confusion in the minds of the public. 
The Trade Mark Law seems to be equally 
defective. 


Names Misrepre- 
senting Quality or 


As far as the use of the word, “Sheffield,” 
on electroplated ware is concerned, we still 
hope that the Federal Trade Commission will 
either find some way of putting a stop to its 
continuation or at least give no approval to 
the acts of those manufacturers who seek to 
define it as embracing a special kind of elec- 
troplate. We have no doubt that the facts 
laid before the Federal Trade Commission 
have shown that the use of the word, 
“Sheffield,” in the past has been improper 
and that it would be better for our trade, 
better for our international relations and 
better for the public, if terms of this kind 
could be absolutely forbidden. While the 
Federal Trade Commission Act does not 
give it power to forbid the term merely be- 
cause the use of another term would be 
better, we hope that sufficient evidence of the 
fraud and deception that has been practiced 
on the public by unscrupulous or ignorant 
dealers handling ware so marked, will be 
placed before the Commission to make its 
members realize that the element of fraud 
on the consumer (if not between manufac- 
turer and dealer) is strong enough to make 
them feel they can take action in such a 
case. a 


But as stated before, the whole proceeding 
has shown the necessity for some agency of 
the Government that can act broadly in mat- 
ters of this kind and it may no doubt lead 
to agitation for a Merchandise Marking Act 
such as is in force in England. It should lead 
also to a revision of the Trade Mark Law 
that will broaden the scope of the action of 
the Patent Office in allowing it to deny 
the registration of marks. The office should 
at least have the right of requiring as a 
requisite for registration, that the marks 
offered shall not he capable of causing mis- 
representation or confusion in the minds of 
the purchasing public. It is true that today 
a trade-mark that misrepresents quality to 
the extent of violating a law, gives the user 
of the mark or seller of the article contain- 
ing it, no immunity from prosecution because 
the mark is a registered trade-mark, but 
there are still many trade names used in the 
industry, which while violating no law, help 
in creating confusion in the minds of the 
public as to quality or origin of the article 
on which they are used. Such marks should 
not only be incapable of registration at the 
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Patent Office but their use in interstate and 
foreign commerce should be forbidden by 
some Federal statute and there should be 
some Government Bureau to see to it that 
such statutes are rigidly enforced. 

It was hoped that in the establishment 
of the Federal Trade Commission, the juris- 
diction of this body would extend to prac- 
tically all cases of this character that would 
come up ordinarily in the business world 
but the question as to jurisdiction that has 
come up as a result of the use of the word, 
“Sheffield,” seems to indicate that the power 
of the Commission does not cover the use 
of improper’ terms and names to an extent 
that is adequate for the purpose of stopping 
all kinds of fraud and misrepresentation. If 
this be so, we sincerely hope that the busi- 
ness organizations of the country will take 
steps to remedy the defect at once, either by 
giving additional jurisdiction to the Com- 
mission, by adopting a Merchandise Mark 
Act, by revising the Trade Marks Laws, or 
in some other way, that will give the Gov- 
ernment or a Government agency, real power 
to protect the public against misrepresenta- 
tion. 





RING the past 
month or _ s0, 
THE JEWELERS’ Crr- 
CULAR has been in re- 
ceipt of complaints from retail jewelers who 
have been greatly annoyed by claims by 
certain manufacturers for payment of goods 
which they have not ordered. According 
to these complaints one concern of the east 
has been sending out, without solicitation, 
wrist-watch ribbon bracelets to jewelers 
and then insisting on payment for the same, 
even going to the extent of threatening a 
law suit against those who had returned 
the goods, claiming that the same were not 
received. Another concern of the far west 
has been sending out cheap buttons which 
most jewelers do not want and for which 
they are later sending bills. 

Members of the trade are cautioned to 
be very careful in dealing with people of 
this kind and in accepting goods that they 
have not ordered, inasmuch as experience 
in the past has shown that a number of con- 
cerns who make a practice of sending goods 
on approval make this pay them by intimi- 
dating the jeweler through threat of law 
suit when payment for the goods is re- 
fused. Sometimes these people refuse to 
accept the goods on their return, while 
sometimes they claim that the goods have 
not been returned, and that the jeweler is 
responsible for any loss in the mail or ex- 
press. 

While there is no doubt that certain mer- 
chandise is often sent out by legitimate 
firms on approval, and sometimes is even a 
convenience to the jeweler, he should be 
careful to distinguish between the legitimate 
and illegitimate firm following such prac- 
tices, and he should be extremely cautious 
about accepting goods from concerns whose 
name he does not know or who are un- 
known in the industry. Above all, he 
should be adamant in resisting the payment 
of all unjust claims for goods that he does 
not want and has not ordered and should 
never submit to such coercion simply be- 
cause the amount involved is small. When- 
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ever he feels that he is the victim of a 











JEWELERS’ 






CIRCULAR 











































BEAUTIFUL 


Platinum Ring Mountings 


For the Spring. Workmanship of the 
Highest Quality. Cut Shows a Few of 
Our Most Popular Numbers. Selec- 
tion Sent on Request. 





CROSS & BEGUELIN 


Established 1863 
Entire Third Floor 


21-23 Maiden Lane New York City 



































March 1, 1922. 





swindling concern, he should not hesitate to 
make his complaint directly to the Post Of. 
fice Department, laying the full facts be. 
fore the postal authorities. 

We urge that he also lay the full facts 
before us and before the secretaries of his 
local and State retail jewelers’ associations 
that the trade may be kept fully informed 
as to the nefarious practices of such houses, 
We have found in the past that publicity 
given to these schemes has been one of the 
best methods of combating the evil and for 
this reason our columns and our services 
are always open to members of the trade 
who fee] they have been singled out as 
victims of these business parasites. 


IGURES giving 


Diamond _ Imports : 
the imports of 


Do Not Keep Up diamonds for Decem- 


With Sales ber were recently 
made public in the statistics of that month 
compiled by the Bureau of Foreign & 
Domestic Commerce and_ show the total 
value of these gems imported to be but 
$1,700,070, of which but $58,249 represent 
the value of the rough and $1,641,821, the 
value of the cut stones. The rough imports 
show that our cutters, up to December at 
least, were doing practically no business 
with the London Syndicate, there being no 
importations at all from England. The 
goods that did come included rough from 
3razil, valued at $24,448, from South 
Africa, $20,602, from British Guiana, $7,778 
and from Belgium, $6,421. 

An analysis of the importations of cut 
stones again shows the predominance of 
the Antwerp cutters in the American mar- 
ket at present, the imports from Belgium 
being listed at $913,673 as against im- 
ports from the Netherlands, $528,852. The 
figures also showed that we imported cut 
stones from Brazil amounting to $125,073, 
but what was the occasion for such an im- 
portation of cut stones is in no way indi- 
cated. To these larger amounts there were 
added small importations from many coun- 
tries including France which supplied gems 
worth $67,997; Turkey in Europe, $2,503; 
Poland and Danzig, $1,550; China, $1,560; 
Italy, $310 and Germany, $303. 

Reports from the jewelry trade through- 
out this country indicate that the amount 
of diamonds sold in December here was 
far in excess not only of the imports of 
that month but of those for several months 
previous, indicating that the stock of gems 
in the hands of our importers and cutters 
is growing lower every day. 








The new jewelry store of the A. Y. 
3oswell “Co., 307 S. Main St. Tulsa, 
Okla., was opened a short time ago. Not 
in years has the opening of a new store 
in that city attracted more attention. 
Many souvenirs were distributed, grey 
silk coin purses and vanities filled with 
accessories for the women and black 
leather cases for the men. The display 
of reproductions of 22 of the world’s 
famous diamonds was of particular 1 
terest to the store visitors. An orchestra 
played during the afternoon and evening: 


; n 
Baskets of flowers were placed arow 


. . Peesde: ale 
the interior, the majority sent by — 


and business associates of the cone 
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Haimovitz-Klein, Inc., manufacturer of 
platinum rings, has removed from 49 
Maiden Lane, to 40 John St. 

J. Lehman, importer of Ibex watch move- 
ments, has removed his business from 93 
Nassau St. to 9 Maiden Lane. 

David Graf, of J. & D. Graf, manufac- 
turing jewelers, 21 Maiden Lane, left for 
Europe recently on a purchasing trip. 

Samuel Abramson, manufacturing jeweler, 
now located at 41 Maiden Lane, will move 
his business on or about March 10 to 40 John 
St. 

It was announced last week that Irving 
Gromet, salesman for I. Franklin, 106 Ful- 
ton St., has severed his connection with 
that firm. 

Wernick Bros., manufacturers of jewelry 
and jewelry findings have moved from 46 
Gold St. to a more spacious loft at 29 
Eldridge St. 

Samuel Cohen, a watchmaker, located at 
7 Eldridge St., is publishing an account of 
his war experiences in the Zett, a Jewish 
daily newspaper. 

The Balbach Smelting & Refining Co., 280 
Broadway, has been admitted to member- 
~ in the Merchants’ Association of 
Greater New York. 

The Jewelry Crafts Association will hold 
a meeting at the Hotel Astor on Wednes- 
day evening March 29, at which time officers 
will be elected for the ensuing year. 

The Traub Mfg. Co., manufacturer of 
jewelry boxes, will move on or about March 
1 from 110 Nassau St. to larger quarters at 
184-186 Lafayette St., corner of Broome St. 

S. Lipsky, who recently started in busi- 
ness as an expert watch-repairer and jobber 
in Swiss and American watches is now 
settled in his new quarters at 49 Maiden 
Lane. 

The Standard Pearl Corp., manufacturer 
of artificial pearls, will be open for business 
shortly, in room 1400 at 347 Fifth Ave., 
where it will maintain an office and show 
room, 

M. Singer, watchmaker and jeweler, 654 
Third Ave., announced last week that he 
had succeeded in renewing the lease on his 
Premises for a term of 12 yéars and four 
months, 

Benjamin Sternman. of the Benjamin 
Sternman Co., 87 Nassau 'St., left this city 
recently to call on the trade in the middle 
west. Mr. Sternman expects to be gone 
about five weeks, 

According to an announcement made last 
week, William A. Stenson has severed his 
connection with the firm of Cooper & For- 
man, Inc., importers of diamonds and 


Precious Stones, and manufacturers of gold 
jewelry, 3 Maiden Lane. 


' The business of M. H. Mann & Co., 
Ocated at 45 Tohn St.. 


now 
but which will be 





THE JEWELERS’ 


eo? 
77 


e- ner ee” 
weoraces Pn id 


2 eee: 








moved shortly to 170 Broadway, was incor- 
porated at Albany, N. Y., last week with 
a capital of $200,000. The incorporators are 
M. H. R. Mann and R. Goldmuntz. 

Robert Tewel, auctioneer, 927 Lincoln 
Place, Brooklyn, recently completed a sale 
for E. H. Prey, Watertown, S. Dak., and 
has started a sale for Stan. A. Smith, Man- 
kato, Minn., prior to the latter’s removal. 
March 15 to a new location at 418 S. Front 
St., Mankato. 

Announcement was made several days ago 
that Leopold Betz, of Betz & Vollmer, man- 
ufacturers of gold and platinum jewelery, 
61 Beekman St., retires from the partner- 
ship today (March 1). The business will 
thereafter be continued by Mr. Vollmer 
under the style of Andrew Vollmer. 

The trade was notified last week that by 
mutual consent Martin Klein, of the firm of 
Guggenheim & Klein, Inc., has acquired the 
fixtures and safe of the firm and a new lease 
on the premises at 87 Nassau St. Mr. Klein 
announced that he will continue in business 
under his own name as an importer of dia- 
monds. 

Owing to a fire, which occurred 
building at 368 Adams St., Brooklyn, at 
2 o'clock on the morning of Feb. 16, the 
factory operations of Smalheiser & Himmel- 
stein, manufacturers of gold mesh bags and 
vanities, were paralyzed. The firm, how- 
ever, will receive its mail at the Maiden Lane 
Safe Deposit Vaults, 170 Broadway, until a 
temporary factory has been located. 

A discharge in bankruptcy was granted 
in the United States District Court, this city, 
on Monday, Feb. 20, by Judge Learned 
Hand, to Samuel Weingarten, trading as the 
Majestic Jewelry & Novelty Co., 23 Allen 
St. An involuntary petition in bankruptcy 
was filed against the concern on Sept. 27, 
last, and on Nov. 14, 1921, the schedules 
placed on file gave the assets at $2,801.66 
and the liabilities at $5,221.07. 

Creditors of Eugene Friedman, jeweler, 
with stores at 2835 Broadway and 207 FE. 
Fordham Road, started bankruptcy proceed- 
ings against him last Thursday in the United 
States District Court. The petitioning cred- 
itors include Hayden W. Wheeler & Co. 
who hold a claim for $200; Pitzele & Ham- 
burger, $665; and A. J. Hedges & Co., $20. 
The petition places the liabilities at $50,000 
and estimates the assets at $15,000. On Sat- 
urday Judge Learned Hand appointed Jo- 


in the 


seph H. Frier as receiver under a bond of 
$5,000. 
Mrs. Adolph Goldsmith, widow of the 


late Adolph Goldsmith, founder of the firm 
of Adolph Goldsmith & Sons, diamond im- 
porters, 68 Nassau St., died last Saturday 
at her home in Woodmere, L. I. At the 
time of her death, her son, Alfred Gold- 
smith, was in San Francisco and upon re- 
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notification of his mother’s passing, 
returned home immediately. The funeral 
services were held yesterday (Tuesday) 
morning at 10 o’clock in Campbell's Funeral 
Chapel. The body was buried in Mount 
Pleasant Cemetery. 

In decisions sustaining 
Gimbel Bros., Saks & Co., 


ceiving 


protests of 
the Nelson 


Bead Co. and Albert Lorsch & Co., the 
Board of United States General Ap- 
praisers holds that amber beads were 


improperly assessed for duty by the col- 
lector of customs at the rate of 35 per 
cent ad valorem under Par. 333, Tariff 
Act of -1913. Duty is fixed at the rate 
of 20 per cent ad valorem under Par. 357, 
Act of 1913, as precious or semi-precious 
stones cut but not set, suitable for use 
in the manufacture of jewelry. 

The Bulletin of the New York Public 
Library telling of the recent additions to 
the volumes on applied and decorative art 
announces that the library has added several 
works on jewelry. Among these is “Unit 
Jewellery” by R. LI. B. Rathbone, recently 
CIRCULAR and 
three catalogues of important collections of 
J. Pierpont Morgan. One of these is a 
catalogue of the collection of Gallo-Roman 
antiquities; another of the collection of 
German antiquities and the third of a col- 
lection of Merovingian antiquities. All 
three have been compiled by Seymour De 
Ricci. 

Necklaces composed of graduated 
greenish beads resembling jade, held to- 
gether by links of a white metal, re- 
sembling silver, imported by the Nelson 
Bead Co. of this city, were the subject 
of a decision handed down during the 
past week by the Board of United States 
General Appraisers. In this decision 
Judge Sullivan finds that the necklaces 
at issue were correctly classified under 
Par. 356, Tariff Act of 1913, as jewelry, 
with duty at the rate of 60 per cent ad 
valorem. The protestants claimed classi- 
fication under Par. 333, as articles not 
specially provided for, in chief value of 
beads, with duty at the rate of but 50 
per cent ad valorem. 

For the second time during the past nine 
months, Gerstenblith Bros. & Co., jewelers, 
30 W. 36th St., this city, have won their 
suit against Henry Meyer, another jeweler, 
involving the sale of a watch. The second 
trial was held recently in the City Court 
of New York before Justice Schmuck and 
a jury. At the trial the defendant inter- 
posed two defenses, the first being that the 
watch involved was never bought from the 
plaintiff, but was taken on approval, and 
the second, being that the watch was in 
poor condition and that the stones with 
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which it was studded were set in an un- 
workmanlike manner. The first trial was 
held in April, 1921, at which time a judg- 
ment was directed in favor of the plaintiff. 
This judgment was refused for the reason 
that the Appellate Court held that the mat- 
ter was a question for a jury to pass upon. 
The question in the case really turned upon 
the point as to whether or not the defendant 
within a reasonable time after the receipt 
of the watch notified the plaintiff of the al- 
leged defects. The jury returned after de- 
liberating for six minutes, with a verdict in 
favor of the plaintiffs in the sum of $1,098, 
which they found to be the agreed purchase 
price, plus the interest. The plaintiff’s con- 
tention throughout the trial was that the 
watch was perfect and that the defendant 
had no valid reason for attempting to re- 
turn it. The plaintiffs were represented by 
Greenbaum, Wolff & Ernst, while the case 
was handled for the defendant by House, 
Grossman & Vorhaus. 

M. Kraut & Co., wholesale jewelers, have 
moved to 119 W. 33rd St. 

Samuel Jacobson, Jacobson Bros., left for 
Europe on the Aquitania on a business trip. 
His son, Henry I. Jacobson, accompanied 
him, 

B. Edlin  & Son, manufacturers of 
platinum and diamond mountings, form- 
erly located at 90 Nassau St., have re- 
moved their business to 40 John St. 

The business of the French-American 
Jewelry Corp. was incorporated at Albany, 
N. Y., last Monday, with a capital of $10,- 
000. The incorporators are: D. Savage, 
H. Dropkin and J. Roth. 

The Gravity Clock Co., this city, is the 
name of a concern incorporated at Albany, 
N. Y., on Monday, with a capital of $10,- 
000. The incorporators are: N. F. Pearse, 
E. M. Simpson and A. R. Domeyer. 

Morris Licht, retail jeweler, 246 E. 59th 
St., assigned for the benefit of creditors on 
Monday, Feb. 21, in the County Clerk’s 
office. The assignment names Sidney Kap- 
lan, 18 W. 34th St., as the assignee. 

A charter of incorporation was granted 
at Albany, N. Y., on Monday to the Wein- 
traub Silver Co., maker of gold and silver- 
ware, this city. The concern has a capital 
of $50,000 and the incorporators are M. and 
F. Weintraub. 

; Stephen Varni, Espositer, Varni Co., 
importers and cutters of precious stones, 
15 Maiden Lane, returned Saturday on the 
Aquitania after spending six weeks in the 
European gem centers, purchasing for his 
firm. Among other passengers on the same 
boat were two members of the watch im- 
porting trade, Wm, J. Bernard, of Wm. J. 
Bernard & Co., and Benj. Lazarus. 
shower given to Miss J. Schwering 
and Mrs, J. Koehler by their associate 
girl friends connected with Joseph Fahys 

— 15 Maiden Lane, was held at the 
ia — on Saturday afternoon, Feb. 

* An elaborate luncheon was served 
oa were given to all who at- 
a - Miss Schwering was presented 

an electric copper percolator and 
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Mrs. Koehler received a set of Du Barry 
ivory. After the luncheon the girls en- 
joyed themselves with songs and dances. 
Those who attended were the Misses 
E. Evans, M. MacKeon, E. Sheridan, 
E. Nixon, C. Hartman, D. Haurman, T. 
Strobel, D. Mann, J. Schwering, C. Hen- 
ning, E. Lebert, A. Miles, M. Barry, L. 
Kohler, M. Haurman, and Mrs. Irving 
Suydam and Mrs. J. Koehler. 

An answer to the equity suit instituted 
in the United States District Court, this 
city, recently, by Charles Hall, a citizen 
residing at Strassburg, France, against 
Bernard Schanfein and Louis Tamis, 
of Schanfein & Tamis, 71 Nassau St., 
was filed on Feb. 21, by the defendants. 
The action involves certain new and use- 
ful improvements in ring fabrics which 
are used in the manufacture of bags and 
purses and which the plaintiff claims in 
his action, are covered by United States 
Letters Patent No. 1,050,216. The answer 
makes a general denial of having com- 
mitted any acts of infringement and 
states that the defendants are without 
knowledge in regards to a number ot 
allegations set forth in certain paragraphs 
in the bill of complaint. The answer also 
sets up the contention that United States 
Letters Patent No. 1,050,216 is null and 
void, because it is claimed it showed no 
patentable or substantial improvements 
over fabrics well known in the art and 
publicly sold and used in the United 
States and set forth in numerous patents 
and publications previous to the alleged 
invention involved. The ‘answer con- 
cludes by praying that the complaint be 
dismissed with costs and also asks for 
such other relief as may be deemed 
proper. 

The campaign being conducted to raise 
funds for the Near East Relief is meeting 
with unusual success in the jewelry trade. 
Since the launching of the campaign, a com- 
mittee headed by Jacques Cartier, of Car- 
tier, Inc., 653 Fifth Ave., who is acting as 
general chairman for the jewelry trade, has 
appointed a number of sub-chairmen to can- 
vass the industry. The appeals of the mem- 
bers of the committee have met with a 
ready response, and as a result the cash 
contributions in the Maiden Lane and John 
St. sections have totaled about $4,000, while 
$3,000 worth of merchandise has also been 
obtained. The committees in the uptown 
section have also been active and have suc- 
ceeded in obtaining considerable cash and 
$2,000 worth of merchandise, which will 
be placed on sale at public auction on the 
ground floor at 2 Rector St. on Wednes- 
day, March 1; Thursday, March 2, and Fri- 
day, March 3. The sale will be opened at 
noon each day and will continue until 2 
Pp, M., and will be conducted by such emi- 
nent auctioneers as Joseph P. Day, James 
P. Silo, Otto Bernet and others. Al] the 
money obtained from the sale of these arti- 
cles contributed by the jewelry and silver 
trades, will be turned over to the Near East 
Relief. The downtown committee is headed 
by Harry C. Larter, while De Witt A. 
Davidson, Walter McTeigue, J. R. Keim 
and others represent the uptown manufac- 
turers. Charles Byrne, of Gorham Co., 
canvassed the silversmiths in the uptown 


section and Harry Durand, of Durand & 
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Co., headed a committee which solicited sub- 
scriptions from the Newark manufacturers. 
The quota for the jewelry trade was set at 
$10,000, and from reports received from the 
general headquarters of the Near East Re- 
lief committee, the industry has probably 
done better than any other industry inter- 
ested in the campaign. The members of 
the trade are invited to attend the auction 
sale and to take part in this worthy cause. 








Creditors Start Bankruptcy Proceedings 
Against Krengel Bros., New York and 
Chicago, Following Loss of Dia- 
monds Valued at $77,899 
An involuntary petition in bankruptcy 
was filed in the United States District 
Court, New York, last Friday, against 
Sam, David and Sidney Krengel trading 
as Krengel Bros., dealers in diamonds, 
68 Nassau St., and 5 S. Wabash Ave., 
Chicago. The petitioning creditors are 
Samuel Harnick, who holds a claim for 
$3,699.98, Herman Bernstein, $815.89 and 

John F. Paulis, $1,800. 

According to the petition, the concern 
has alleged assets of $50,000 and liabili- 
ties estimated at $300,000. The alleged 
bankrupts are charged in the petition 
with removing, concealing and transfer- 
ing stock worth $10,000 between Jan. 1 
and Feb. 1, of this year. It is also al- 
leged that during the same period, the 
firm made alleged preferential payments 
amounting to $50,000. The day after the 
petition was filed Judge Learned Hand 
in the United States District Court ap- 
pointed George W. Martin as receiver 
under a bond of $20,000. 

The filing of this petition follows a 
report made by Sidney Krengel of the 
firm of a robbery at St. Louis on Feb. 
18, in which he lost unset diamonds 
valued at $77,899. A report of this rob- 
bery appeared in last week’s issue of 
THE JEWELERS’ CIRCULAR. 








Movement of Gold and Silver to and from 
China 

In telling of the movements of gold and 
silver to and from China, a recent issue of 
the Daily Consular and Trade Report, pub- 
lished the following: 

Closely related to the exchange situation 
in China is the movement of gold and silver 
to and from the country. During the year 
1920 China imported more than double the 
amount of silver imported during 1919, in 
which year the imports were more than 
double the amount imported in any previous 
year during the ten-year period from 191] 
to 1920. The 1919 imports of silver 
amounted to 62,093,707 taels ($84,385,347) 
compared with imports of 126,394,388 taels 
($155,465,097) in 1920. In the latter year 
33,715,410 taels ($41,469,954) worth of 
silver was exported. 

Gold imports for 1920 were likewise very 
large, only exceeded during the 10-year 
period by the 1919 imports. The imports 
amounted in value to 50,966,880 haikwan 
taels ($62,679,262) in 1920, as compared 
with 51,078,643 taels ($69,415,875) in 1919. 
On the other hand a large increase was 
recorded in the value of gold exported from 
China, which was valued at 68,469,360 
haikwan taels ($84,217,212) in 1920. 
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E. Baker, representing the E. L. Spencer 
Co.. of Providence, R. I., is in from a busi- 
ness trip in the section tributary to New 
Orleans and finds conditions good. 

|. M. Rothenburg, representing Lokitz & 


New York, was among the ar- 
week. Coming down through 
Alabama and Mississippi, he is 
pleased to report business quite encourag- 
ing in all that extensive territory. 

Pp. F, Esnard recently opened a jewelry 
establishment in Baton Rouge. He is now 
spending a few days in the city and reports 
a big business in his line. Among other 
visitors to the city are C. D. Smith, Brook- 


Epstein, of 
rivals last 
Tennessee, 


haven, Miss., and Wallie Walsch, Ham- 
mond, La., jewelers. 
Henry Ginder, president of A. B. Gris- 


wold & Co., in getting out of the bath at 
his home several days ago, slipped, and in 
falling overstrained the ligaments in his 
side, from the effects of which he has been 
confined to his room ever since. His con- 
dition, however, is improving. 

Herbert K. Smith, Inc., has put on a 
special sale of jewelry, made necessary by 
the contemplated extension of his already 
large Canal St. establishment. Just now 
he is occupying, or rather utilizing, only 
the first and second floors of the four-story 
building which he has under lease. 

S. Eppenstein, of the Elgin American 
Mfg. Co. and Illinois Watch Co., has been 
in the city for the past 10 days, combining 
business with pleasure. Mr. Eppenstein is 
now en route to the Coast, where he will 
spend some time with his family. James 
Eppenstein is accompanying his father on 
this trip. 

The office of Leonard Krower & Son is 
making many Mardi Gras reservations, in- 
dications pointing to a large number of 
visitors here for the éarnival, Feb. 23-28. 
There will also be many jewelers in town 
for the Spring buyers’ convention; and, as 
many jewelers are Knights Templars, there 
will also be quite a number of visitors for 
the meeting of the latter body, which occurs 
here April 24-27. All members of the force 
of Leonard Krower & Son, Inc., are just 
now in their respective territory. 

A. J. Krower, of Leonard Krower & Son, 
Wholesale jewelers on Canal St., has again 
been agreeably surprised, being made the 
recipient of a mahogany colored steel case, 
equipped not only to accommodate but to 
protect his personal effects. Accompanying 
tis very desirable gift was a card reading: 
“Best wishes and heartiest congratulations 
Irom friends and employes of the office.” 
Mr. Krower is, and has always been, uni- 
tormly considerate, courteous and kind to 
those in his employ, some of whom have 
served him for more than 25 years, and all 
for a period much beyond the average dura- 
ton of relationships between employers and 
employes, 

The big Canal St. show windows of D. 
7 Holmes Co., Ltd., and Coleman FE. Adler 
are the attraction just now for large crowds 
Who gather in front of them to inspect and 
admire the gorgeous display which is to be 
30th windows are surpass- 
ly brilliant with the jewels of the carni- 


‘een therein, 


ne 
ts 
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val kings and queens. In addition to this 
display there is to be seen in the show win- 
dow of Coleman E. Adler, together with 
the jewels of Rex and his queen, the invita- 
tions of which for many years back con- 
stituted one of the most beautiful and 
unique features of Mardi Gras celebration 
in New Orleans. These invitations, or sou- 
venirs, as they were most frequently called, 
admitting the holders to one or other of the 
several brilliant balls on Monday night pre- 
ceding Mardi Gras, or on Tuesday night, 
are, in their way, specimens of the finest 
art, specially designed and executed in 
Paris, and very costly. Accompanying the 
display is a list of the social belles who 
have been honored as queens of the carnival 
since the beginning of this celebration in 
this city to the present time. D. H. Holmes 
Co., Ltd., displayed the lovely jewels of 
Proteous. 











Harry Ash, representing the Roy Watch 
Case Co., visited Philadelphia last week. 

G. P. Stetser, manufacturing jeweler, has 
moved from 115 S. 7th St. to 725 Walnut St. 

William L. Little, representing the George 
H. Fuller & Son Co. of Chicago, jewelers’ 
findings, called on the trade last week. 

Thomas Walls, member of the firm of 
Walls & Clark, 711 Sansom St., has re- 
turned to business, after a week’s illness. 

Charles H. O’Bryon, 727 Sansom St., who 
was confined to his home for nearly a week 
suffering with the grippe, has recovered. 

Louis Sickles, who has been ill for sev- 
eral months, recently returned from a stay 
in Bermuda, and is now back at business. 

B. Owens, representing A. F. Conery & 
Co., brush manufacturers of Newark, N. J., 
was in Philadelphia last week calling on 
watch material .houses. 

Joseph B. Bechtel, head of the firm of 
Joseph B. Bechtel & Co., Inc., 729 Sansom 
St., accompanied by Mrs. Bechtel, passed 
several days last week in Atlantic City, N. J. 

Wholesale jewelers in the downtown sec- 
tion of the city were closed Washington’s 
sirthday, Feb. 22. Most of the retailers, 
however, were open for business as usual. 

The many friends in Philadelphia of 
Charles Powers, a New York diamond mer- 
chant, will regret to learn that Mr. Powers 
died in New York last week. Mr. Powers, 
who was 70 years old, was widely known in 
jewelry circles in this city. 

Fred Barry, of 143 W. Chelten Ave., 
Philadelphia, representative of Ziruth-Bur- 
gess Co., Newark, N. J., entertained Mr. 
and Mrs. A. O. Burgess over the week-end 
at his home. Mr. and Mrs. Burgess at- 
tended the banquet of the Philadelphia 
Jewelers’ Club on Saturday, Feb. 18. 

Among the out-of-town jewelers who 
were in Philadelphia last week were: M. 
K. Laudenslager, Souderton, Pa.; Peter 
Siegler, Doyleston, Pa.; Mrs. Rebecca 
Righter, Conshohocken, Pa.; C. Earle Buck- 
walter, West Chester, Pa.; Howard Fitz- 
simmons, West Chester, Pa.; Mrs. R. F. 
Lamphere, Ambler, Pa.; W. L. Ferguson, 
Maple Shade, N. J., and A. E. 
Bristol, Pa. 

The Jewelers’ 


Bayliss, 


Club of Philadelphia con- 
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ducted an educational meeting at the club, 
931 Chestnut St., Monday evening. An ad- 
dress on “The Horological Situation” was 
given by George W. Spier, president of the 
Horological Institute of America. Mr. 
Spier explained what is being done by the 
recently organized institute in co-operation 
with the United States Bureau of Stand- 
ards to relieve the watchmaking situation. 
Another interesting address was made by 
Thomas P. Strittmatter, treasurer of the 
National Association of Cut Glass Manu- 
facturers, who spoke on the subject of “Cut 
Glass in the Jewelry Store.” Following the 


interesting addresses, a buffet luncheon was 
served. 











E. B: 
Horn Co., has returned from a six weeks’ 
tour south. ah 

Frederick Davis has taken over the busi- 


William <A, Whittemore, of the 


ness recently conducted by the late L. 
Campbell of Haverhill. 

Andelman & Margolis, dealers in watches, 
diamonds and jewelry, have opened for 
business at 5 Bromfield St. 

R. Stanley Sanderson, who formerly was 
with Shreve, Crump & Low, Inc., and later 
with Bigelow, Kinnard & Co., Inc., has noti- 
fied his Boston friends that he has opened 
in business for himself in Detroit, where 
for a time he was manager for the Gold- 
smiths & Silversmiths Co. 

The annual meeting of the Boston Retail 
Jewelers’ Association was held at the Hotel 
Avery. Feb. .16,-when the following named 
officers were elected: President, H. Frei- 
man; vice-president, Charles H. Beckwith; 
treasurer, F. G. Butler; secretary, L. H. 
Hamlin; board of directors, the foregoing 
officers. 

The trade generally is glad to read that 
the committee on legal affairs has reported 
“leave to withdraw” on the bill for the re- 
peal of the daylight-saving law, and has 
made a similar report on the bill to extend 
the application of the present law by the 
addition of a month in the Spring and a 
month in the Fall. 

Italo Andreoli of Somerville was arrested 
eb. 19 charged with the larceny of a dia- 
mond ring valued at $180 from Arthur B. 
Gardone, 10 Elm St., Somerville, who con- 
ducts a jewelry store on Salem St., Bos- 
ton. Gardone says he sold the ring to An- 
dreoli and that the latter gave him a check 
on the Harvard Trust Co. The check was 
protested and returned to Gardone. When 
Gardone notified Andreoli the latter treated 
the matter lightly and gave another check, 
which, however, was returned. 

The jewelry and _ optical business of 
George I. Homer, 45 Winter St,, has been 
transferred to 15 Bromfield St. The re- 
moval took place Feb. 20 and involved a 
great amount of careful work. The prem- 
ises have been fitted with an entirely new 
front more suitable for the display of jewel- 
ry, etc. Mr. Homer has been in business 
many years at 45 Winter St., but the build- 
ing now is to be torn down and a more 
up-to-date structure erected. Much of the 
stock in trade, valued at $70.000, is heing 
sold at public auction. 
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Chicago Notes 





Ben F. Hirsch spent several days last 
week at St. Louis calling on the trade. 

M. Schwartz, of H. Schwartz, is spending 
several weeks at Hot Springs, Ark., resting. 

Max Cohen, Heyworth building, has re- 
turned from a business trip through the 
west. 

Sigmund Thein, left last week for a four 
weeks’ trip through Illinois, to call on the 
retail trade. 

John S. Ward, left last week for an 
eight weeks’ business trip through his south- 
ern territory. 

J. Vincent Huber of Geo. H, Fuller & 
Sons Co., returned recently from a trip 
through the east. 

Max Mayer, of the Western Watch Case 
Mfg. Co., is taking a two weeks’ rest at 
Hot Springs, Ark. 

Alfred J. Moss, representing the J. J. 
White Mfg. Co., left last week for a visit 
to the factory at Providence. 

E. G. Adler, of the Bonner Mfg. Co., 
left last week on a five weeks’ business 
trip to the Pacific Coast. 

Louis J. Finch, recently left for New 
York and the east, and expects to remain 
there for about two weeks. 

Chas. Woodmansee, former buyer for C. 
D. Peacock, Inc., left last week for his home 
at Florida, where he will rest. 

H. J. Hansman, of the International Sil- 
ver Co., returned recently from a_ three 
weeks’ trip through the south. 

Max Marcus, Seattle, Wash., who repre- 
sents Sproehnle & Co., is spending 10 days 
here visiting at the Chicago office. 

Samuel Buchsbaum. of S. Buchsbaum & 
Co., accompanied by his wife, is spending a 
month at Hot Springs, Ark., resting. 

W. A. H. Wells of the W. A. H. Wells 
Co., Edgewood, R. J., made his initial visit 
to Chicago last week to call on the jobbing 
trade. 

Ben Levy, of Meyer & Gross, Newark, 
N. J., spent the past week in Chicago call- 
ing on the trade en route to his western 
territory. 

Frank Milhening, left last week for 
Florida where he will rest for a few days 
and will then leave for New York to attend 
to business. 

John B. Warren, of the Waltham Watch 
Co. is back on the job again after being 
home for the past week suffering from a 
severe cold. 

E. W. Coburn. of the Hipp & Coburn Co., 
M. F. Annex building. is spending a couple 
ot weeks at Miami, Fla., teaching the pro- 


fessional golf players how to play a regular 
game. 

Robert E. Peacock, of C. D. Peacock, 
Inc., left last week to join his family in 
California, and expects to be gone for about 
three weeks. 

Henry Ginnel, of the Ginnel Mfg. Co., of 
Brooklyn, N. Y., spent a day here last 
week visiting Harry Farquharson, their Chi- 
cago manager. 

F. H. Dillingham, Chicago manager for 
the Farrington Case Mfg. Co., Powers build- 
ing, left last week on an extended business 
trip to the Pacific Coast. 

Wm. Buhl, of L. H. Kelley & Co., New 
York, spent several days in Chicago last 
week visiting the retail trade, en route to 
the middlewest territory. 

Emil Pick, of Hammel, Riglander Co., 
has moved his office from the 12th to the 
15th floor of the Heyworth building, where 
he has more suitable quarters. 

M. N. Rubin, Terre Haute, Ind., spent 
the past week in Chicago visiting at the 
home of his daughter, and son, H. Hor- 
witz, of the H. Horwitz Co. 

W. F. Drexmit of the Keystone Watch 
Case Co., returned last week from Philadel- 
phia, and the east where he spent a couple 
of weeks visiting at the factory. 

J. H. Crawford, Chicago manager for the 
A. Wittnauer Co., returned recently from 
New York, where he spent the past 10 
days getting his new samples ready. 

Frank Moran, Chicago manager for the 
J. F. Sturdy’s Sons Co., left last week 
for Attleboro Falls, Mass., where he will 
visit at the factory for about two weeks. 

G. C. Smith, who has been connected 
with the Lewy Bros. Co., for many years 
as floor man, is now associated with C. D. 
Peacock, Inc., and serving there in the 
same capacity. 

Frank Whiting, of the Whiting & Davis 


Co., accompanied by Mrs. Whiting, left 
last week for an extended pleasure trip 


to California, and also anticipates making a 
trip to Honolulu. 

L. M. Frank, representing the Buffalo 
Jewelry Case Co., moved recently from 
room 1216 Heyworth building to the 15th 
floor of the same building, where he will 
be better located. 


Louis H. Green, of the Chas. FE. Han- 


cock Co., 1102 Heyworth building, returned 
last week from an extended business trip 
through the south, and says he found busi- 
ness very good there. 

R. A. Weigle, who has been associated 
in the mail order department of C. D. Pea- 
cock, Inc., for many years, has succeeded 


Miss M. C. McIntyre in the buying of the 
novelties and leather goods. 

W. E. Bentley, Chicago manager for the 
Bugbee & Niles Co., and Moore Bros., 
moved last week from the 12th floor of the 
Heyworth building to room 1512, where he 
will have much larger quarters. 

J. S. Frank and S. Greenberg, of Sussfeld, 
Lorsch & Schimmel, spent several weeks 
in Chicago calling on the trade. Mr. Frank 
returned last week to the east and Mr. 
Greenberg left for the northwest. 

Earl Stamm, a star salesman of the 
Dueber-Hampton Watch Works is spending 
a short time in Chicago after several weeks 
in New York and Boston. Mr. Stamm’s 
present work requires him to spend much 
time in the east and his friends are de- 
lighted when business brings him to Chi- 
cago. 

V. T. Jones, of Jones & Baumrucker Co., 
has returned from Indiana and _ Illinois, 
where he spent a couple of weeks visiting 
with their agents, and reports a very favor- 
able business. ‘C. F. Baumrucker of the 
same firm, returned from a short visit to 
their Joliet store, which is enjoying good 
business. 

Among the visitors in Chicago last week 
were: Chas. T. Welch, Mattoon, IIl.; 
Ralph T. Lochman, of Lochman Bros., 
Springfield, Ill.; H. A. Hulett, Marshall, 
Mich.; E. C. Lay, LaPorte, Ind.; Fred A. 
Hallet, and wife, Lincoln, Ill.; Paul Ewing, 
of wing Bros., Atlanta, Ga.; T. Howard 
Craig, Champaign, Ill. 

Friends of S. J. Son, of Son & Prins, 
Columbus Memorial building, are pleased to 
see him out and around again, after having 
been confined to his room at the Cooper- 
Carlton Hotel, for the past 10 days. He 
was hit by an automobile while crossing 
the street at 53rd and Hyde Park Ave., and 
suffered a dislocated arm and_ fractured 
limb. 

Creditors of Sol Bleaden, who was ad- 
judicated a bankrupt, Dec. 30 last, have 
been notified that he has applied for a 
discharge of all his debts in bankruptcy in 
a petition to Judge K. M. Landis of the 
United States District Court. All creditors 
have been further notified that a hearing 
on this petition will be held April 3, next, 
in the United States District Court, at 
which time all persons interested, may ap- 
pear and express their views on the appli- 
cation. 

Harry Berblinger, of the Sandfelder Corp., 
returned recently from a trip through Ohio, 
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Indiana and Michigan, and reports business 
good in that territory. 

Fred Strang, representing L. H. Schafer 
& Co., recently left on a two months’ trip 
through Ohio. 

Reuben Cohen, of the George H. Cahoone 


very 


Co., has returned from a_ business trip 
through the northwest. 

George Armstrong, of the Sandfelder 
Corp., returned last week from a two 
months’ trip through the east. 

\lbert Kunstadter, of Kunstadter Bros., 


is back again at his desk, after being home 
for the past week with a very severe cold. 

E. L. Imhoff, Heyworth building, no 
longer represents Hutchinson & Huestis, 
Inc., having resigned from this concern last 
week. 

ae. as 
Simons 
delphia, 
factory. 

Ben Lewin, of Ben Lewin & Sons, Buffalo, 
N. Y., spent the past week in Chicago call- 
ing on the markets, and renewing old ac- 
quaintances, 

P. H. Savory, manager of the New York 
office of the Wadsworth Watch Case Co., is 
spending a weck at the Chicago office of 
the concern. 

Ed. Badgely, Chicago manager for the 
Harvey & Otis Co., left last week for the 
east where he will visit at the factory for 
about 10 days. 

Louis Bracher, of the New York office 
of Blacher Bros., is spending a couple of 
weeks in Chicago visiting the local office 
of this concern. 

Walter C. Peacock, of C. D. Peacock, 
Inc., is spending a couple of weeks at Nash- 
ville, Tenn., visiting his who is a 
student at the Nashville School for Boys. 

Sid Cohn, of A. H. Cohn, Inc., recently 
left for a six weeks’ trip through the south. 
4. H. Cohn, of the same firm returned re- 


Edwards, Chicago manager for the 
Co., left last week for Phila- 
will visit at the 


sros 


Pa., where he 


son, 


cently from a three weeks’ trip through 
Oklahoma. 

Richard Abrahams, of Max Abrahams, 
Inc.. San Francisco, Calif. spent several 


days in Chicago last week, on his way back 
home, after spending several weeks in the 
east visiting the markets. 

Jack Hoffman, of Hoffman 
York, spent several days in 
week, calling on the trade, en route to the 
middlewest. He expects to return to Chi- 
cago again early this month. 


New 


last 


Bros., 


Chicago 


W. W. Beckwith, of Jos. Fahys & Co., 
returned recently from a short business 
trip to several of the large cities in Ohio. 


Arthur Nissen, of the same firm, left on a 
short trip through the northwest. 

St. Elmo Coombs, who, until recently, 
has had charge of the Chicago office of 
S. O. Bigney & Co., left last week for San 
Francisco, where he will visit with friends 
for a few days before leaving for his home 
at Pasadena. Mr. Coombs expects to con- 
nect with several eastern firms and will 
represent them at the Pacific Coast. 

The National Jewelers’ Board of Trade 
has established a special service department 
in Chicago, whereby Chicago credit men 
will be able to get all information they de- 
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sire within a day or two when it ordinarily 
took a week to 10 days to secure. This 
has only been in force a week and the results 
so far have proven very satistactory. 

The Central Trust Co., receiver for the 
Sandack Jewelry Co., in bankruptcy, has 
announced that bids will be received up to 
9:30 a. M. next Monday for all the tangible 
assets of this concern including the stock, 
fixtures and lease on the building at 6217 
S. Halstead St. If no satisfactory bids are 
received the will be sold at public 
auction. 

Bolotin & Sheinin, who have been located 
on the 11th floor of the Masonic Temple 
for the past two years, have outgrown their 


assets 


present quarters, and have now added an 
additional room which will more than double 
their present space. This will give them 
rooms 1110 and 1111. They have also 


added the latest style machinery on diamond 
mountings. 

A fire broke out early one evening last 
week in the shop and office of Solomon & 
Co., 1210 Hartford building. Mr. Solomon 
closed the office about 6:00 o’clock to visit 
in a neighboring office, and was only gone 
about 10 minutes. While he was away, the 
janitor gave the alarm that smoke was com- 
ing through the transom. It is not known 
how the fire commenced but it is believed 
it was caused by a short circuit in the 
electric wires. Mr. Solomon estimates his 
loss at about $2,000. The firm will be open 
and ready for business again within a few 
days in suite 510 Hartford building. 

Rasmussen & Meyers is the name of a 
new firm that opened an office last week in 
room 1508 Heyworth building. They will 
conduct a wholesale diamond and watch 
business. Both Mr. Rasmussen and Mr. 
Meyers are well known in the trade here. 
Julius E. Rasmussen having been connected 
with one of the large jobbing houses in 
Chicago for the past 14 years while Frank- 
lin Meyers, the other partner was formerly 


in the diamond brokerage business with 
offices in Room 301 Heyworth building. 
Mr. Rasmussen will continue to visit the 


trade here and Mr. Meyers will take charge 
of the office. 

At a meeting of the Chicago Jewelry 
Manufacturers Association held in the Lum- 
bermans’ Exchange building one night last 
week, S. Lazarus was chosen chairman, H. 
Paul Juergens, vice-chairman and George 
H. Thompkins, secretary-treasurer. Di- 
rectors to serve one year are Harry Parr, 
R. Haeflinger, W. J. Vossell, Frank Mil- 
hening and Max Lichtenstein. In re- 
tiring speech, Mr. Juergens presented to the 
newly elected chairman, Mr. Lazarus, a gold 
mounted and engraved gavel. In accepting 
the gavel on behalf of the organization, Mr. 
Lazarus thanked Mr. Juergens and stated 
that he would endeavor to use it with 
justice at all times and in the best interest 
of the organization. He hoped that his ad- 
ministration would be as successful as that 
of Mr. Juergens who retires after four years 
as chairman, 

There was a large attendance at the first 
regular monthly luncheon of the Chicago 
Jewelers’ Association this which was 
held at the Ivory Room of Mandell’s Tues- 
day of last week Secretary Harry Radix pre- 
sided in the absence of both President Ross 
and Vice-President Ball. The 
the secretary and treasurer were read and 


his 


year 


reports ot 
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approved. T. J, Montgomery made a report 
for the banquet committee and gave some 
very interesting facts in comparing the costs 
of the last three banquets. <A. H. Sproehnle, 
a member of the crime commission, made an 
address and urged the members to be liberal] 
in contributing to the funds of this organi- 
zation as the benetits accruing to jewelers 
from its work were greater than in many 
other lines of business. He then introduced 
Col. Chamberlain, chairman of the Commis- 
sion, who interesting talks on the 
work being done by the Commission in jts 
effort to reduce crime conditions in the city. 


gave 








Columbus, O. 


Halley Watson, Cameron, W. Va., visited 
Columbus last week. 

Harry Ratner, of Rogers & Co., spent the 
week in Detroit on business. 

A. H. Bancroft, of Bancroft Bros., is re- 
cuperating from an attack of influenza. 

David M. Hassel, of Jacob D. Hassel, has 
returned from a business trip to Cleveland, 

J. F. Carr, of the C. & E. Marshall Co., 
has returned from a business trip to Chi- 
cago. 

J. J. Gibney, of C. & E. Marshall Co., is 
covering his territory in West Virginia for 
the firm. 

George Stewart, of the C. & E. Marshall 
Co., has returned from an extended trip 
through his territory. 

Murdock & Co., jewelers and optometrists, 
have opened a store at 577 N. High St., op- 
posite the Union Station. 

Phillip Stein and Moe H. Fleece, of the 
Stein Jewelry Co., will leave next week for 
a buying trip to New York. 

Jacob D. Hassel, accompanied by Mrs. 
Hassel, are in Chicago visiting their daugh- 


ter, Henrietta, who is engaged in social 
service welfare work there. 
Joseph C. Goodman, of Goodman Bros., 


has been selected as a delegate to the dis- 
trict convention of the International Order 
of Bnai Brith at Indianapolis. 

Harry Glick, owner of the Crown Jewelry 
Co., Detroit, Mich., was united in marriage 
with Miss Lillian Kohane, Sunday. Mr. 
Glick was formerly of Columbus. 

red A. Clough, Mt. Vernon; J. Jenkens, 
of J. J. Davis & Son, Jackson; J. R. Book- 
walter, Circleville, and H. L. Herman, San- 
dusky, were among the buyers visiting Co- 
lumbus this week. 


George C. Ruth, vice-president of the 
Harrington Co.. was a member of the 


Aladdin Shrine Double Quartet that par- 
ticipated in the exercises at the laying of 
the cornerstone of the new high school at 
Urichsville on Washington's Birthday. 








Market Prices for Silver Bars 
The following are the quotations for sil- 
ver bars in London and New York as fe 
ported for the past 


VCCK 


Domestic 
elling Price Silver 

Londo S. Govt. Standard 
Date ssay Bars. Price. 
Feb. 21.... : 335 673 99 i 
MM OEscaiccaseaes: = Lee 99% 
- 7 
Keb. 23. 663. 99% 
Feb, 24. te 99% 
Feb 25. 66 9% 
Feb. 27.. 66! 99% 
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Articles of incorporation were granted to 
the Renew Products Co., of Milwaukee, 
Wis., formed for the purpose of manufac- 
turing silver polish, etc. The company com- 
mences business with 500 shares of stock 
with no par value, its incorporators being 
W. Kauper, H. Hallet and H. Hutten, Mil- 
waukee. 

Workers in the $100,000 campaign for the 
new American Lutheran Association build- 
ing 11th and State Sts., Milwaukee, were 
told by W. H. Upmeyer, of the firm of 
Bunde & Upmeyer, jewelers, that nearly 
one-fourth of the quota had already been 
pledged by prominent Milwaukee Lutherans. 
The report, which was read by Mr. Up- 
meyer at a banquet at the Hotel Pfister, 
shows among other things that a donation 
of $1,000 was made by Mr. Upmeyer him- 


self, who is chairman of the initial gift 
committee in charge of the pledges. 
J. Vander Zanden, Green Bay, Wis., 


jeweler, has purchased the Kuestermann 
building, 217 N. Washington St., Green Bay, 
from Benjamin L. Vander Zanden, of De 
Pere, Wis. The building is now occupied 
in part by the Northern Optical Co. Al- 
though the consideration and future plans 
for the building were not made public, it 
has been announced that, for the present at 
least, Mr. Vander Zanden does not intend 
to move into his building. Mr. Vander Zan- 
den has been in the jewelry business for 
over 30 years and is one of the best-known 
jewelers in Green Bay. 

Waldemar Stecher, 
Co., jewelers, 
of the Lower 


of the A. H. Stecher 
has been elected a director 
Third Street Advancement 
Association. This association has just been 
organized to stimulate better community 
spirit among the business men of the dis- 
trict. All residents living within the area 
hounded by River, 5th, Walnut and Wells 
Sts. are eligible for membership. The or- 
ganization has elected the following officers: 
Ray Smith, chairman: Walter S. Ott, vice- 
chairman; Waldemar A. Muth, secretary 
and treasurer; Waldemar Stecher, J. O. 
Lademan, A. J. Heilmann and A. E. Sherr, 
directors, 

. Foote, retired jeweler of Lake Mills, 
Wis., rolled his singles and doubles at the 
Madison alleys in the State tournament of 
the Wisconsin Bowling Association, getting 
432 in the singles, and 459 in his doubles 
with C, Greenwood, Lake Mills attorney, 
rolling 183 in the last game in the doubles. 
\ short talk was given by H. Smith before 
Mr. Foote rolled his first ball, in which he 
was characterized as the oldest bowler in 
Wisconsin, Mr. Foote corrected the speaker 
hy saying that although he might be the 
oldest in the State in point of age, he had 
not started howling until he was 57 years 
old. Mr. Foote is a veteran of the Civil 
War and an unusually active man. 

Judge W. R, Foley, of the Circuit Court 
of Superior, Wis., holding that the return 
of the goods to the Buffalo Jewelry Co. 
would have necessitated the formation of 
another contract, ordered H. E. Juberg, Su- 
og jeweler, defendant in the case, to pay 

1 for the merchandise which the Buf- 
il Jewelry Co. refused to take back. The 
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merchandise, amounting to $922.11, was sold 
and delivered to Mr. Juberg in September. 
He sold some of the goods, and on Dec. 31 
notified the Buffalo Jewelry Co. that he was 
returning the goods, as he was forced to 
go out of business. They brought suit for 
the balance in cash, which the recent de- 
cision grants them. Mr. Juberg claimed 
that he was forced to quit business on ac- 
count of losing his location, but he made no 


complaint or expressed no dissatisfaction 
with the goods. Judge Foley, in the de- 


cision, stated that since the Buffalo Jewelry 
Co. refused to accept the return of the 
goods, his offer was of no effect. 

A. S. Rulland, well-known jeweler of 
Black River Falls, Wis., has sold his busi- 
ness to Edwin L. Peterson, who has been 
employed by him as his jeweler and watch- 
repair man for a number of years. Mr. 
Peterson at once took over the stock and 
business. Mr. Rulland was compelled by 
failing health to retire from active business. 
Mr. Rulland has been connected with the 
business since 1890, when he entered the 
employ of the late J. A. Erickson, who then 
owned it a period of 32 years. He pur- 
chased it from the estate of Mr. Erickson 
on July 22, 1903, and has since been the 
sole owner. He lost nearly all he had 
the flood of 1911, but immediately  re- 
entered business, and was one of the build- 
ers of the Monsos-Rulland-Moe block, one 
of the largest and hest buildings in the city, 
in which the present store is located. His 
business continued to expand as the years 
passed, until he had the largest stock of 
jewelry, watches, silverware and stationery 
in the country. The business was always 
conducted on conservative lines, dealing in 
quality goods, and Mr. Rulland leaves busi- 
ness with a host of friends, gained through 
his courteous bearing and honest business 
practices. Mr. Peterson, who succeeds to 
the business, is well known in Black River 
Falls, having been with Mr. Rulland for 14 
years, entering his employ soon after leav- 
ing high school. The business which Mr. 
Peterson now owns is one of the oldest and 
best established in the city, having been con- 
ducted by Mr. Erickson at least 40 years 
ago, and possibly longer than that. 











Omaha 
. J. Bruner, of the T. J. Bruner Jewelry 
en Omaha, was ill upon his recent 
return from California, but is out and at 


work again. 

P. A. Peterson & Co., occupying quarters 
in the Baird Block in Omaha, will move 
on March 1 to their new Dodge St. location 
between 16th and 17th Sts. 








San Diego, Cal. 


Hugh W. MacLachlan, formerly in the 
optical business here, but now located at 
Petaluma, Cal., has been visiting friends in 
this city and looking after some property 
interests. 

Ralph W. Hastings, formerly of Pitts- 
burgh, Pa., has taken a position in the busi- 
ness office of the Ernsting Co., succeeding 
Castardo Ghio, who, after six years with 
the company. has gone into business in 
Calexico, Cal. 
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J. H. Mace and Mrs. Mace are spending 
three weeks at Hot Springs. 


The Jobbers’ Association will hold its 
March session on the first Tuesday of the 
month. Several committees have been ap- 
pointed, and reports from them will be 
made, upon which a program of work will 
be built. 

“Jene” Whitehead will 
Hoefer Jewelry Co. in Nebraska. 
Whitehead has: been in the establishment 
for five years and evidently he has paid 
close and profitable attention to the jewelry 
industry, since he is given this opportunity. 

Travelers for the Edwards, Ludwig, Ful- 
ler Jewelry Co., are starting into their ter- 
ritories around March 1. They are going 
out just after a long deferred rain has put 
the merchants and public into optomistic 
frame of mind, and it is expected that they 
will find that retail trade has picked up 
substantially. 

E. O. Baumgarten, president of the Kan- 
sas City Jewelry Jobbers’ Association, at- 
tended the Nebraska Retail Jewelers’ con- 
vention, at Lincoln; and also visited Spring- 
field, Mo., during the past few days. He 
therefore had a good picture of conditions 
in widely separated districts of this ter- 
ritory. “The Nebraskans are enthusiastic,” 
he said. ‘They feel that the bottom has 
been reached and that trade is climbing 
slowly but surely. The retailers in Spring- 
field, Mo., are hopeful also, and are going 
ahead aggressively in their merchandising.” 
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San Antonio, Tex. 


William Pflueger, of Covington, Ky., 
traveling to the Pacific Coast for a Newark 
house, recently spent several days in San 
Antonio. 

R. M. Craig who has for some time been 
with Mitchel-Greer Co., is now the head 
watchmaker at the store of the E. Hertz- 
berg Jewelry Co. 

Miss Abby Duggan, daughter of a 
prominent San Antonio doctor, is now con- 
nected with the advertising department of 
the FE. Hertzberg Jewelry Co. 

J. FE. Schmid, who has for the past 
year been doing watch work for the trade 
in the Book building, has opened an up-to- 
date jewelry store in Navarro St. 

The Albrecht Jewelry Co., of Yoakum, 
Texas, is going to move from its present 
location where it has been situated for years 
at 512 Lot St., to a new, larger and more 
fully equipped home at 404 Lot St. 

H. E. Townsand has bought out the jew- 
elry stock of Frank Miedler at 1301% S. 
Flores St. Mr Miedler was forced to sell 
out, owing to poor health, and is going to 
sell jewelry on the road for the present. 

Among the recent visitors to San Antonio 


were: Wm. Evans, Uvalde; Jos. Roth, of 
New Braunfels; F. H. Vaugn, of F. C. 
Rockwell Jewelry Co., Del Rio; J. A. 
Manning, of Floresville; A. Franke, of the 
C. Franke Jewelry Co.. Stockdale; J. A. 
Suasell, Del Rio; J. M. Boyle, Uvalde; 
and Dr. Dan Rittimann of Rittimann Jew- 
elry & Optical Co., Boerne, Tex. 
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TRADE CONDITIONS 


Local jewelers report business to be stable at 
present. While volume is not what might be ex- 
pected yet, in view of the times, conditions are 
satisfactory and the tendency toward regularity is 
Such a affairs, leaders 
preferred to spasmodic jumps of 
At the present time stocks are 
at a minimum and retail sales cast immediate re- 
flection upon wholesale orders, hence stimulating 
the entire industry. Prices are adjusting them- 
selves in a retail manner, and a working 
basis is being established upon which future pros- 
perity can be built. Under present circumstances 
all branches of the trade will be able to continue 
indefinitely even although industrial prosperity is 
delayed longer than expected, which contingency, 
especially in this district, is regarded as highly 
improbable. Sut despite the fact that stocks in 
general are moving in a sluggish fashion, the 
diamond demand shows no sign of faltering. Re- 
tailers unite in the that the call for 
diamonds has been exceptional in view of general 
conditions. Furthermore the call is not only for 
large and expensive such as are usually 
purchased by wealthy trade, but there has been a 
steady demand for medium size and _ smaller 
diamonds. The explanation for this would seem to 
lie in the fact that the general public is becoming 
educated to the investment possibilities that lie in 
diamonds 


encouraging. conditon of 
agree, is to be 


doubtful duration. 
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T. J. Fernley, of Philadelphia, secretary 
of the National Wholesale Jewelers’ 
ciation, was a recent visitor at the 
establishment. 

H. W. Burdick, president of the H. W. 
Burdick Co., left recently for a vacation 
at Wabasse, Fla. He was accompanied by 
Mrs. Burdick. According to present plans 
the trip will last six weeks. 

Announcement was made that the con- 
tract for installing clocks in the new Cleve- 
land Discount building has been awarded to 
the Cowell & Hubbard Co. The contract 
calls for the installation of timepieces 
throughout the building, including the erec- 
tion of a large master clock in a marble 
slab in the main corridor. 

One well-known local jeweler who is pre- 
paring to enjoy a trip south shortly is E. G. 
Eroe, of the Bowler & Burdick Co. Mr. 
Eroe, who is buyer in the gold department, 
was recently elected commander of the Vic- 
tory Post of the American Legion. He 
will be accompanied by Mrs. Eroe. Pres- 
ent plans call for visits to Jamaica and the 
West Indies. 

During the past year there has been a 
distinct movement toward the upper Euclid 
Ave. district on the part of jewelry estab- 
lishments. At the present time a great 
number of jewelers are located within a 
radius of several blocks. Both the Cowell 
& Hubbard Co. and Sigler Bros. Co. have 
moved within the last few years. H. W. 
Beattie & Sons have just opened a new 
store in the locality. Besides the above, 
this center contains the establishments of 
the Webb C. Ball Co., the Scribner & Loehr 
Co., and the Bowler & Burdick Co. 

One of the most daring hold-ups in re- 
cent years took place at the jewelry store 
of Samuel Goodweather, Lakewood, re- 
cently. Mr. Goodweather and a friend were 
talking in the back of the establishment 
when a well-dressed stranger entered and 
asked to see some diamonds. After looking 
over rings for some little time he suddenly 


Asso- 
3urdick 


drew a gun and covered both Mr. Good- 
weather and his friend, taking the con- 
tents of the safe and the cash register. 
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A few moments later he jumped into a ma- 
chine that was stationed on the outside and 
sped away with $3,300 in cash and dia- 
monds. 








West Virginia Notes 





Salisbury, jeweler at 60714 
Charleston, W. Va., died re- 
of pneumonia. He was 
survived by three 


Albert i. 
Kanawha St., 
cently at his home 
60 years of age and is 
sons and two daughters. 

Burglars entered the 
River Jewelry Co. at Thurmond, W. Va., 
and made away with two trays of rings 
valued at about $1,400. Entrance was 
gained by way of a transom, There is no 
clue to the thieves. 

For the second time within the past year 
the plate glass window in Hoffman’s jewelry 
store on Madison St., Fairmont, W. Va., 
was broken recently, when at 4 o'clock in 
the morning a negro threw a brick through 
the window and stole articles valued at 
$125. He escaped. 

Chester Reed has sold an interest in his 
jewelry store in Kingwood, W. Va., to B. 
F, Cole, and the firm name is now Cole & 
Reed. Mr. Cole was formerly located in 
Kingwood as a jeweler, but became inter- 
ested in special work in the army, and after 
several years in that organization was com- 
missioned a major. He retired from the 
army recently and returned to Kingwood. 

The business of the Kay Jewelry Co., 
8th St., Huntington, W. Va., has been taken 
over by Albert Yaco, who has bought out 
the interests of his partner, Samuel Fox. 
The business will hereafter be managed by 
Julius B. Berliner, Columbus, O. The Kay 
Jewelry Co. began business Aug. 15, 192]. 
Mr. Yaco started in the jewelry business 
as a messenger boy in a store at Colum- 


bus, O. 


store of the New 








Announcement of the retirement oi 


George Chambers from active business 
pursuits marks the withdrawal from 
commercial life at Mt. Clemens, Mich., 


of a man who has been associated with 
the business world there for nearly half a 
century. His first business enterprise was 


the purchase of the Snook bookstore 
then occupying the present site of the 
Meyers Drug store. The building was 


also occupied by the post-office. Later 
the post-office was removed to the Van- 
Landegham block, on Walnut St. About 
this time Robert J. Stewart became asso- 


‘ciated with the business. Twenty years 
ago the corporation of Chambers & 
Stewart Co. was incorporated. This 
business has been identified with the 
jewelry and stationery line for many 
years. For the past 10 years Robert 
Stewart has been an associate member 
of the firm and has not given the 
Chamber & Stewart Co.’s affair his atten- 
tion. He engaged in the automobile sales 
business. Under the reorganization plan 


of the Chambers & Stewart Co., marking 
the retirement of Mr. Chambers, Mr. 
Stewart retains his interest in the com- 
pany, becoming president. Harrison 
Brown becomes actively in charge of the 
Chambers & Stewart Co. under the re- 
organization of the company. 
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Stocking, retail jeweler of Outer 

has returned from Rockport, 
Ind., where he was the guest of friends and 
relatives for a few days. 

Arthur Bitterman, of A. Bitterman & Son, 
wholesale jewelers of this city, has been 
sick at his home here for the past four 
weeks, but at this writing his improved 
some. 

J. Harry Poole, formerly owner of a 
pearl-button factory at Rockport, Ind., was 
a business visitor in Evansville a few days 
ago and reported that trade conditions in 
that section had improved. 

Esslinger & Salm, Bitterman Bros., A, 
Bitterman & Son, Kruckemeyer & Cohn, J. 
M. Boner Jewelry Co., Charles F. Artes, 
Inc., J. L. Thuman and other retail jewel- 
ers of the city will assist soon in the re- 
organization of the merchants’ division of 
the Evansville Chamber of Commerce. The 
local Chamber now has about 2,000 mem- 
bership, as the result of the recent drive for 
new members, and the organization is ex- 
pected to accomplish a great many things 
for Evansville during the coming year. 

Scottish Rite Masons of Evansville met 
the other night and completed plans for the 
Spring convocation of the Evansville Val- 
ley that will be held on Tuesday, Wednes- 
day and Thursday, April 4, 5 and 6. The 
convocation will be followed by the Spring 
ceremonial of Hadi Temple, Ancient and 
Arabic Order of the Nobles of the Mystic 
Shrine, here, and both events are expected 
to attract a good many visitors to the city 
from southern Indiana, southern Illinois and 
western and northern Kentucky. The local 
jewelers, also, are anticipating a good sale 
on Scottish Rite and Shrine jewelry. 

The first of April is expected to see great 
activities in the mussel shell camps along 
the lower Ohio, Wabash and White rivers, 
and from present indications the coming 
season is going to be a remarkably busy 
one. Owing to the fact that there are a 
great many men out of employment, it is 
believed that many of these men will try 
their hand at digging shells this season, and 
the pay for this kind of work is very good. 
During the past two years the men en- 
gaged in this line of work have been paid 
high wages, but the wages for the coming 
season may not be so high. The pearl-but- 
ton factories in southern Indiana, southern 
Illinois and western and northern Ken- 
tucky have been operating off and on since 
last Fall, although some of them now are 
running low on shells, and in some instances 
their supply has been exhausted and they 
have been forced to close down completely. 
The button factories are looking for a very 
good business during the coming Summer. 
The largest factories in southern Indiana 
are located at Shoals, Rockport, Petersburg 
and Leavenworth. The factory at Leaven- 
worth is located in the old building which 
for many years was used as the Crowford 
County Court House until the seat of jus- 
tice was moved to English. 


Carl 
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H. J. Van Auken, Marquette, Mich., has 
sold out to Edward J. Nesemann. 
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Richard Abrahams, of Max Abrahams, 
Inc., is in the east. 

E. C. McKeen, Coast representative of 
the Waltham Watch Co., is in Los Angeles. 

H. V. Sweasy, of A. I. Hall & Son, has 
returned from one of his periodical visits 
to Honolulu and vicinity. 

E. C. Prentiss traveler for the Burr W. 
Freer Co., has returned from the south, 
where he states he found business in a very 
satisfactory condition. 

John J. Morse, representative for this 
territory of the Elgin National Watch Co., 
is now on the road, after visiting his San 
Francisco office at 704 Market St. 

Visiting jewelers in town last week in- 
clude: A. G. Prouty, Napa; George W. 
Hill, Lodi; Guido Noack, Sacramento, and 
Phil Joseph, of Joseph Jewelry Co., Ukiah. 

Benjamin Cohn, well-known jeweler of 
Spokane, Wash., and his mother have been 
visiting San Francisco in the course of a 
Coast tour. They have now left for the 
south. 

Theodore Fershstand, jeweler of this city, 
has reported the loss by theft of a sample 
case, containing diamonds and jewelry. The 
case was stolen at Elko, Nev. The loss is 
nearly covered by insurance. 

Maurice Huggins, after three years of 
hard work, has solved a problem in research 
organic chemistry that has hitherto baffled 
chemists. He is the son of A. W. Huggins, 
president of A. I. Hall & Son. 

R. L. Wells, who is very well known on 
the Pacific Coast, has joined the staff of J. 
H. Spiro and is now arranging his stock 
preparatory to visiting Oregon, Washington, 
Idaho and Montana. Mr. Wells, for the 
past 12 years, has been with Mayer Bros. 
of Seattle. 

J. W. King, manufacturers’ representative 
of 704 Market St., has come back from 
visiting the Pacific northwest. Speaking of 
conditions in the Seattle and Portland ter- 
ritories, Mr. King said: ‘Business looks 
much better, now that the lumber mills are 
actively operating again. The camps are 
opening up and there is quite a demand for 
lumber.” 

A luncheon was tendered to Edward H. 
Hufnagle, president of the American Na- 
tional Retail Jewelers’ Association, on Feb. 
18, by the directors and ex-presidents of the 
California Gold and Silversmiths’ Associa- 
tion. The affair took place at the Plaza 
Hotel. Constant J. Auger presided in the 
absence of Godfrey Kacret, who is journey- 
ing home from the east. 

The convention of the Western Material 
Dealers’ Association started on Feb. 17, in 
this city, with a luncheon in the rooms of 
the San Francisco Commercial Club.  Fol- 
lowing the afternoon session, there was a 
dinner at the club, in which those present 
Participated. Later, there was an evening 
Session, lasting until 10 p. mM. Those present 
'rom San Francisco included Bert Nord- 
man and Leon Aurich, of Nordman & Au- 
ay E. Campbell, of the Morgan & Allen 
0.; Robert and Lee Myers, of R. & L. 
agg Co., and A. V. Davidson, secretary. 

he Los Angeles delegation consisted of C. 
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F. Cisco, of C. F. Cisco & Sons; Arthur P. 
Care, of the E. W. Reynolds Co.; Boyd 
3rown and Andrew Armer, of Armer & 
Brown. C. F. Cisco, president of the asso- 
ciation, presided. Plans were made for the 
next convention, which will take place in 
Los Angeles next May. 











Philip Sternberger, traveling representa- 
tive of the Los Angeles store of the T. J. 
Bruner Co., has gone on a business trip 
north, 

H. E. Jones, western representative of the 
Wadsworth Watch Case Co., Dayton, Ky., 
has left here, after a few days spent visiting 
the trade. 

Albert Pretzfelder, representing Bayer, 
Pretzfelder & Mills, New York, has left, 
after spending five days here on business 
and pleasure. 

E. C. McKeen, manager of the Pacific 
Coast division of the Waltham Watch Co., 
is spending a few days here on business for 
his company. 

W. C. Seyfriedt, W. Jefferson St., has 
closed out his business and retired, tem- 
porarily at least. After a rest of some 
months he may seek another location. 

William M. Kinney, 615 S. Broadway, 
accompanied by Mrs. Kinney and other 
friends, went to San Bernardino by motor 
car to see the big annual orange show there 
and visit friends in that city. 

Joseph Joel, manufacturing jeweler, hav- 
ing disposed of his lease on W. 3rd St., is 
preparing to move to room 515 Loew’s State 
Theater building, corner of 7th St. and 
sroadway. The new quarters are being 
prepared for his occupancy. 

H. E. Dana is here on his first trip to 
Los Angeles for Durand & Co., Newark, 
N. J., taking the place of J. Percy Wrayton, 
who is now covering this Coast for the All- 
sopp-Bliss Co. and the Allsopp Bros., man- 
ufacturers of Allsopp rings. 

Miss I. Veit, head of the jewelry repair 
department of Hamburger & Sons for the 
past nine years, was married on Thursday, 
eb. 16, to Mr. Myllo, of Myllo Bros., sil- 
versmiths, 954 S. Broadway. Her place in 
the store has been taken by Miss E. Bisch, 
who has been associated with her in the 
department. 

Miss Dorothy Vanderburg, manager of 
her father’s store at 322 W. 6th St., is back 
in the store, after an absence of a month, 
during which time she had an enjoyable 
trip to the Hawaiian Islands. Joseph Law- 
ton, who has been helping Mr. Vanderburg 
in the store, is confined. to his home by an 
attack of the prevailing influenza. 

There is just now an almost, if not quite, 
unprecedented number of traveling salesmen 
in this city. Seven of them were in line 
in one moderate-sized store a few days ago 
waiting for a chance to talk with the pro- 
prietor. The federal government’s report 
that Los Angeles is the “white spot” on the 
business map of the country is held re- 
sponsible for sending so many here. 

A large number of persons engaged in the 
jewelry business, as well as those in other 
occupations, have felt the effects of what 
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amounts to almost an epidemic of something 
similar to the influenza, but much milder in 
form, which has been prevailing here for 
some weeks. As a result some of the stores 
have had their forces materially reduced. 
No one, so far as reported, has been seri- 
ously ill, but many have been kept at home. 

Among the out-of-town jewelers who 
have been in Los Angeles recently are the 
following: M. M. Huck, Wilmington; Mrs. 
Phillips, of Smillie-Phillips, Pasadena; N. 
P. Frandsen, Bell; H. E. Wellman, Alham- 
bra; M. Fornes, Venice; Mrs. Charles Con- 
nor, Pasadena; Walter. E. Lawrence, Bur- 
bank; S. B. Clem, Redondo Beach; B. H. 
Walker, Long Beach; R. F. Winslow, San 
Pedro; Mel Smith and William Lorenz, 
Santa Ana. 

J. Rosenkranz, diamond merchant, 714 
Title Guarantee building, has the distinction 
of being a charter member and the first 
honorary member of the New York Jewel- 
ers’ Benevolent Association. This associa- 
tion was organized in 1888 as the Watch- 
makers’ and Jewelers’ Association. The 
name was changed a few years ago. Mr. 
Rosenkranz was an officer of the associa- 
tion and had missed attendance at but two 
meetings up to the time he came here in 
1905. He was presented, before he left, with 
a handsome loving cup, which he still has 
and cherishes with pride, and made an hon- 
orary member for life. 

A meeting of Brock & Co.’s forces, both 
sales people and shop employes, was held 
on the evening of Valentine’s Day. Seventy- 
seven men and women were present. The 
room was lavishly decorated with serpentine 
in all the colors of the rainbow; there was 
a dry-goods box full of valentines and the 
event was highly festive in character gen- 
erally. Adding much to the interest and 
pleasure, President Hufnagel, of the A. N. 
R. J. A., was present and made a short ad- 
dress. He spoke of the pleasant impressions 
he had received in Los Angeles, not only of 
the climate and general conditions, but par- 
ticularly of the jewelry business. His first 
favorable impression of Brock & Co.’s store 
had been increased at each subsequent visit. 
He referred especially to the general air of 
courtesy and friendliness that prevailed and 
the fellowship among the force that was 
manifest. He also dwelt upon the advan- 
tages of maintaining a high standard of 
business methods. The address received 
warm commendation by all who heard it. 








Pacifie Coast Notes 





Herbert H. Borchers and J. H. Vienop, 
who purchased the Amstutz Jewelry Co., 
Napa, Cal., state that they will soon an- 
nounce the trade name under which they 
will operate. 

O. D. Payne, who for the past 14 years 
has been connected with the jewelry store 
of Fred C. Ewert, Woodland, Cal., has now 
become sole proprietor of the business. The 
store is a flourishing one, according to all 
accounts. 

An interest in the jewelry store of Frank 
Iraiberg, Pasadena, Cal., has been pur- 
chased by L. C. Tucker. It will henceforth 
he run under the trade name of Tucker & 
Fraiberg, Mr. Fraiberg retaining his con- 
rection with the store and attending ex- 
clusively to the repair department. 
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BRANCHES: 


NEW YORK 
43-47 W. 23rd St. 


MONTREAL 


SAN FRANCISCO 
140 Geary St. 








Coristine Bldg., St. Nicholas St. 















No. 01807 


AV EERY day we are receiving Silver Plated 
Goods not of our make sent us to be 
straightened, dents taken out and put in 
good repair. Evidently, these pieces have 
been bent from the fact that their construc- 
tion is too light, and not heavy enough for the ordinary 
every-day wear. Please notice the cut of the above 
pitcher, strong, substantial and durable in every way. 





Plated Ware can possibly be bought at lower prices 
than Pairpoint, but what about the quality? Is it made 
of heavy metal? Is the article well plated? Take these 
points into consideration when purchasing. 


Pairpoint’s goods do not bend or dent with ordinary 
usage. The plate is heavy and we shall continue to keep 
up our quality, believing that the trade desires goods of 
quality as in the past. 


The Pairpoint Corporation 


Factories: New Bedford, Mass. 
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IFTS 





other than Jevelry 
but adantable 
to adeweler’s Stock 





O the jewelers re- 


Trying to Help alize that manu- 
the Jeweler facturers are vieing 
one with the other, 


to outdo each other in presenting for the 
jeweler’s purchase, novel gifts that.are not 
jewelry 7 

\nd further do they realize that when 
jewelers don't grasp the opportunity that 
proprietors of gift shops, readily snap them 


new things as soon as his Jocal competitors. 

This section of THE JEWELERS’ CIRCULAR 
is devoted to this particular class of mer- 
chandise and all inquiries regarding articles 
apon which a jeweler wishes enlightenment 
will be readily answered. It is the earnest 
wish of THe JEWELERS’ CircuLar to be of 
service to the subscribers. 

Don’t hesitate to send on all queries that 
puzzle you, regarding a gift department. 





Group No. 62—-CRYSTAL GLASS NUT BOWL SET 
(See text on page 115) 


up and so are able to present before their 
customers a most attractive store—one that 
is a joy in which to brouse around? 

The jeweler must be up-to-date and, if 
he is not to lose this class of business, he 
must not be so conservative as to wait until 
he sees the goods in other stores and then 
put them in his own. He should be the 
leader. 

To bemoan the fact that Gift Shops are 
running away with his business, won't help 
to bring him trade, but if he will investigate 
the market, visit manufacturers, visit show- 
rooms and cal] to see the salesmen’s samples 
when exhibited in the local hotels, he will 
chen get a good idea of the possibilities in 
the gift business, and be enabled to show 





Prompt attention will be accorded and so- 
jutions given if it is possible. 

Another and very important branch of the 
legitimate jewelry trade, should not be neg- 
iected. engraved stationery, is the very 
good, profit producing line of activity re- 
rerred to. 

No stretch of imagination is needed to 
readily see that this is a jewelers’ line, still 
»o many retailers give it scant thought. One 
retail jeweler of national prominence, does 
a business in copper plate engraving, invi- 
vations and general stationery amounting, it 
1s understood, to an annual amount approx- 
smating $3,000,000. 

Every jeweler cannot aspire to such a 
pusiness as this, but each can approach his 





local dignitaries and attempt to secure their 
business. 

In the matter of style; and what is correct 
stationery for births, engagements, wed- 
dings, a coming-out event, formal dinner 
and the hundred and one functions that are 
neld daily, a jeweler need have no fear for 
he can get from the manufacturing paper 
merchant a complete outfit that will inform 
him on all forms which will be in strict ac- 
cord with most severe social etiquette. The 
paper maker will also supply samples of 
note paper, envelopes and cards, and in the 
outfit every known social want is cared for. 

The engraving on the cards and invita- 
cions, the printing, and supplying of the 
paper, cards and envelopes, amount to very 
appreciable sums and show a very excellent 
protit. 

Here again THE JEWELERS’ CIRCULAR will 
be glad to help and put jewelers in touch 
with wholesale firms who supply all the 
requisite information, and will also tell you 
of copper plate engravers and plate printers 
—so all you have to do is to make your 
wants known, and the necessary data will 
be forwarded. 





Cut Crystal Glass Manufacturers and 
Makers of Blanks Hold Important 
Meeting in New York 


A joint meeting of the Crystal Lead 
Glass Blank Manufacturers and_ those 
members of the National Association of 
Cut Glass Manufacturers, who are pre- 
pared to engage in a campaign of gen- 
eral advertising for the advancement of 
the cut crystal glass industry, was held 
at the Hotel Imperial, New York, last 
night (Feb. 28), after THe JEWELERS’ Cir- 
CULAR had gone to press. 

It was expected that a campaign would 
be arranged that would have much bene- 
ficial effect on the trade generally. 





(Gift Department continued on page 115) 





Group No. 63—EXAMPLE OF ARTISTIC CRYSTALWARE FOR THE TABLE 
(See text on page 115) 
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That Helps You Sell More and Make More 


r YWO months ago in “‘An Open Letter” 
we promised you a new method of mer- 
chandising that would help you increase 

your ‘‘turnover.’’ Our promise to every Libbey 
dealer is being kept to the letter—on these 
pages you may see visible evidence of a com- 
plete plan for 1922—a plan to inspire confi- 
dence because it attracts attention to you and 
your merchandise, and invites sales. 


If you want people to come into your store 
and buy, instead of going to buy elsewhere— 
you must ask them. 


—and we are going to help you and keep on 
helping you throughout 1922. 


Shown here are pamphlets calculated to attract 
by the very nature of their quality, and attract 



















the kind of people you want in your store. 
We are going to supply them to you without 
any cost—if you will use them. The moment 
you send them out to your trade they become 
a real sales force—like a body of selected sales- 
men talking to people who want to buy; 
about what you have to sell. 


This service includes a comprehensive Sales 
Manual teeming with timely sales suggestions 
which you should read and ask everyone of 
your sales force to read. There is also a book 
of artistic newspaper advertisements, ready 
for you to use. We will furnish cuts or mats 
of any or all of these advertisements, absolute- 
ly free of charge. 


In addition, we are sending our salesmen out 
not only to sell you Libbey Cut Glass but to 
help you sell Libbey Cut Glass to others. 


Even this is not all. Libbey is making plans 
for a new line of merchandise to be announced 
shortly, and merchandising plans that are 
going to mean a new and increased sale of 
Libbey products and increased profit for those 
that sell them. 


If you are interested write and get in your 
order for this free service and be sure to ask 
our salesman about the new merchandise and 
the new merchandising plans. 


The Libbey Glass Manufacturing Co. 


Toledo, Ohio 


New York Salesroom: 200 Fifth Avenue 
Mr. K. P. Lockitt in charge (6) 
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HAWKES 


A Mayonnaise Bowl and Plate of Hawkes Crystal Glass 


Every woman who takes pride in her table will want one! 


You will have no trouble selling this dainty mayonnaise bowl and 
plate. Your customers will be quick to appreciate its unusual decora- 
tive value. 


On your gift table, too, it will prove a valuable sales booster. 


Hawkes Crystal is cheaper than silver, yet 
equally attractive and appropriate. And 
your profit, in most cases, is larger. Let us 
send you just a few of these mayonnaise sets 
as a try-out. If our judgment is right, and 
our years of experience should make it s0, 
you'll be coming back for 
reorders in a very short time. 
Of course, all orders will be 
filled the same day received. 








T. G. Hawkes & Co. 
Corning, N. Y. 


Pacific Coast Office: 


140 Geary St., San Francisco, Cal. 


No. 2201. Mayonnaise Bowl and Plate. “Clyde.” $3.00 Set, Net. 


Bowl 4%” Diameter. Plate 6” Diameter. 


























Cut Glass 
Engraved Glass 
Rock Crystal 
Glass 
Sterling Silver- 
Mounted Glass 
Decorated Gold 
Glass 
Decorated 
Enameled Glass 
Auto Vases 
Desk Sets 
Cigarette Boxes 
Monograms 
Engraved and 
Gold Decorated 
Colored Glass 


' Old English and 


Irish Glass 
Period Glass 
Odd Matchings 


Inventors and Pat- 
entees of Hawkes 
Famous French 
Dressing Mixing 
Bottle. 






























as sembled 


jf 


Maddock & Miller 


Incor por ated 


She House of Stock’ 
54 Murray Street 
New York. 
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Hints for Dealers Conducting a Gift Department 
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i a jeweler will sell articles that call 
for constant repeat orders, he will 
puild up a business that will show a 
big increase in his profits at the end of 
the year. There are many glass lines 
sold for gifts that do not call for a 





housekeeper desires from sliced lemon to 
cakes. 

This opens a great possibility for a 
constant recurring business to a jeweler. 
A customer may start by buying a water 
pitcher and a dozen tumblers and next 


/ 


ge a erent roe rom ez 


Group No, 64—ATTRACTIVE SUGGESTIONS IN DECORATIVE GLASSWARE 


repetition, but if he will consider a line 
of high grade stem ware, he will be 
building up for himself a business with 
each customer that has unlimited possi- 
bilities. He will find that customers will 
buy stem ware, with an artistic or classic 
design or a design that matches some 
period of furnishing. He will also find 
his customers will use such designs not 
only in stem ware, but in all kindred 
articles of glass that may be used in the 
house. Take, for instance, Group No. 
63, where only a portion of the possi- 
bilities in this particular line are shown. 
There are no wine glasses or goblets 
depicted in this illustration. This is an 
Adam design and a water pitcher with 
four different kinds of tumblers surround- 
ing it, show what an up-to-date house- 
keeper desires to have as tumblers, if 
she can afford them. A goblet of this 
same design is made. Then, at the other 
end of the illustration, will be seen a 
tall footed compote, a footed ice cream 
bowl, a low footed compote, a nut bow], 
with which goes half a dozen smaller 
looted bowls for individual nut service, 
a sherbet, as shown next to the nut 
bowl, and at the extreme end of that 
row, is a small individual footed salt 
cellar. A custard cup is a desirable 
article to possess and is shown in the 
very center of the illustration. Imme- 
diately on the right of the custard cup 
'S a finger bowl and a glass plate. The 
latter may be used for any purpose the 


one or two compotes for candies of 
preserves for the table. She may later 
wish a dozen custard cups and, of course, 
will want finger bowls and she may go 
on ordering and re-ordering until she 
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Group No. 62 shows another design 
which would very readily conform to the 
Empire decoration. This is an almond 
set of optic glass and is equally as at- 
tractive as the Adam design. This, too, 
may be obtained in all the varieties thai 
are described in Group No. 63. 

Another simple, yet very effective de- 
sign in this most desirable line of goods 
is shown in Group No. 64. The taste 
for straight lines in decorated glass-ware 
has been much emphasized of late and 
this-is a good illustration of it. It is 
made in as complete a line as it is possible 
to secure. 

Then in Group No. 65 is a design that 
conforms to the Sheraton period furnish- 


ings. The shapes here are a little dif- 
ferent and, as will be seen, not only 
articles of utility but also vases and 


flower baskets and larger flower bowls 
are made both in this and the other de- 
signs.described above. 

The combination of cut and engraved 
crystal with silver mountings the 
most artistic effect. The delicacy with 
which the engraving is applied and the 
exquisite workmanship necessary in ap- 
plying it all tend to make these articles 
of the highest possible quality as shown 
in Group No. 66. In fact, this class 
of ware makes a most pleasing gift for a 
person to give or receive. Here again 
is emphasized the straight line in crystal 
glass cutting in the panels which bear 
fruit and flower engravings. 

A very novel tea set, as shown in 
Group No. 67, has appeared on the mar- 
ket. It is made entirely of opalescent 
pearl colored glass which is heat resist- 
ing. The handles of the cups and the 
knob and the spout of the tea pot are 
made of either a delft or a jade colored 
glass. These two colors form a very 
pleasing contrast to the opalescent glass 
and the whole result is charming. To 
have a glass tea pot is something novel, 


has 





Group No. 65--SHERATON PERIOD DESIGN ON CRYSTALWARE 


gets a complete set of glass-ware to 
match her Adam furniture. In conduct- 
ing this buying campaign to equip her 
house thoroughly with one design of 
glass-ware she has become a customer of 
great value to the jeweler. 


but to know that the glass can be filled 
with boiling water without any danger 
of its cracking makes it all the more de- 
sirable. This new glass will permit of 
a tea pot being put on a red hot stove 
with no danger of harm coming to it. 
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Jj SILVER PLATED N 


GO case YY 


GUARANTEEO 


Pocket 


Flasks 


Are Big Selling 
Items Today 


If you haven't stocked these 
quick selling flasks you are 
losing some very profitable 
business. 


Our Pocket Flasks are made of 
a specially alloyed white metal 
with a sterling silver thread— 
they are guaranteed not to cor- 
rode or impair the contents in 
any way. 
important 
Nickel silver corrodes and is injurious to 
the health. Therefore, we use no nickel 
silver in the manufacture of our flasks. 
Made in a variety of patterns— 
either plain, hammered or en- 
gine turned. 








Sly LAs cot ieaseaw seen $4.00 each 
, SST re 5.50 ‘ 
Sarre 5.00 ‘ 
Seer rer rye ae 


Terms 2%—80 days—Net 60 days. 


Write for samples to our office 
and factory 610-618 Broadway, 





FACTORY AND OFFICE SHOW ROOM \ New York. 
610-618 Broadway 339 Fifth Avenue 
New York New York 
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METTLACH GIFTS for EASTER 


In Stock for Immediate Delivery 





“MieTTLACH WARE” the only art pottery in the world not imitated, can 
be supplied in many useful articles such as Salads, Chop Trays, Plates, Tea 
Pots, Sugars, Creamers, Cups and Saucers, Jugs in various sizes, Vases, 
Candlesticks, etc. 


Send for new catalogue 
illustrating a selected line 
of “Gifts” 





Mettlach Inlaid Stone Ware Mayonnaise Set 





E. R. THIELER 


comms 


Mettlach Inlaid 30 and 37 West 23rd St., New York Solid Color 


Stone Ware Vase Vases 
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Why. the Gift Shop Is Succeeding 








By the Inquisitor 

















HE Chicago exhibition of china, glass 
and lamps recently held at the Morri- 
son Hotel gave excellent opportunity for 
asking questions, and as that is a good 
way to gain inside knowledge, the opportu- 
nity was not neglected. 
The main thing about which knowledge 
was needed, was—Why don’t you do more 
business with jewelers? The question was 


put to dozens of salesmen who are anxious 
to increase their sales and make a good 
showing of their work to their employers. 
Below a few of the reasons, or excuses, 
just which you like to call them, are given: 
By far the greater number said, “Oh! 


“Well, in our hand-decorated glassware, 
which is as good as human endeavor and 
handicraft can make it, the jewelers are 
super-critical and I have known them to 
examine the articles under a microscope. 
This is no way to inspect hand-decorated 
glassware as no two pieces of anything done 
by hand have ever been exactly alike. On 
the other hand a gift and art shop proprie- 
tor looks upon the articles from an art 
standpoint, and if it measures up generally 
to the standard, he accepts it and pays 
promptly. A jeweler is timid and will not 
buy enough of any one article to make 
the order interesting,” he said, and added 





Groupe No. 66—CRYSTALWARE, SHOWING COPPER WHEEL ENGRAVING, MOUNTED ON STERLING 
SILVER BASES 


they are such slow pay, we like to sell our 
goods to people who discount their bills 
or pay in 30 or 60 days according to their 
set terms. Jewelers do not do this.” 

It was said in reply that millions and 
millions of dollars a year passed from 
jewelers to manufacturers. Surely there 
are people who accept jewelers’ terms and 
are glad of their business. Is it not pos- 
sible, too, that you could make such terms, 
as will meet with the jewelers’ require- 
ments ? 

The reply was usually “If firms could 
not live up to our terms we don’t want 
their business.” 

So that places the jewelers in the position 
that if they need goods from such people, 
they will have to purchase on the manu- 
facturers’ terms, or buy through jobbers, 
who will charge them a good profit to en- 
able them to carry a long term account. 
This is one of the reasons that a jeweler 
Cannot compete with department stores. 

A representative of one firm said “We 
have only one price and if a jeweler will 
buy from us, he can beat the department 
store in his own town, because his over- 
head is so much less than that of a de- 
partment store.” 

One man was asked, “How about the 
gilt shops? Are they good customers?” 
The prompt reply was: “Yes! and they pay 
their bills on time.” 

Do they pay as quickly as jewelers, he 
was asked, and the answer was: “Quicker, 
and they show more judgment in buying.” 

What do you mean by that, he was asked. 


humorously, “He likes to order a twelfth 
of a dozen assorted.” 

This of course was jocular but the fun- 
damentals are true, as some jewelers don’t 
buy in large enough quantities of such ar- 
ticles to make his gift department look at- 
tractive and the consequence is that he sees 
a good deal of his own legitimate business 
go to the gift shop. 

One salesman said that he had a jewelry 
customer who gave him a fair sized order. 
On a return trip when the salesman found 
that a!l the goods were sold he naturally 
expected at least an order as large as the 
first one but to his surprise the jeweler said 
the articles had sold well but he would not 
buy any more, as he said he might not be 
able to sell them. Then on a following trip 
a year after the jeweler placed another or- 
der, but in the meantime he had let a year 
go by without buying and other trades- 
men in his own town had bought largely 
and secured the profit the jeweler should 
have had. This salesman said that the 
jeweler did not seem to have enough pluck 
to back his judgment. 

On the other hand, one salesman said: 
“Our line is made primarily for jewelers 
and we do a tremendous and satisfactory 
business with jewelers. Our gold encrus- 
tations, and colored decorations on fine 
crystal glass, is just the thing for them and 
they buy. Now the two salesmen quoted 
above handle parallel lines and one nat- 
urally wonders why these two reports are 
so different. One was a stickler for terms 
and the other tried to meet the jeweler. 
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But if a jeweler did not ask special terms 
and would accept the usual terms, he would 
often find that when a salesman came around 
sometimes he would have a “special” to 
offer, but under other circumsiances _he 
would not hear of them. 

“They won’t come around to the hotel 
to see my line,” said one salesman. “A 
jeweler seems loathe to leave his store, 
fearing that he may lose a customer, or be- 
cause he has no one to leave in charge and 
it is impossible for me to do as jewelry 
salesmen do, and carry my samples to his 
store, I have half a dozen large trunks.” 

Many more reasons, too numerous to 
give in detail, were given, but all the an- 
swers were good reasons why the gift shop 
is getting ahead and the jewelers’ gift bus- 
iness not prospering on a_ proportionately 
large scale. 

A gift shop buyer will search the market 
for novel things, will pay the price un- 
grudgingly, and accede to the terms, Al- 
though not an old established industry, 
with its board of trade, and rating asso- 
ciation, like the jewelers, as a rule, it 
guards its credit religiously and pays its 
bills promptly, with the result that the man- 
ufacturers court their business. 

The gift shop is an ever present and 
active competitor to the jewelry store. Yet 
the jewelry store has been the gift shop 
for generations. Are you jewelers going 
to let it pass from you? 





Why Should This Be? 


HY need there ever be a silver year 
and then a cut crystal glass year? 

One hears that the popularity of these 
two commodities goes in cycles, that when 
one is popular the other is decidedly 
“outre.” 

This is all wrong. It should not be. 

Look at the advertisements of national 
advertisers of silverware. You will notice 
that hardly ever does a well thought-out 
illustration in silverware appear, without 
seeing some crystal ware added to embel- 
lish the silver. Here is a tacit acknowledg- 
ment that the one is necessary to the other. 

Why should not these two classes of most 
desirable and absolutely necessary house- 
hold articles rather go hand in hand, than 
in opposition one to the other? 

The public should rather be educated to 
this fact, than be led to believe that either . 
of them is ever out of date, or one preferred 
to the other. 

The beauty of silver is undoubtedly en- 
hanced by the proximity of the beautifully 
transparent and color-radiating cut crystal 
glass, while the purity of silver certainly 
adds greatly to the virgin purity of Crystal. 

Silversmiths call upon crystal glass manu- 
facturers to provide them with many shapes 
and designs of glassware for mounting pur- 
poses, and on the other hand, cut crystal 
manufacturers use a great deal of silver 
for the same purpose. 

This being the age of co-operation, makes 
it easier for a mutual approach of these 
two industries, in the cause of economy, in- 
creased business, and a steady demand, To- 
gether they could overcome the periodical 
depression of either trade. 

Think this over, then write to THE 
JEWELERS’ CirCULAR giving your own ideas. 
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bid Get Your Share? 


Our Chicago-made Dutch Silver, Sterling 
Plate, made an immediate hit with the trade. cei © ATSUIiA B 
3ut, of course, not everyone could take the / ; 
time, during the rush of Holiday shopping, to 
send for samples. That so many did is proof 
that we offered something that had _ been 
wanted, and was recognized as soon as_ seen. 

If you did not get your samples, send for 
them now. You will find them very attractive, 
and priced so you can make a quick turnover. 
They’re mighty attractive for presents at any 
time of the year—and somebody is having a 
birthday every day. 

Just write your name on the margin of this 
page and we will do the rest. All at our ex- 
pense. Better than sending a salesman, as you 
can take your time to look over the line— 
only nine pieces. No. 2103-2 Table Hot Pad 


Art Craft Products Co. 3292 sheffield Ave., CHICAGO 


English “EMPIRE” Porcelain 
In beautiful lustre colors, Green. 
Blue, Yellow, Rose, Orange, Ete. 
| Made in Vases, Flower-holders, Bowls and Lamps 


LAZARUS & ROSENFELD 14 West 25rd St., New York City 
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Seth Thomas Tambour No. 8 


Wm. Hobbs Clock Co. 





Incorporated 
10-12 Maiden Lane, New York Made in 18K Belais’ and Platinum 
Wholesale Distributors We Do Not Sell to Retailers—Buy from Your Jobber. 


New Haven ClodkCo. y_ Suone Clock Go JOHNSON BROS. 


Herschede Hall Clock Co. Western Clock Co. 100 W. 21st St., NEW YORK 
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Manufacturers of Gift Articles Aiding the Retail Jeweler 
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T the recent exhibition held at the Mor- 
A rison Hotel in Chicago there was on 
display one of the greatest assortments ot 
goods other than jewelry which are suit- 
able for a jeweler’s business that has ever 
been shown under one root. Many jewel- 
ers the different showrooms and 
placed orders for’ their gift departments. 
It was pleasing to note how many jewelers 
were there inquiring of the salesmen the 
kind of goods that would be the best selling 
articles for gifts. This an encouragiig 
sign, as it clearly shows that the jeweler is 
realizing that he must do something to hold 
business. 


visited 


is 


this profitable kind of 

So few of the retail jewelers know what 
selections to make for their new depart- 
ments that those who are not familiar with 


factories are preparing cartons in which to 
ship glass, shows that they are vieing with 
cach other to do their best to accommcdate 
the jeweler and care for his trade. This 
helps him not only to compete with the de- 
partment stcre and gift shop, but to com- 
pete with the department store on_ prices, 
as the jeweler’s overhead as a rule is not 
as high as that of the department store. 
With the gift store, it may be different, as 
it is not likely that the overhead of a gift 
store is larger, or as large, as that of the 
jeweler, but the proprietors realize the op- 
portunity for large profits. 

The variety of art goods particularly 
adaptable to a jeweler’s stock was very ap- 
parent at the Chicago exhibition. The 
beautiful clear crystal glass ware, cut, cop- 





Grove No. 67—OPALESCENT HEAT RESISTING GLASSWARE 


(See text 


the lines will do well if they put themselves 
in the hands of the manufacturers or sales- 
men who, through their experience, know 
just what articles have a good sale. In do- 


ing this, the jeweler will, to an extent, put 
the salesman on his honor not to load him 
up with a lot of unsalable stock. Another 


will secure a good selection 
is that the salesman is looking 
for repeat orders and will do his best to 
sell just those things that he knows will be 
readily salable and bring him recurring or- 
ders. A jeweler may safely follow this pro- 
cedure in china. crockery, glass, art metals 
goods or hand-tooled leather. 

Many manutacturers, knowing the hesi- 
tancy of a jeweler to put in stock goods 
that he is uncertain of selling, have pre- 
pared assortments of packages varying from 
$25 up to $100 or more. These are pre- 
pared with the utmost care and are put out 
as an inducement. to jewelers to try the 
lines, It is not intended in doing this to 
load jewelers up with articles for which 
they will have no sale. A large stock in 
the factory makes it possible to ship re- 
Peat ord rs promptly. Upon receipt of in- 
‘tructions additional articles, in the major- 
ity of cases, the same day 
This, coupled 
fact that in nearly every instance, 


reason why he 
in this way 


¢ 1 | ’ 
can be shipped 


that the « irder 


* is received. 
‘ 1 1 
With the 


( 


a 
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per-wheel engraved, enameled and gold-en- 
crusted articles were most attractive. 
Never before has such a great variety been 
displayed for the selection of the jeweler. 
Add to this the variety of colored glass that 
is so much the vogue at the present time, 
which in its turn is decorated with silver 
or gold, cut and engraved, enameled and 
treated in many other ways, such as gold 
encrustations, and the whole display forms 
a very desirable and varied line of high- 
class merchandise. 

Another line of goods a jeweler should 
not overlook is found in the lamps, which 
are made with all kinds of standards. 
Among these are crystal glass, china, in 
both decorated and plain colors, bronze, and 
silver and gold decorations, polychrome and 
antique green bronze finishes. These are 
surmounted by shades of crystal glass, one- 
piece glass shades, with very artistic scenes 
and silk shades. The latter are much in 
vogue now. They are made in all colors 
and a variety of shapes. A jeweler can 
readily carry quite a stock of these as a 
store decoration. 

In showing the many articles that may 
be handled in the gift department, it is most 
desirable that the proper setting be obtained 
for the items to be shown. This may be 
best accomplished by the use of little cen- 
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ter tables, side tables or console tables, 
where all the different goods displayed may 
be put to the use for which they are de- 
signed. A few comfortable chairs in char- 
acter with the surroundings should be 
placed for the use of customers, who, while 
seated in comfort, would be more apt to 
give close attention to what is spread out 
for their benefit. 


Gift Trade Notes 


Timidity in buying often causes a jeweler 


to lose much business. He fears that the 
articles won't sell in his store, although 


they have been quite successful in rival 
stores. A jeweler must take the same risk 
and be advised by the experience and judg- 
ment of the salesman. 

p 


It is impossible for jewelers to control 


many lines in their gift departments. True, 
there are a few manufacturers who will 


give exclusive contro] to one man in the 
city, but the majority of articles that are 
sold at popular prices are open to all deal- 
ers that are worthy of credit. It is foolish 
to refuse to handle attractive goods because 
they cannot be entirely controlled. 
x * Ox 

Have you ever noticed that hardly an 
advertisement appears advocating the pur- 
chase of silver and electroplated ware, 
when the ware is depicted in actual use, 
that almost invariably one or two pieces of 
beautiful crystal glassware are also shown 
to show off the silver. Then on the other 
hand cut and decorated crystal ware manu- 
facturers use silver ware to show off their 
product when making display advertisements. 
These facts tend to prove that the one is 
necessary to the other, that their sale goes 
hand in hand and that when silver ware is 
used, cut and decorated crystal is necessary 
to complete the ensemble. In other words 
both silver and glass are an absolute essential 
for the perfect appointment of any table. 
This suggests a co-operative understanding 
among members of both crafts, to boost one 
another’s simultaneously, to their 


mutual advantage. 
i ae 


goods 


While in conversation with one of the 
best known cut and engraved crystal 
glass ware manufacturers of the country, 
it developed that one of his customers 
decided that he would give up his crystal 
department because occasionally one of 
his assistants broke an article. He had 
decided upon this action in spite of the 
fact that the profits he made were ex- 
cellent. But so great was the demand 
from his former customers for crystal 
ware that he found it necessary to again 
put in the department. As a_ result 
his business is greater than ever before 
because he has paid more attention to it. 
It is not necessary for a jeweler to carry 
large stocks of crystal ware in order to 
build up a business. In stem ware, par- 
ticularly, he can carry a few samples of 
different designs and a manufacturer will 
ship to him in cartons made especially to 
contain them, stem ware by the dozen to 
fill any orders that may be _ secured. 
These, too, will be shipped immediately 
upon receipt of order as a large stock 
is usually carried of the different designs. 
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Gifts 
Worth 
While 
High-Grade Gouda Art 
Bohemian Pottery 
Glassware Plateelbakkerij 
Lorenz Glass 
Czecho-Slovakia Zuid, Holland 


Fine Table Pure Crystal Ware 


Complete line of stemware. 
Cristalleries de St. Louis, France 
Founded 1767 


E. Torlotting 


Sole Representative in the United States and Canada 


35-37 W. 23d St., New York 
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GIFT CRYSTAL 


Gold Decorated 


This No. 60/485 Cologne is 
one of the numbers in our 
$50.00 assortment that contains 


over thirty pieces. 


All items are equally attrac- 
tive and are guaranteed as to 
quality. 


Send for catalogue of cut 
and decorated glassware. 





GEORGE W. MURPHY 


boven 4 Manufacturer: 
a. f 


ee Hawley, Pa. 
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N 
ee ° ° %° N 
Send it on wings from the Butterfly Box N 
N 
The Good Luck 
Amathonte Blue Bird Pendant | 
mathonte Dive bird Fendant | 
Brilliant Ingenious N 
Realistic Fascinating N 
For the first time we N 
offer our new creation: 
a combination of N 
Mother of Pearl with 
the inimitable iridescent 
wing of the Tropical 
Amathonte Butterfly. N 
N 
One dozen attractively shown on an easel 
display stand, consisting of nine medium and 
three large size lockets complete and ready for 
° — ° nar NY 
display at $21.75. Retail value $45.00. N 
THE BUTTERFLY BOX, Inc. 








36 Bromfield Street, Boston 
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Moorish Leather 








All 
Hand - Tooled 
Hand - bags 


Purses 


Bill - folds 


Send for 
illustrated 
catalogue. 





Kaser’s 
Art Leather 
Shop 











45 Brown St. 
Buffalo, N. Y. 
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Twelve Models 
Retail $2.75 
and Up 


Wil 

















Ever since its inception the WIL- 
MORT Crumb Sweeper has won the 
approval of both gift buyer and house- 
wife alike as it happily combines both 
beauty and utility. 

WILMORT Crumb Sweepers have 
been tested and approved by Good 
Housekeeping Institute, the recog- 
nized authority on household utilities, 


Wilmort Manufacturing Co. 
430 S. Green St., Chicago 


Canadian Representatives: Goldsmiths’ Stock Co. of Canada, Ltd. 
Cor. Yonge and Wellington Sts., Toronto, Ont. 





TRADE MARK REG. U.S. PAT. OFFICE 


mor 


CRUMB SWEEPER 
The Approved Utility Gift 


Hinged Covers 
Metal Handles 





and dealers should emphasize this 
point to their customers. 

There is a year-’round demand for 
this item which is steadily increasing. 

Show a complete assortment. We 
list eight assortments at a saving in 
price. Ask for bulletin No. 207. 

Write today—to your jobber or to 
us. 





No. 112 M 
Retails $5.00 











HALL HOUSE 


Borghese Productions 


are a natural response to the growing and in- 
sistent demand for suitable objects artistically 
worthy of being incorporated into the decora- 
tive schemes of the best homes. The designs 
are rich though conservative, and the colors 


and finishes are appropriate. 
BOOK-ENDS LAMPS 
CANDLESTICKS PANELS 


BOXES DESK SETS FRUIT BOWLS 





CHARLES HALL, Inc. 


18 West 23rd St., New York City 











A Gift is the true expression of one’s sincere 
regard and should represent the real senti- 
Nothing is better than pure gold on 
Gold as pure as the nugget. 


ment. 
crystal glass. 


Only the highest type of craftsmanship 
is used in its application. The price is most 
reasonable. 


Bonita Art Glass Co. 


Wheeling, W. Va. 


New York Show Room 
COX & CO., 120 Fifth Ave. 




















122 THE JEWELERS’ CIRCULAR March 1, 1922, 


=. Es ae eS SSS SS ae a oer a fa ene mee ao © ROMS WN OTERO UE SRO ee 4) 
= ———— a = . 








FGI GIG GIGS GS IIS GTS IGS SIS SIG SIONS SGC EN 


“ NS 


FPG. SF. SLWLW. FW. 0.0.8, 


oS 








Var 


TWUVV TVS 





i | Are These Four Positions 
Making Money for YOU? 


J 1 the left, note the four positions to which South 
Bend 19 Jewel watches are adjusted. 

These are the four positions in which the aver- 
age watch is most often placed and carried by its 
owner. Adjusting to these exact positions has re- 
| sulted in attaining a degree of accuracy never before known 
‘ in popular priced watches. 





It has also given the jeweler talking and advertising points 
of unusual interest to the customer. “Today these watches 
are making more profitable watch departments for thousands 
of jewelers. 

Grade 429—The I[:xtra-Thin 12 Size and Grade 219— 
—s Standard 16 Size—are the leading sellers with many of the 
" largest retail jeweler establishments in America. No watch 
. i department is complete without them. 

They have the same power to bring business and profit to 
you if you will feature them in the way other successful watch 
| éé merchandisers are featuring them. 

| The Belmont model in either 12 or 16 Size 20 year quality 
| ; yellow gold filled case retails for $40. The Wellington model 
in 12 size, 25 year quality filled case of green goid retails for 
$45. 


| “s Irite us now for further details as to 
| 
| 





how you can increase your profits 
by featuring these exceptional watches. 


SOUTH BEND WATCH COMPANY, South Bend, Indiana 
t For Years, Makers of Standard Railroad Watches. 


South 




























































































That this department shall prove mutually bene- 
it is desirable that the mem 
bers of the trade generally a with Taz 
Jewevers’ CircuLar regarding any advantageous 
device or plan which 
nection with their business. 


ficial to our readers, 







ey are utilizing in con- 


























Silver and the Southwest 





Sales Facilitated by the Demand for Useful Articles 


Written Expressly for The Jewelers’ Circular 

















COS TRARY to precedent it was a 

demand for wedding rings and not 
watches that started the jewelry business 
in Texas in 1847. However, jewelers 
who've survived the stress of hard times 
claim it was neither chronometers nor 
plain gold bands that kept open their 
doors during 1921. It’s been a bad year 
for diamond brooches and gold toilet 
sets but dealers have made expenses on 
knives, forks and spoons. 

A sale was going on in a certain south- 
western town. Two years ago it was a 
hoom city in the center of rich oil terri- 
tory. It still boasts seventy millionaires 
and on the whole the people are above 
the average classed as “well to do.” 

True, they haven’t bought many lux- 
uries recently. In fact they’d contributed 

little to the support of the jewelry 
business in the town that the two jewel- 
ers who controlled the trade found them- 
selves overstocked on expensive goods 
bought the year before and with little 
chance to meet the cost of overhead. 

One put on a sale. Such a step not 
only threatened to jeopardize the prestige 
of the firm but meant a lowered standard 
tor the trade in that city. And a stand- 
ard once lowered is hard to build up 
again. At least so jewelers reason. Other 
merchants, department store heads for 
instance, are less conservative. Anyway 
the dealer in question advertised a fifty 
per cent discount. Money had to be 
raised, figured that he could make 
‘nough to pay off his indebtedness and 
buy an entire new stock at reduced 
Prices, His competitor had the patience 
and financial backing to enable him not 
to worry. 

People living within a radius of three 
hundred miles read of the sale in the 
Newspapers and knowing the firm to be a 
reputable one came in to look over the 
stock, But they not in a luxury 
buying mood. wanted useful arti- 
cles. At the a week practically 


were 
They 
end of 


all the jewelry and fancy gift novelties 
were still on hand. Diamonds were as 
plentiful as before the sale. ‘Lo the 
jeweler, however, there was one conso- 
lation, his silver stock had moved. 

Asked to explain, he said that during 
the big business years jewelry had been 
bought without regard to price. He 
pointed out a customer just leaving the 
store who wore diamonds vauled at 
$35,000. When it was remarked that such 
adornment seemed out of place while on 
an early morning shopping expedition, 
he exclaimed: 

“She likes ’em. 
wear ’em?” 


Why shouldn’t she 


IKE that particular customer the 

women of that city were oversupplied 
on rings, bracelets, brooches and gold 
mesh bags. They were bought in the 
days when oil was $4.50 a barrel. Since 
then jewelry have held nothing 
those women didn’t possess. Except sil- 
ver. Being a staple article there was 
no trouble selling it at a reduced price. 
The difficulty in the past had been due 
and 


stores 


to two things: Need of education 
price. During the war silver was an ex- 


pensive luxury. Flushed with prosperity 
a successful oil speculator thought nothing 
of presenting his wife with a $4,000 soli- 
taire, but somehow, $110 for a_ silver 
water pitcher was regarded in the light 
extravagance. The good days ot 
the gourd and the cedar bucket still 
linger in many a millionaire’s memory 
He’s very apt to think of that bucket and 
gourd when he sets out to buy a pitcher 


of an 


and silver goblet. Unless the jeweler 
is wise enough to remind him that he is 


buying something more than just a gift, 
the sale is very certain to be lost. 

There’s atmosphere for his home, a 
more gracious hospitality, and an heir- 
loom for his children that he’s buying 
if the sale goes through. Jewelers in 
the southwest are impressing these facts 


on their customers and in doing so, 
they’re releasing valuable missionary pro- 
paganda for the silversmiths. There are 
a lot of people in the southwest who pre- 
fer plate to sterling. The cost isn’t in- 
volved at all. It’s quality that jewelers 
find hard to sell. 


ACH year at least one new town is 
added to the map of Texas or Okla- 
homa. At the same time the old towns 
are doubling their population. Homes are 
going up everywhere. Good sunsrantal 
places they are, some attractive, a few 
less so, but all very modern. They give 
these cities a clean, well kept appearance 
for they’ve gone up as if by magic over- 
night. The streets of Tulsa for instance 
are an unbroken frame and 
brick and stucco—all new. 
Pictures, phonographs, pianos, rugs, 
draperies and furniture went into them 
as fast as local merchants could get ship- 


sweep of 


ments through from New York and 
Grand Rapids. Those were the days of 
1918-19. Tapestries even found favor 


Nothing was missing, unless 
perhaps the things older people might be 
fond of such as books and bronzes. The 
southwest goes in for reading but makes 
no demand on art dealers for statuary. 
Art with them finds expression in well 
planned cities, broad streets, parks and 
handsome public buildings. 


with a few. 


They’re especially proud of their resi- 
dences. There’s hardly a town of 35,000 
population in Oklahoma or Texas that 
doesn’t call your attention to its build- 
ing activity. Oklahoma City is expand- 
ing so rapidly that the new capitol has 
been set miles from the heart of town in 
a big rolling prairie. All the home 
building is in the drection of the state 
house. A few bungalows have even 
caught up with it. 

Silver is just beginning to play 
this home tl} 


a part in 
developing program that seems 
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REFINING THE PRODUCT 


T an auction sale of pictures in New York a group of 
A dealers and individuals were bidding against each other 
for a small oil painting. The price mounted swiftly to fifteen 
thousand dollars—and the gem of the collection passed into 
the hands of a delighted buyer. This picture was painted by 
Murphy. The artist was an American and he lived to see his 
pictures top the market, in price and appreciation. Other 
pictures were sold at that sale. Some of them a lot bigger, but 
not one came near in price or estimation of the “Murphy.” 
All the artists represented, at sometime, stood before their 
unpainted canvases, but they differed in skill in what they 
were able to paint upon the canvas. The same truth applies 





to watches—or to anything made by man. One manufacturer 
will make a product better than his competitor. He will be 
equipped with greater ability. He will spend more in care, 
more in time, more in purpose, to perfect his handiwork, to 


refine it, to lift it up above its fellows. This is his right. And 
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he is entitled to more money for it, because it is worth more 46) 
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— worth more to the dealer who sells it, and ever so much nS 
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more to the buyer who is indeed fortunate to possess it. The ay 
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Waltham Watch is not made to compete in price with any 
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watch, but it is made to excel—and it can be horologically 


AE 


proven that it does. Mr 
Gg! 
Quality First and Last and—an Honest Price for it. 4 
Gl 
t 


Makers of the famous Waltham air-friction Speedometers and Automobile Time-pieces used on the world’s leading cars 


WALIHAM 


THE WORLD'S WATCH OVER TIME 


Where you see this sign they sell Waltham Watches 


GIFTS THAT LAST 
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Storekeeping Department. 











to be the big outstanding feature of south- 
west prosperity. 

Among the articles marked down at the 
jeweler’s sale was a pickle fork. It at- 
tracted the attention of a customer, the wife 
of a wealthy cattle dealer, At the begin- 
ning of the war he had arrived in town 
with a pair of mules and a buckboard. His 
home, erected at a cost of $300,000 is one 
of the show places of the city today. 

The pickle fork appealed to the woman. 
She said she liked it. 

“Shall I have it wrapped for you?” 
asked the obliging clerk. 

“Q, I'll take a dozen,” said the buyer, "> 
need them for salad.” 

The clerk explained. He even showed 
salad forks of the same pattern but the cus- 
tomer stood by her decision. It was pickle 
forks or nothing with her. 

It’s the pickle fork sales jewelers have 
been depending on for the past year or 
two. Fifty per cent, of the business has 
run to sales under $15. Individual pieces 
like cold meat forks, pie knives, salt and 
pepper shakers, bon bon dishes, sandwich 
plates and bread trays represent the vol- 
ume in silver departments in the average 
store. 


_" great demand for cheap sterling 
silver articles is attributed mainly to 
the wedding gift business. While some 
jewelers claim the custom is dying out and 
that friends no longer feel obligated to pre- 
sent a gift to a newly wedded pair there 
is promising evidence in April and June, 
the bridal months, that gift-giving, like tax 
paying, is a responsibility all of us must 
face even flinchingly to the extent of $10. 

High class silversmiths whose factories 
have been speeded up to quality and not 
quantity production view this situation with 
a certain degree of concern. Their design- 
ers and craftsmen are the highest paid in 
the world. Every worker is an artist. A 
high standard of quality and design is 
maintained in every piece of silver that 
leaves the finishing rooms. To turn out 
a commercial product just to meet a popu- 
lar demand would in many instances mean 
the breaking away from traditions that have 
held for 75 and 100 years. 

But the small town jeweler, seeing the 
other side of the question, dealing with the 
buying public every day, wants to sell price, 
not quality, 

“I had rather sell chests, tea sets and 
solid silver service plates of course,” said 
one jeweler, “but my customers don’t buy 
that sort of stuff. It’s the masses we 
lewelers must depend on, not the classes. 
I won't let a customer buy a cheap line of 
silver when I know he has the money to 
buy the best. But customers like that don’t 
come in every day. We need a wider 
Variety of good selling articles to retail 
— $5 to $25. In nine cases out of ten 
%9 1s the limit most people will go on a 
wedding gift.” 


Q» the other hand there is a steady and 
ever increasing demand for flat silver, 
plate and sterling, Paris, Texas, is a 
Ne town but silver sales there are the 
“ivy of jewelers in nearby big cities. The 


both 
little 
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custom of collecting silver from the cradle 
to marriage has held through the past 30 
years. A recent bride exhibited 319 pieces 
given her by relatives and friends at 
Christmas and birthdays for the past 20 
years, The custom has become so fixed that 
girls vie with one another in the amount 
of plate collected for their hope chests. 
In most places its linen and lingerie they 
gather but Paris has set the pace for silver. 

The local southwestern jeweler is an ac- 
commodating fellow. He will not only lend 
a chest for a silver display at a wedding, 
but he will later hearken to the bride’s plea 
to exchange a jelly server for a bud vase, 
or vice versa as the case may be. 

“T hope that compote is gone for good 
this time,” exclaimed the woman in charge 
of the silver department of a leading store in 
Houston. “It’s been given to three brides 
and each has brought it back and exchanged 
it for something else.” 

It was an interesting subject and I pur- 
sued it further. 

“What a nuisance !” 

“Yes, it is, but what can we do? They 
are good customers and I don’t blame the 
girls. Naturally they get things they don’t 
want and most of them make the exchanges 
for pieces to fill out their flatware pat- 
terns. In the end it works out for our 
good. But in a town of this size it’s hard to 
keep up the deception. Take the compote 
for instance. It’s the only $40 one in the 
store and it’s sure to be recognized. Of 
course I’m not going to give anybody away. 
You'd be surprised how many of the girls 
come in before the wedding and ask us not 
to engrave any silver bought for their wed- 
ding. They’re almost sure before they get 
it that they are going to bring it back.” 

That particular store, and most of them 
in fact make a practice of inquiring from 
the bride-elect what pattern of -silver she 
likes best. The more enterprising send out 
a clerk with samples of their best patterns. 
The girl states a preference and when her 
friends come in to buy their gifts the clerk 
tactfully tips them off to the fact that such 
and such a pattern has been selected for 
Miss So and So and he suggests pieces that 
carry out that design. It’s one way of get- 
ting ahead of the exchange habit. 


EWELERS like silversmiths to feature 

patterns and not themselves. They 
haven’t been beguiled at all by overadver- 
tised inferior lines but the public has. In 
fact one remarked that the best thing about 
a certain popular make was its advertising 
man. Most of them claim that the reputa- 
tion of the maker means nothing to the 
customer but they like to have exclusive 
lines and when they don’t succeed at that, 
they insist on exclusive patterns, their point 
being that it’s the only way to avoid price 
cutting, 

That’s the bone of contention in most 
towns. The margin of profit is small on 
silver and overhead averages from 30 to 35 
per cent. in a first class jewelry store, so 
the dealer that pushes sterling and holds out 
for price maintenance is in reality blazing 
the trail to prosperity for those who follow 
him in business. He isn’t getting much 
out of the game. 

Where there is close competition the in- 
clination is to cut, or “throw something in.” 
If the city commission decided to present 
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the mayor with a silver service every 
jeweler in the town is after that one par- 
ticular sale. The one who gets the sale is 
usually the dealer who showed his appre- 
ciation to the extent of a silver pocket 
flask or an engraved belt buckle. These 
“palones” as the Mexicans term such a gift 
naturally vary with the amount of expen- 
diture. In a number of towns business has 
been perceptibly demoralized by the prac- 
tice. Even the reputable dealers who com- 
plain loudest about it weaken and fall when 
the opportunity presents itself. 

The small town dealers are not only up 
against local price cutting tendencies, but 
they must also contend with competitors in 
cities like Houston, Dallas and Fort Worth 
in Texas, and Oklahoma City and Tulsa in 
Oklahoma. There are the catalogues too, 
sent out from big mail order houses in 
Memphis, St. Louis and Chicago. 

“Look at these bouillon spoons,’ a 
jeweler exclaimed irritably, “I paid $18 a 
dozen for them wholesale a year ago and 
now I see them in a Memphis mail order 
catalogue for $14 retail! What am I going 
to do?” 

The jewelers who took their losses a 
year ago and went ahead are the ones who 
are worrying less now. They have vision 
enough to see the possibilities in a section 
of untold wealth. Their chief concern is 
finding out what their customers will buy 
and getting the stuff on their shelves and in 
their show cases that will appeal to them. 


66 WANT a gold toothbrush holder for 

my husband’s watch chain,” said a 
Christmas shopper at a well known jewelry 
counter in Beaumont. 

The clerk admitted she had no such ar- 
ticle, in fact had never heard of one, but 
the customer insisted that such an adorn- 
ment could be bought. A friend of her's 
at Wichita Falls wore one at the end of his 
watch chain, 

It was a lesson to the dealer. He 
to me: 

“These manufacturers won't listen to us 
fellows down here who know the country 
and the people. We could give them sug- 
gestions but what good would it do? If 
there’s a call for a gold toothbrush holder 
to wear on a watch chain I ought to have 
it. Understand, personally I’d rather sell 
high class goods, but it’s not a question of 
what I’d rather do, but of giving my cus- 
tomers what they want.” 

Even in New Orleans, center of culture 
and refinement, it was not so many years 
ago that every Christmas was good for the 
sale of at least twenty-five gold toothpicks 
at one well known Canal street jeweler. 
No sales were reported this year, but the 
toothpicks are there in case an unexpected 
customer comes in. 

Most manufacturers and most jewelers 
want to educate the buying public to better 
things. This is just as true about clothing 
and house furnishings as it is about 
jewelry and silver. But the jeweler is up 
against a harder proposition than the dealer 
who sells other lines. A very small part 
of his stock is staple. The volume of his 
business is at Christmas, weddings and 
birthdays. In a small town he can’t de- 
pend on big sales. He may feel ashamed 
of the gold toothpicks he carries, but he 
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‘No wiring No winding 








The day you take on the Keith-Landis line—that 
day we start a practical plan to bring more people 
into your place of business, to buy not only Keith- 
Landis Electric Clocks, but also other merchandise. 
Why not let us start work 
now for you? 


Today no man would think of carrying a key-wound watch. The 
time is not far distant when no alert person will consider buying 
a clock that has to be wound. The solution of the winding bug- 
bear by the application of electricity marks an epoch in the jewelry 
business. Certain jewelers naturally assume leadership in taking 
advantage of a change of this sort. Will you be one of the leaders? 
Our proposition to JOBBERS is of equal interest—write for it. 


{Bear in mind—the accuracy of every Keith-Landis Electric 
Clock is insured by a Fidelity & Casualty Company policy. } 


KEITH-LANDIS CORPORATION 
337 West Madison Street - Chicago 
25 West 45th Street - New York 


x] 
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— practice for the purpose of controlling the 
muscles of the arm. Make lines six inches 
* ere S248 long with the same movement, draw the 
Simplified howcard Writing hand with the pencil held firmly. Do not 
move the fingers. If this full-arm move- 
ment is learned at first it will mean the 
Described and Illustrated in 10 Lessons difference between an expert and a dilettante 
in the end, for good work cannot be done 
with the finger movement. 
Note the formation of the various letters. 
All letters, with but three exceptions, in 





Written Expressly for The Jewelers’ Circular by A. E. Edgar 










































































C ntinued from issue of Feb. 15) the upper line for at least ten minutes each properly proportioned lettering will occupy 
Lesson II day for a week. Each letter may then be the same width space. The exceptions are 
In Lesson Plate II the other letters of practiced separately, then the words may be “I,” which occupies merely width enough for 
the alphabet made with straight lines are made. the single stroke and the “M” and “W,” 
annie cat . both of which are slightly wider. In actual 
ne | show card work, and indeed in all hand 
lettering, the proportions of the letters and 
| not closely observed except in the most 
een, | _—_—= formal of work. The fact that a letter can 
Nut Bowl Gift S | * = a Pager ge ge to — extent 
Seetaden | | i it muc . easier for 08 card writer to 
, work in the confined spaces he has at his 
a (iggestions | disposal. It is proper, however, that the 
Brand roy : —— | student should strive to keep his practice 
Lamp letters in the exact proportions given in the 

Candlesticks June Bride | | plates. Variations can be made later. 
| _ Setuettes | | arls For the more advanced student we repro- 
: Qasferole | duce two show card suggestions. The 
: Mantle Clock | eda chases... jeweler will find it to his advantage to file 
: Silverwear | | Ai amet these suggestions for further use after he has 
Cal Glass | | and dishnchon adopted them, and adapted them for present 
¢ i ? | | — The ~n ee aoe panel inset a 
\ f: | the leit. in making the borders at top anc 
: *& of} | | lo a woman's bottom of the panel an ordinary writing pen 
3 7 d | | d s was used. The dotted lines were made with 
I | TESS... 0.0 es eee a speed pen, as were the letters. Pens of 
two sizes were used, the larger lettering in 
4. ff | “Gift Suggstions” and “June Bride” were 
| made with a size larger pen than the other 

| lettering. 
| A panel of this kind can be made very 
ae ior staat ae handsome by using a finely decorated or 
Fic. 4 Fic. 5 tinted sted on the card, the bord 
paper pasted on the card, the border 
given. In Lesson Plate I there were six The full-arm movement should be prac- ¢ffect being edged around it. The color 
letters, in this lesson there are nine more, ticed. It will be well for the student to scheme is a very important thing and will 
showing that tifteen of the capital letters practice with a pencil whenever he has a few ~ taken under advisement in a future 
; esson. 

9 CCAS CY CAEN AD OD SS SESS a eae The illustration in Fig. 5 was taken from 
an advertisement. A tracing sheet 


was made by smearing a_ sheet of 
thin, but strong paper with lead 
pencil. Carbon sheets are oily and unsatis- 
factory for fine work. The pencil tracing 
sheet should be preserved, for once made it 
can be used many times. Just rub the pencil 
all over one side of the sheet and use it as 
a transfer sheet, laying it between the card 
and the picture to be transferred. The out- 
lines of the picture to be reproduced are 
then gone over with a hard lead pencil. 
After the transfer has been made it is an 
easy matter to ink in the picture. 

The wording and the illustration should 
correspond whenever possible, although it is 
permissible for a picture to be used as an 
embellishment at times. When used to ac- 
centuate the text it makes the card that 
much more effective. 

Note the ample space between the edge 
of the card and the border. Wide space 
here with compact lettering will show up 
much more effectively than a narrow space 
between the edge of the card and the text. 

(To he continued) 
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Lesson Prate II 








of the alphabet are made with straight lines minutes to spare. He should strive to make The Storekeeping Dept. is the first part of 

alan 9 ° ‘ . P ° - ‘ ’ ve ” - - 

alone, more than half the alphabet. these lines in all directions as straight and the “Jewelers’ Circular” I turn to, every 
As a lesson task practice the strokes in as evenly as possible. It will be excellent week.—Harry S. Burr, Elyria, O. 
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Kawneer 


STORE FRONTS 


Goods Well 
Displayed Are 
More Than 
Half Sold 


Give Your Windows 
a Chance to Sell 
Your Merchandise 











Thousands of progressive Jewelers know by experience of 
the profitable results to be obtained from Modern, Sales 
Pulling Kawneerized Show Windows. 


Many Jewelers have made their new Kawneer Store Fronts 
pay their rent through the greatly increased sales their new 
windows have brought into their stores. 











_ Let us show you how a Kawneer Solid Copper Store Front 
Ris will make money for you. Cut off the coupon and pin it 
oe 
*.t to your letterhead. 
7 
The Ss, 
Kawneer “ee 
Company, se, 
7 
> my -+r pe * e 
ee. Send for This Book Today 
Niles, Michigan. ss, 
Please send me your new 7h THE 
Book of Designs. i. 


Kawneer 
-& COMPANY & 
Address “s NILES MICHIGAN 

r 
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A Customer’s Advertising Suggestions 


What to Do to Make Him Buy 


Written Expressly for The Jewelers’ Circular by R. P. Anderson 




















(Continued from issue of Feb. 15) 


[‘ the average town of fair size, the cus- 
tomer has his choice of at least two or 
three stores. Of course, he selects one par- 
ticular store for any one of a number of 
reasons. But perhaps one of the commonest 
of those reasons is found in the store’s out- 
side appearance. Clothes don’t “make the 
man” and appearance doesn’t make a store 
a good one to do business with, but in each 
case appearance is an important factor. A 
shabby man or store may succeed—but how 
much greater the success would have been 
if the disadvantage of shabbiness had not 
been present ! 

| have seen some store fronts which would 
actually have a tendency to repel trade. The 
front may not have been in keeping with 
the quality thought that a jewelry purchaser 
considers. Or its arrangement and color 
scheme might be of the cold dignity type 
that makes Mr. Average Man afraid to enter. 
In the latter case, warm colors included in 
the window displays will relieve the effect. 
Or a cheery card of welcome in the window 
will overcome the customer’s hesitancy. 


TRY to consider your store front as the 

average person would react to it. Per- 
haps thought along this line will lead to 
changes which will result in bringing more 
passersby into the store. See to it that your 


store’s outward appearance suggests sin- 
cerity, welcome and friendliness. 
a oe 
How the little things do count! Perhaps 


we're foolish, but we customers do give em- 
phasis to things which may seem compara- 
tively unimportant to the jeweler, 

Last Christmas, I bought several pieces 
of jewelry, to give as gifts, at a certain 


store. I was very well satisfied with the 
jewelry itself. But I’ll never go there 
again! Why? Because the boxes provided 


were not up to the standard one likes to 
have when giving a present. They were too 
cheap and flimsy-looking. 

I don't know how much extra it 
would have cost that jeweler for sub- 
stantial, pretty boxes, but I think it would 
pay him “in the long run” to provide them. 
He could at least “charge it to advertis- 
ing |” 

A friend of mine, too, has “sworn off” 
that store. He doesn’t pay any attention to 
boxes, sut he doesn’t like their way of 
Wrapping packages. They use paper but lit- 
tle better than that used by the average 
Srocery store. As this man buys jewelry 
only for gifts, he doesn’t like to present a 
package that doesn’t look “up to snuff.” 
There's a store I don’t like because its 
light is so poor that I can’t examine an 


article carefully. And another that always 
smells “stuffy.” 


SMILE at these objections if you want 

to. But often they mean the difference 
between success and failure for a store. I 
admit that I ought to pay more attention to 
reputation, quality of goods, reliability, etc. 
But I don’t! 

* * * 

HE trouble is, that the customer, when 

he doesn’t like some “little thing” about 
a store’s service, doesn’t tell the jeweler. 

Instead, he simply takes his trade else- 
where. 

So it’s well to search out objections. Gen- 
erally, it’s necessary to seek the advice of 
some customer who is also a friend. Prefer- 
ably, he should be one who has not traded 
with you for some time. Tell him to speak 
frankly, and you may learn of some “tittle 
things that count.” 

* * 


F course the day is past when a jeweler 

can stand around and wait for business 
to come in. (At least it should be, so I sup- 
pose it is.) 

Is your store availing itself of its em- 
ployes’ possibilities as producers of busi- 
ness ? 

Each of your employes has a minimum 
of a hundred friends who should be, but 
are not, customers of your store. 

If I were a jeweler, I would supply my 
employes with printed cards similar to this: 


SMITH JEWELRY COMPANY: 

This will introduce Mrs. B. Brown, 
to whom please extend every courtesy 
and special service. 

A. JONES. 


“A. Jones” is, of course, the employe. 

I would urge my employes to give these 
cards to friends and acquaintances. The 
employe could present them as an act of 
friendship, saying that the card has value 
in securing prompt, careful service at the 
store. The card would act as an opening for 
the employe to “sell” the friend on the 
store, or to tell him about some special 
article on sale, 

I would keep careful record of the cards 
handed in, and give proper commendation 
to those employes who sent in the most 
new customers. 

“os 
I SUPPOSE you have a mailing list. But 
why not build it up into a complete file 
of data on customers? 

Instead of simply having cards of names 
and addresses, have cards with various 
spaces providing for information concern- 
ing the customer. 

For instance, you could include the birth 
date of the customer and of his relatives to 
whom he gives jewelry. You could jot down 
his preference, shown during some sale, as 
to stones. You could even include personal 


information, such as a reference to a son 
at college. 

Once you started to keep such a file, you 
would be surprised at how much informa- 
tion you can secure during a sale. 

After you get your list started, go over 
the cards every few weeks, and mail some 
personal letters to your customers. With 
the information cards before you, you'll be 
able to write letters that will bring those 
customers into the store the very next day. 
Your card will tell you that John Jones 
“Purchased Design A3 cuff buttons” and 
you'll write and tell him that you just re- 
ceived a stock of stickpins in the same novel 
design. Another card will read that Mrs. 
James Smith’s husband has a birthday on 
May 20, and two weeks before that date 
you can send her a letter describing some 
gifts that “would be ideal for Mr. Smith.” 

Of course it would take a certain amount 
of time to handle such a file. But then, 
you're a progressive jeweler. I know you 
are, because you’re reading THE JEWELERS’ 
CIRCULAR! 

* * 
AVE you ever thought of getting mail- 
ing lists of names of members of lodges 
and fraternal organizations, and sending 
them advertising matter descriptive of their 
emblems made into attractive pieces of 
jewelry? 

This ought to be a good way to get some 
lodge men into your store. You should be 
able to secure the co-operation of the lodges 
themselves, as they are anxious to have 
members display membership insignia. 


A Peaceful Display 





AN appropriate window exhibit can be 

easily arranged by any jeweler to good 
advantage in contrast to the rather decora- 
tive and “heavy” window displays to which 
the public have become accustomed. The 
window display suggested is one symbolic 
of the subject most important in all minds 
—that of “peace.” The jeweler desiring to 
arrange a display that will support these 
timely facts and prove in good form can 
include in the center of the window a white 
dove, either a stuffed one or an artificial 
one, surrounded by a display of goods in 
white ivory, silver, cut glass and possibly 
engraved stationery. In other words, the 
display should harmonize with the word 
“peace,” and everything of a contrary na- 
ture eliminated. Such a window can at this 
time prove refreshing, as well as attractive 
and one of the type that can win the jeweler 
much good-will. C. T. H. 








Read “Practical Publicity for the Retailer” 
for timely advertising suggestions. 
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Every user of ite ; 
Watermans {deal Fountain Pen 


iS 
Prospective Jewelry 


S27) ‘> 





Purchaser 


HE users of Waterman’s through intelligent 

appreciation of utility, constitute a class of 
prospective customers who buy with judgement 
and a stock of Waterman’s Ideals, together with 
your identity as a distributor, will bring the pub~ 
lic to your store in quest of something they 
staat need. 


As there are millions of users, your opportuni-~ 
ties for additional sales develop as you build 
your business on Waterman products. 





Whatsoever the people have confidence in, they 
will buy: Jf not from you, then from some 
other dealer far sighted enough to cultivate 
this natural demand. 


Watermanis(idea) Fountain Pen 


is an excellent = of merchandise readily 
on 








accepted hy the pub 

While they may constitute only a unit in your 
stock it is an important one with possibilities, lim- 
ited only hy the interest which you put behind it 
Waterman Service is available in every civilized 
country on earth. 

THREE T'YPES~ Regular~Safety and Self- Filling 
Ranging up to$250.°° retail,according to mounting 


191 Broadway, New York 
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Practical Publicity for the Retailer. 








Written Expressly for The Jewelers’ Circular by Robert Francis Nattan. 

















Preparing for Easter Business 
EASTER comes this year April 16 

and the enterprising retail jeweler 
has ample time from now on to do some 
intensive timely advertising and _ intelli- 
gent merchandising. It is no longer 
necessary to sit idle for 11 months of 
the year and expect business only onc 
month, and jewelers who still entertain 
this notion hardly deserve patronage. 


PROPERLY directed selling effort ac- 
companied by timely advertising, it 
has been proven, has in many instances 
distributed the jewelers’ sales quite gen- 
erously over the whole 12 months, at 
least during the past few years, although 
of course, the bulk of the business is now 
and will probably always be done in the 
month of December. The fact is many 
jewelers are now doing from 24 to 40% in 
December instead of two-thirds in 
December and one-third the balance of 
the year. 


The following letter received last week 
from G. W. Fairchild & Sons, Inc., Bridge- 
port, Conn., is interesting, showing what can 
be done. 


My dear Mr. Nattan :— 

We remember very well your com- 
pilation of figures showing the jewelry 
business done in each of the various 
months, and are pleased to note that in 
the country over, it has changed from 
a two or three season to an every 
month business. We feel this was 
caused,—especially in our own case, 
by the mental attitude of the jewelers 
themselves, by making the public real- 
ize that a jeweler’s store is the natural 
place to look for gifts, occasions for 


’ Different Mediums—But ° 
the Same Beauty 


‘You can know him for bis dancing Lines,” said 
one co! + Speaking of Heppelwhite, the 
Ayden Century designer of home furnishings 
ak, io mina Heppelwhite’s mastery of curved 


In Heppel~hite silverware you find precisely the 


same artistry, worked out tu an entire! different. 
appro, f 


yet tally as priate, medium—sterling sil 

— fm plain, engraved and "chased designs. 
leppetwhie ‘are is chosen net fora 

of years but of eénerations 


Visitors W elcome. 


Brock and 





Put these two facts together: 

Valentine’s Day comes Feb. 14. 
The amethyst is the birthstone for 
February. 
Then plan to visit our Gold Jewelry 
Department with an eye for such things 
as bar pins, brooches, bracelets, neck- 
laces, pendants, rings and scarf pins in 
which the amethyst is featured. 


which occur every month of the year. 

Some twenty odd years ago we re- 
alized it was foolish to conduct a busi- 
ness dependent upon the profits of one 


“Pietra della reconciliazione” 
—the peacemaker between husband and wife. 


1¢ was thas the diamond was ragarded 
in the middle ages. 


UAINT, and yet truly beatiful, is this con- 
cept, if one goes to its source—the universal 
recognition of the diamond as the 

gift from lover to beloved. It is a recognition born 
of this fact that the diamond is not only the most 
brilliant of jewels, but the most enduring. 

ly indestructible—es love should be. 


Out of this 





THE DIAMOND A TRUE PEACE MAKER 


month to carry us through, and we 
adopted methods of advertising and 
window display which caused the people 
to think of us and our business as a 
necessity,—not a luxury. 
Very truly yours, 
G. W. Fairchild & Sons, Inc. 
(Signed) G. W.. Fairchild. 


Visitors Welcome. 


Brock ~ 


Visitors Welcome 
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ECAUSE they are designed to fold up with 
neat compactness for travel they are termed: 


Folding Traveling Clocks 


But, especially when encased in any one of sev 
eral fine leathers with gilt pipings, they make 
exceedingly attructive boudoir timepieces. We have Y 
them with Swins or American movements, with ta § ba oa 
or without alarm attachment and radium dial. Zi 
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March among many jewelers has pro- 
duced a very fair volume of business 
especially among those who have studied 
what to sell and how to sell it. When 
making the appeal to jewelry buyers it 
is well to be familiar with the new styles 
in women’s wearing apparel—gowns, 
dresses and suits. A little artistic sense 
will allow the progressive jeweler to 
suggest appropriate jewelry for these 
new Spring styles. 


Well Chosen Springtime Side Lines 

PRINGTIME, with its vivid sugges- 

tion of newness and freshness, offers 
many advertising and selling opportuni- 
ties and as has been emphasized in this 
department for several years, suitable 
side lines adapted to your particular 
business in your special territory, that is, 
lines that you can really sell and not 
such as will become “stickers,” will help 
increase your turnover. 

“Were it not for well chosen side lines,” 
said a jeweler recently, with a turnover 
of $100,000 annually, “my business last 
year (1921) would have fallen off con- 
siderably. As it was, gross sales were 
only 10% below the sales for the previous 
year. I use the utmost care in selecting 
side lines and always try to find some- 
thing that is exclusive in appearance. 
Here is one article, for example, that cost 
us 75 cents. We sell it for $2.25—quite 
a generous profit, you will admit. The 
article’s attractiveness and exclusiveness 
allows us to get this profit. We are 
entitled, in other words, to our discretion 
in making dainty selections for our cus- 
tomers.” 


A New Impetus to Silver Selling 

A new impetus has been given to the 
sale of silver and jewelers in many sec- 
tions report large sales. These jewelers 
are, of course, making an effort to sell 
and do not expect business to come un- 
solicited. They keep in mind the part 
that silver plays in the equipment of the 
newly bought house or the newly 
furnished apartment. They remember 
silver’s great utilitarian value as a wed- 
ding gift and they realize the advan- 
tageous talking point which they can em- 
phasize concerning silver, namely, its 
usefulness combined with the artistic 
craftsmanship which very often is the 
pride of later generations. 

Besides weddings there are other sell- 


“If you would tribute, 
where tribute is most due— 
If you would adorn, 
where adornment is most meet— 
Then place your gold and jewels 
on my treasured 


Briarwood Pipe” 


Meerschaum and Briarwood cigar ané cig- 
arette holders, mounted in platinum or gold. with 
and diamond: @ bave the 

ine too choice for the true devotee 


437 439 444 BROADWAY 





FOUR TIMELY ADVERTISEMENTS OF UNIFORM SPACE THAT OWE MUCH OF THEIR EFFICACY TO THE POWER OF SUGGESTION 
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Represents a 
Solitaire 
Diamond of 
2 Ct. Size 


As an introductory offer we will sell these 


fine DIAMOND CLUSTER RINGS 


set with SEVEN (7) BLUE WHITE DIA- 
MONDS in a Platinum Cluster Setting, 14K Fancy 
White Gold Ring Mounting. 


Complete at $40.00!!! 


J OSEP H MILLER Maker of Diamond Jewelry 









3 
Rea, 
POTS. 








SPECIAL 
40" 


109 Baronne Street 
NEW ORLEANS, LA. 
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Different 








LOTUS BEAD 





24 Inches 
in Length 


The featherweight bead with the most exquisite lustre 


By far the prettiest bead ever shown, has a rich satin 
colors to match any gown. 
lined box $6.00. Jewelers’ Circular Key 


United States 


Genuine Amber Beads 
Genuine Garnet Beads 
Genuine Coral Beads 


TREULICH & KLAA 


IMPORTERS 


finish and can be had in 


Will not fade, peel or wash off. Cwimplete in satin 
Largest assortment of Genuine Garnet Jewelry in the 


Lotus pearl beads, indestructible, 40c. inch. 
Lotus pearl beads, wax filled, 20c. inch. 
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325 W. Jackson Boulevard 
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Established 1879 





Fraternal Emblems, Medals 
and Class Pins — Fire and 
Police Department Badges 


==) 








Made to Order Goods Our 
Specialty 


Prompt Service—Fair Prices 
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ice to an increasing number of cus- 
tomers. Our facilities for manufac- 
turing and designing are at your 
Write for information. 
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EBERFREUND BROS., Manufacturing Jewelers 
sg Originators and Patentees of the Mazuza Charm. 
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Watch Repairing 


American and Swiss Watch Material 
Jewelers’ Tools and Supplies 


V. T. F. and Other Watch Crystals 


Send us your mail orders 


41-43 Maiden Lane 
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Retail Advertising Department. 


ing events that offer exceptional oppor- 
tunities to the live jeweler. Let the show 
window illustrate the “latest fashions in 
jewelry.” To advertise your watches in 
the window have an original card bear- 
ing a slogan something like this, “Our 
Accurate Watches Announce the Prompt 
Arrival of Spring, which is Gift-time.” 











Importance of the Advertising Copy 
Itself 
pees now on the Easter advertising 
should be intensive. Even though you 
take a small amount of space, it can be 
made inviting. An advertisement as 
small as four inches single column can 
be made productive. It is what you say 
and how you say it and not how much 
you say, that counts. The advertisement 
should impress your patrons with the 
fact that you are a live jeweler, skilled 
in modern merchandising methods, an 
up to the minute buyer, an honest mer- 
chant and a capable horologist. If your 
watchmakers have secured a certificate 
for their skill and knowledge from the 
Horological Institute of America you 
should announce this fact in your store 
and in your newspaper advertisements. 
Perhaps you have not even thought of 
this. If not, you can get all the necessary 
information by writing to Dr. A. F. Beal, 
U. S. Bureau of Standards, Washington, 
D. C. This in itself will add to your 
prestige, because the public will have 
credentials which it never had before in 
this country. 
Increasing Turnover and Thus Decreasing 
Cost of Doing Business 
HE Harvard Bureau of Business Re- 
search is collecting figures on the 
cost of doing business in the jewelry 
business for 1921 and it is to the advan- 
tage of every jeweler to render his utmost 
co-operation by comparing his figures 
with the annual reports. Individually 
jewelers are enabled to introduce sub- 
stantial economies in the operation of 
their stores. The turnover in business 
has often been increased considerably by 
vigorous newspaper advertising. With 
the increased turnover comes a decrease 
in the cost of doing business up to a cer- 
tain point. In order that this statement 
may have as much weight as possible 
you may refer to one jeweler who will 
give you correct figures as to exactly 
how he did this. His name is Norbert 
Bertl, Springfield Ave., Newark, N. J. 


Current Advertising 

EVERAL examples of the character- 
istic advertising of Brock & Co., Los 
Angeles, Cal., are shown herewith. The 
concern’s trade mark is usually featured 
‘onspicuously, Care is exercised in the 
selection of timely merchandise, which is 
chosen with the needs and demands of 
the territory in mind. Advertising copy 
is always keyed up to the different selling 
‘vents during the year. Note the ap- 
Propriate Valentine Day suggestions in 
the second advertisement, on the left. 

hi 
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The advertisements in this group occu- 
pied a uniform space of four inches, 
double column. The larger advertise- 
ment, reduced from a space of 10 inches, 
triple column, has an excellent suggestion 
which perhaps has not been featured 
enough by jewelers, that is, the presenta- 
tion by husband to friend wife, of a dia- 
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promiscuous shopping there with conven- 
ience. 

A full page is illustrated below show- 
ing how retailers advertised in this way. 
A uniform amount of space is used by each 
merchant. The results, according to the 
jewelers, were very satisfactory. When it is 
desirable to bring the purchasing public to 


s TRE ROCKFOPH MORNING STAR, FRIDAY. FERRUARY 17. 1992 








Charles G. McNeany, Says: 


Here’s news important enough tor the tront page--- 


“The Merchants of the 300 block West State Street have asked me as their chairman, to intyate-yout attend their party. 

They are going to give a7 day Bargain Festival-Saturday Feb. 18th to Saturday Feb. 25th. 

It’s going to be a Sweeping 7-day Sale and they are going to treat you to a lot of really wo rderful bargains, a fine broom 
that would ordinarily sell for 65c, is yours for only 29c (less than cost to make.) Watch the newsp ipers for Daily Bargains 

These merchants want you to know more about the advantages of trading in the 300 block West Sto¥ > Str-a ar ++ tq 90 
quaint you with the many advantages they offer, are inviting you to visit their stores the next 7-day and parts“e of their 
special bargains. Here's what they say of their own and their fellow merchants special offeri-es during thrs event 
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FULL PAGE OF GROUP ADVERTISING INTENDED TO BOOST A CERTAIN LOCATION 


mond ring on the wedding day anni- 
versary. “Wedding Anniversary Day” is 
a genuine occasion for remembrance and 
the jewelry store is the logical source of 
supply. 
Bringing the Public to a Specific Location 
to Shop s 

In earlier issues of the JeEweELErsS’ Circu- 
LAR, we suggested that merchants might 
advantageously get together and advertise 
a certain location in order to bring people 
to that location. Merchants in different 
lines, it was shown, could advertise their 
wares, emphasizing the accessibility of the 
neighborhood and the desirability of doing 


a specific location where several different 
lines are centered, this method of advertis- 
ing is excellent. 








Major Paul M. Chamberlain of Chicago, 
a member of the Advisory Council of the 
Horological Institute of America, sailed for 
a three months’ trip to Europe Saturday 
on the S. S. Providence, of the Favre Line 
Major Chamberlain, who is a mechanical 
engineer by profession, has made his hobby 
horology, in which he has done considerable 
research work. He is the author of several 
very interesting articles which have appeared 
in the Horological Department. 





The progressive jeweler’s business year comprises 12 months of genuine selling opportunity. 
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Easy Payments— 
At Cash Prices 


For years the Jewelers Technical Advice Co. 
has been selling to jewelers, on easy payments at 
cash prices. 

Why? Because jewelers as a group are honest, 
and we do not see why the man with lots of 
ready cash should be favored over the man who 
has his tied up in precious metals, diamonds, pay- 
rolls, etc. 

Write for details; we have used this unique 
plan successfully for ten years. Moreover, all 
outfits are sold on 30 days’ approval. 


Ask for New Free Folders 


Describing what we sell to jewelers—one 


price, cash or easy payments. 


Hoke-Jewel 
Platinum. 

The Hoke-Phoenix Gold and Platinum Melting Outfits. 

The Hoke-Phoenix Safety First Oxygen and Hydrogen 
Regulators. 

The Hoke Instruction and Advice on how to Refine, 
Alloy, Electroplate, etc., in your own shop. 


Soldering Outfits, for Gold, Silver and 
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JEWELERS TECHNICAL ADVICE Co 
SAM W. HOKE, Mcr. op) 22 ALBANY BT. NEWYORK CITY 
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300 ft. South of Cortlandt St. Ferry 


Phone Rector 3191 






BEFORE YOU ORDER, EXAMINE OUR 


18 KARAT 


BELAIS’ WHITE GOLD 


MOUNTINGS 


ATLESBERG & KLEINMAN 242, Futter s- 


New York 
Manufacturers 


















CUTTLE FISH BONE 


Shipment just fished from Adriatic Sea 


LARGE AND FINE 
BEST OBTAINABLE 


Packed in original wooden cases of 100 lbs. each. 
Order at once before stock is exhausted. 


BORRELLI & VITELLI 


15 West 34th St. New York 
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ROLLS AND BAGS FOR 
SILVERWARE. £2 1206 we han 


been fi fer bigh- 
est quality workmanship, low prices and prompt delivery. 


| Write Us Fer Samples and Prices. 


THE GRAHAM ROLL CO. 


LOUISVILLE KENTUCKY 
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Don’t Jump Up and Run! 


It plays, repeats and stops automatically. 
Most ideal, unique and only really complete 
phonograph. 

Think of the convenience and pleasure of 
continuous music without attention or inter- 
ruption while dancing, dining or at cards. 
Brooks Automatic Repeating Phonograph 
stands alone without competition. More 
money can be made selling one of these in- 
struments than many small items. Be con- 
vinced of the superior possibilities of this 
line. Write today for 30 day free trial. 


Brooks Manufacturing Co. 


Rust Avenue Saginaw, Mich. 





MILLER & RICK 
Electro-Plating and Coloring 


Mesh Bags eee and Refinished 
Jewelry and Silverware Repairing 


43 John Street, New York City 





Telephone 
2483 John 
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—> We still have some splendid territory open for commission men <— 


CORAL STRINGS 
PEARL STRINGS 
CAMEOS PALOMBA BR0S 


116 Nassau Street, New York 
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The Horological Questionnaire 





Written expressly for The Jewelers’ Circular by Lester B. Pratt 

















Avutuor’s Nore—Realizing that there is a scarc- 
ity of competent watchmakers emplcyed or en- 
gaged in the jewelry business, this article is writ- 
ten at the request of the technical editor for the 
purpose of interesting the younger generation in 
the sclection of watchmaking as an occupation. 
Among the mechanical cccupations, watchmaking 
stands pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many other 
lines. The watchmaker has invariably been hon- 
ored as the highest exponent of human mechanical 
skill, and delicate precision instruments of every 
description come within the scope of the watch- 
makers’ ability. It would be impossible to operate 
our vast industrial system without the aid of 
accurate timepieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as_ watch- 
making generally comprises the manufacture of 
watch movements. However, the name, ‘‘watch- 
maker,” in the jewelry business, is invariably 
applied to one who repairs watches, and a ccm- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches noW in use. 

If the remarks contained in this article are ‘‘old 
stuff’ to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. P. 


(Continued from Technical Issue of Feb. 1.) 


QuEsTion.—Assuming that the spindle has 
been ground to the required diameter, how 
shall we proceed to lap it smooth and to fit 
the spindle bearings? 

ANswer.—lor lapping the spindle, we 
shall require a lap as shown in Tig. 59. 
This lap should be made of brass, and is 
three-quarters of an inch in diamter by 
three-quarters of an inch in length. A 
quarter-inch hole should be drilled in the 
lap as shown at A. The lap should also 
he fitted with a closing screw (% by 40 
threads) and should be slotted as shown 
at B. We now have an adjustable lap 
that is quite suitable for lapping our 
spindle to the required dimensions, but it is 
4 good idea to try this lap on a quarter 
inch rod in order to smooth it inside and 
Bet it in the very best condition for our 
‘apping. Flour emery and oil is used for 
lapping the rod to size. Before we place 
the adjusting screw in position, we should 
Spring the lap apart slightly by driving a 


wedge in the slot of the lap. Then when 
we place the screw in position, the spring 
of the lap will hold it firmly against the 
screw head. 

Assuming that the lap is in the proper 
condition for our work, then we may place 
the spindle in position in the lathe. It 
will be recalled that we used a taper brass 
lap for lapping out the taper hole in the 
end of the spindle; then we cleaned off 
this lap and used it to drive the spindle 
while grinding to size. We may use this 
same taper lap to drive the spindle during 
the lapping operation, but we- must be 
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quite sure that the lap runs perfectly true 
and is held securely in the chuck. If 
it is not true, we must make it so, even if 
we have to turn a new taper in order to 
attain perfect truth. If there is any risk 
of the spindle working loose on the taper 
while we are lapping it, we may drill 
through the cross hole and insert a pin, 
just as we did when turning the spindle. 
With the spindle held securely in this man- 
ner, we may place the tail stock taper 
against the spindle and we are ready for 
lapping. 

The lap we have just completed should 
be placed on our spindle and the adjust- 
ing screw set so that the lap will just barely 
cling to the spindle. Then we place a 


small amount of flour emery and plenty 
of oil on the spindle and start the lapping 
operations at a speed of about 1,000 r. p. m. 
As soon as the “high spots” appear to be 


lapped smooth on the spindle then we may 
adjust the screw so that the lap will fit 
closer or in other words lap the spindle 
smaller, We must at all times keep the 
lap moving briskly back and forth, other- 
wise, the emery will lump and grind grooves 
in our spindle. 

In all such lapping operations as we are 
doing, it is very important that the lap 
fits the work closely at all times. If this 
condition is not complied with, the weight 
of the work and the impossibility of hold- 
ing it exactly right at all times, will cause 
it to lap out of round, or, if it is out of 
round at the start, the lap will be free to 
follow the original surface. If the lap fits, 
it will bear hardest on the “high spots” and 
lap them off. 

After we have run the lap over the 
work a short time, we may remove the lap 
from the spindle and clean off the emery 
with a soft cloth dipped in benzine. It 
will be noted that most of the grinding 
wheel marks have been lapped out. The 
spindle should be thoroughly cleaned and 
allowed to stand idle until the heat caused 
by lapping is entirely gone, Then we may 
try the spindle in the bearings. When 
making this trial, we must be sure that both 
spindle and bearing are scrupulously clean 
and of the same temperature. If we have 
done only a small amount of lapping, we 
will find that the spindle will not enter 
the bearings yet. Usually it takes quite a 
bit of lapping to remove .001 from a hard- 
ened steel spindle such as we are lapping, 
but at the same time, we should ‘make 
haste slowly” in work of this character, as, 
once the spindle is lapped too small for 
the bearings, there would be no recourse, 
except making a new spindle. Therefore, 
it is wise to lap a trifle, clean off the work 
thoroughly and try it for fit. 

By following these rules carefully, we 
may finally lap the spindle down to the 
proper diameter, so that it will just fit 
into the bearings. This first fitting into 
the bearing should be very snug, in fact, 
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GREATER ACCURACY 


LE Fis METRIC GAUGING LE 


\\ Crown Watch Glasses / ( Gy 


MADE IN FRANCE | 









QUALITY—FINISH—CORRECT SHAPE 
The Standard for Over Sixty Years 


GREATER ACCURACY in the Gauging of Watch Glasses is a matter that concerns every Watch- 


maker and Jeweler, and with this end in view— 


CROWN WATCH GLASSES are labeled in accordance with the METRIC GAUGE while 
the old 16th numbers are retained on the labels for the purpose of comparison. These 16th numbers 


correspond exactly with their actual 10th millimeter equivalents. For example: 18 6/16 and not 
18 5/16 equals 415 meaning 41 5/10 millimeters. This Important Feature Distinguishes CROWN 
Watch Glasses Above All Others. 


THE OLD CUSTOM of labeling watch glasses by 16ths has led to endless confusion, inasmuch 


as the gauging by this antiquated method always lacked accuracy and uniformity. 


THE METRIC SYSTEM—based on scientific principles—supplies a method of gauging that is abso- 


lutely reliable and the general adoption of this system is only a matter of a short time. 
THE METRIC GRADUATIONS being so much finer than the divisions of 


the 16th gauge, it follows that metrically gauged glasses run closer to size and 
are more accurate and uniform than is the case with the old 16th glasses. 


THE ADVANTAGES of the finer metric divisions consist in there being from 


22 to 23 metric sizes to every series of 16 sizes on the old 16th gauge. 


Example A: The old series 12 even to 12 15/16 has 16 sizes. On the metric 


gauge this series is divided into 23 sizes. 


Example B: Taking the old series beginning with 6 even and all the way 
through to 21 15/16, these amount to a total of 256 sizes. On the metric 
gauge these series are divided into 361 sizes—that is to say, 105 more sizes— 
an increase of 40% in accuracy. 


METRIC GAUGE for DIAMETERS & HEIGHTS 
With Bezel Gauge 


Diameter: THIS METRIC GAUGE is a great convenience in gauging your stock 
of glasses in accordance with the finer and more reliable metric divisions. Its 
Operation is Extremely Simple. The Divisions on the Dial signify 10th 
Millimeters. The watch glass shown on the gauge measures 41-5/10 m/m 
meaning 415 as shown on the label of the glass. 
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Height: Press the underside of the watch glass against the small rod projecting 
through the lower end of the gauge and the dial pointer will indicate the 
height on the inner circle figures. 


Bezel Gauge: By means of this sliding attachment a watch bezel can be na 
gauged in the same manner as a watch glass and thus the required size of the 
glass is quickly determined. 


METRIC WATCH GLASS CABINETS 


These Cabinets are provided with metrically numbered partitions for Miconcaves, 


Genevas, Lentilles, etc. SEE NEXT PAGE. 
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it should be such a close fit, that we can 
iust barely turn the spindle in the bearings. 
This is the critical moment in any lap- 
ping operation and the work may be a per- 
fect job only by very careful manipulation. 
We will assume that our spindle has been 
lapped to the point where it fits into the 
bearings in this manner. Then we should 
clean the lap and spindle thoroughly, re- 
moving the screw from the lap so that we 
may clean off every grain of emery. Then 
the lap is placed on the spindle again and 
the screw set so that it fits closely. Next, 
we shall apply some No. 2 diamentine and 
plenty of oil and proceed with the lapping, 
only in the case, the lapping will be very 
slowly done and the spindle very highly 
polished. However, we want to work very 
slowly at this stage of the operations and 
we also want to obtain the very finest 
surface that is possible to obtain. After 
lapping with the diamantine for a few 
moments, then we may clean off the work 
carefully and try the spindle in the bear- 
ings. No doubt, we will find that the 
spindle fits more freely in the bearings 
at this point. Now, if the spindle appears 
to turn rather freely, we may run it at low 
speed in the lathe with the spindle held be- 
tween the centers and the frame held loosely 
with one hand. Do not apply any diaman- 
tine during this trial, but use plenty of oil. 
The fnal fit should be so that the spindle 
will turn freely in the bearings with no 
perceptible “drag.” If, after running a few 
moments, it does not seem quite free, then 
we may apply a small amount of diamantine 
and run it a few moments. This is the 
final operation that should produce a per- 
fect fit, and a perfect fit is obtained when 
the spindle will turn freely in the bearings, 
and still, have no perceptible side shake. 


Question.—Assuming that the spindle has 
been lapped to a perfect fit, how shall we 
proceed to grind the shell end of the 
spindle? 

\NSWER.—Our first step in this operation 
will be to prepare the grinding wheel. This 
may be easily done by placing a fine grind- 
ing wheel in the taper chuck and with a 
diamond tool true the face of the wheel and 
turn the edge to a 10 degree angle, with 
the major diameter of the wheel to the 
front of the wheel, 

Then we may place our traverse grinder 
with spindle and pulley assembled, in po- 
sition in the slide rest and center it accu- 
rately by means of the headstock center 
and tailstock center, The traverse grinder 
lrame is simply held loosely in the slide 
rest until the spindle is centered accurately, 
then it is secured in the slide rest. A small 
brass or steel collar should also be fitted to 
the spindle to hold it in one position while 
grinding the end. In this manner, we guide 
the spindle with the slide rest screws. 

For grinding the end of the spindle, we 
shall drive the lathe head which carries our 
grinding wheel, at high speed and our 
traverse grinder, which we wish to grind, 
is driven at a low speed. A very light belt 
or even a piece of stout twine will answer 
for driving our traverse grinder spindle. 

P The spindle may be ground either with 
the front edge or the back edge of the 
rinding wheel, but in either case we must 

* Sure to have the spindle turn in the 
*PPosite direction from the grinding wheel. 
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We may eliminate flying particles of dust 
from the grinding wheel, by having plenty 
of oil on the wheel. 

To proceed with the grinding, we may 
move the end of the spindle up to the 
grinding wheel and take a light cut clear 
across the shell end of the spindle. As 
we made the shell end of the spindle .1975 
in diameter, this measurement allowed us 
.010 for distortion in hardening, and grind- 
ing and lapping to the required size, .1875. 
So, in this grinding operation, we may 
grind the shell end to .1885 which will 
allow us .001 for lapping to fit the shell. 
The shoulder of the shell and the end of 
the spindle should be ground clean and 
smooth, and the length of the shell end 
should be ground so that it is a trifle less 
than the shell. 

Question.—low shall we proceed to lap 
the shell to fit the shell end of the spindle? 

ANSWER.—We may make a small slotted 
lap similar to the lap we used for lapping 
the spindle bearings. As to length it may 
be about half as long again as the shell 
and the diameter such that it can be opened 
to full .1875. Then we may insert the shell 
in a wire chuck that will hold it true and 
proceed to lap it smooth and to .1875. The 
end of the shell which fits against the 
shoulder may be stoned off smooth with 
an oilstone held against thes end. The in- 
side corner of the shell should be champ- 
fered so there will be no sharp corner. 
This is done with an Alundum cone. 

(To be continued) 





An Original Gravity Clock 





A CLOCK, unique, interesting and, orig- 
inal, is illustrated below. It is known 
as a gravity clock which means that it is 
operated by its own weight. There are no 
keys, no springs, no weights, no battery 
or any form of electrical power. The power 
is always uniform while in the case of the 
14 day clock, the power of the spring must 





THE GRAVITY CLOCK 


vary during the first seven days as com- 
pared with the last seven days. 

The gravity clock is a dependable time 
piece and is not affected by slight irregular- 
ities in a shelf or mantel. Moreover, it is 
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practically silent. This quaint time piece 
is the invention of a well known French 
horologist and is now in the American 
market. It is put up in attractive cases 
of polished brass, Oxidized brass and black 
finishes. 

Another feature of the time piece is the 
fact that the escapement wheel has been 
changed from 60 to 90 beats to the minute 
and a clutch has been applied to the driving 
wheel. A compound pendulum is used. 
The pendulum is supported on a roller 
bearing which allows it to beat evenly and 
to keep accurate time even though the clock 
itself may not be placed on a perfectly level 
surface. As a show window display piece 
and as a useful and distinctive time piece 
for the home, it is a genuine novelty. 





Early Locomotive Builders Were 
Watchmakers 





Wasuincton, D. C., Feb. 22, 1922. 
Technical Editor. 
THE JEWELERS’ CIRCULAR, 

Dear Sir: In conversation with Mr. 
Spier recently I casually remarked on the 
part watchmakers played in the earliest de- 
velopment of the transportation systems of 
this country. Mr. Spier was unaware of 
the facts and suggested that I pass them 
on to you. The facts are these: 

After the Baltimore & Ohio Railroad 
was organized and granted a charter by 
the Legislature of Maryland, in March, 
1827, the question was raised as to what 
type of locomotion should be used, namely, 
animal power or steam power. Peter 
Cooper was a staunch supporter for the 
use of steam, and to prove his belief in 
steam power he built a small locomotive 
and demonstrated it on the tracks of the 
Baltimore & Ohio road between Baltimore 
and Ellicott Mills, in the Summer of 1829. 
As a result of this demonstration the rail- 
road company offered a premium of $4,000 
for a locomotive built in the United States, 
which would draw 15 tons, gross weight, 
at 15 miles an hour. Five locomotives were 
eventually delivered to the company in com- 
petition for the prize. Two of the five 
were made by Philadelphia watchmakers; 
one of the watchmakers named Stacey Cos- 
tell, and the other Ezekial Childs. 

Again, Matthias W. Baldwin, the founder 
of the Baldwin Locomotive Works, was a 
watchmaker, plying his trade in Philadel- 
phia. The interest in steam locomotives at 
that time caused the officials of the Phila- 
delphia Museum to endeavor to obtain a 
model of a locomotive for exhibition in the 
museum. They went to Matthias Baldwin 
and asked him whether he would construct 
such a model, which he did and completed 
it in 1831. As a result of this model, the 
organizers of the newly incorporated Phil- 
adelphia, Germantown & Norristown Rail- 
road went to Baldwin and asked him if he 
would build them a locomotive for use on 
the road. He accepted their proposition 
and built “Old Ironsides” in 1832, which 
proved successful and was the first practical 
locomotive in use in Pennsylvania, 

With kindest personal regards, I am, 

Yours very truly, 
C. W. Mirman. 
Curator, Divisions of Min. and Mech. 
Technology, Smithsonian Institution. 
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by Harold Jacoby, 


The Relation of Astronomy, Navigation 


and lime 





Address Delivered Before the First Banquet of the Horological Institute of America at the Hotel Astor, Jan. 20, 1922, 
Columbia University. 


Rutherford Professor of Astronomy, 

















EFORE I came here this evening I felt 
Brinat as an humble representative of 
Columbia College, I should be prepared to 
bring to the Horological Institute, a message 
from Columbia. Now I did not know at 
that time just exactly what the purpose of 
the Horological Institute would be repre- 
sented to be by earlier speakers this evening 
| am glad to say that I do not find it neces- 
sary to modify in the least the message from 
Columbia that we had prepared with great 
labor and difficulty to bring to you this 
evening. 

That message is one of most complete 
appreciation of the purpose that you have 
before you and a hope that in some way, 
Columbia may be able to co-operate with 
you in the attainment of that purpose. Now 
I want to tell you, gentlemen, that Colum- 
bia’s idea of co-operation is not to find out 
how much we can get the other fellow to 
do for us but to try to find out how much 
we can do for the other fellow. 

Now I have got to consult the program 
to find out just what it is that I am to talk 
about this evening and also to inspect a lit- 
tle card which I have laid inside the pro- 
gram on which is inscribed certain memo- 
randum relating to what I am going to say. 
It is the relation of astronomy, navigation 
and time that I am to speak about. 

Now that there exists a relation between 
astronomy and time is clear.enough in the 
fact that astronomy has this evening gotten 
a good dinner out of old father time. It is 
the business of the astronomer to furnish 
correct time to the people and it is the busi- 
ness of the astronomer to do so with great 
accuracy, and astronomy is very famous for 
her accuracy. Astronomy has been called 
“the perfect science” because of that. 

I had occasion, a number of years ago, 
'o consult certain manuscripts which had 
been put away by Sir George Airy, for many 
years astronomer royal of England. These 
manuscripts had been put away in the vaults 
under the rooms of the Royal Astronomical 
Department in England, and no one had 
been at them since 1835 when they were put 
away. He had published the manuscripts 
Which contained observations of astronomy, 
~ choy sn to find out whether an error 
tained en made in publication and I ob- 

Fi Permission to look at the manuscripts. 
Pd a large and dusty chest they 
on of - - I unstrapped the top and took 
an — a document on top of all 

in pe e document was written in Sir 
document iry’s hand writting. “The list of 
let. ie s within this box.” “No. 1, this 

, hie 2, ete. 
Pen “a et of precision he had listed 
cision ls itself and I thought that pre- 

though 80 no further than that. 
ught it might interest some of you 


to learn how the correct time gets from 
Sir George Airy to the ordinary citizen. 
You know that a little observatory at 
Greenwich, Eng., oldest of great observa- 
tories, was founded in the time of King 
Charles II who issued a royal warrant in 
the year 1675 and this is what it says in 
the warrant. He directs a certain individual 
who was to be astronomical observer to ap- 
ply himself with most exact care and dili- 
gence to the compiling of tables and maps 
in order to find out the much desired longi- 
tude at sea for the perfecting of the art of 
navigation. 

That is what the observatory was founded 
for and, in a certain sense, the purpose for 
which we are gathered here to-night is the 
same, for the art of navigation cannot be 
carried on satisfactorily unless it is possible 
to have on board the ship the correct time. 
It would please me very much if the watch- 
making, and watch repairing jewelers would 
give a notion to the public (which they 
have an opportunity to do when people come 
in with watches), a notion of where that 
correct time comes from which is on our 
so-called regulators. 

Nowadays you obtain that correct time 
to regulate from telegraphic signals which 
come through the Western Union Tele- 
graph Co., over the time wires. People 
do not know about that. Still less do they 
know of where the Western Union Tele- 
graph Co. gets it. They should be taught 
that it comes from a standard clock in the 
United States Naval Observatory, in Wash- 
ington. They should also be taught that 
the standard clock being only the work of 
fallible human hands, cannot be perfect, will 
have certain errors that must be corrected 
from time to time. 

To correct them we must have recourse 
to the stars themselves and that can only be 
done by aid of astronomical instruments. 
Correct time given to citizens from the 
regulator in the jeweler’s store in New 
York comes by round about route from 
observations of the stars which were made 
in Washington. Observation of the stars 
would not tell the astronomer in Washing- 
ton his error in the standard clock unless 
he possessed certain printed or written so- 
called tables or lists of numbers which tell 
him certain facts about the stars and enable 
him to use them for obtaining correct time. 
On the tables included in the data above, 
rested the observations of the Astronomer 
of the Royal Observatory from the begin- 
ning. There is therefore a chain unbroken 
from old Airy about 1830, right down to 
our watches, which we carry around with 
us. It is not to be thought that you can 
obtain correct time from the stars merely 
by having an observatory. You have to 
rest on a long series of observations which 


average up to give you the accurate knowl- 
edge of the stars which enables us to get 
from the stars, with modern instruments, 
correct time. That should be in the con- 
sciousness of the man who is engaged in 
the watch industry so that he can pass it 
on, for the watch industry is a great in- 
dustry. 

It is not merely for the reasons that have 
been stated that the study of watchmaking 
or the mechanism of a watch should be 
practiced by some of the best of our young 
men. There is even a higher reason and 
that is because a real masterpiece of horo- 
logy is a work of art, is a work which 
stands higher and above any other work 
that man can undertake. The contempla- 
tion of a thing, the examination of it, the 
study of it, by those more or less few 
people who are competent to appreciate 
that form of art, gives them very high 
pleasure. If a mechanism, work of art, 
gives pleasure to those of natural ability 
to appreciate that thing, then we have a 
great work of art. We have something 
similar to the Venus de Milo which for 
many generations gives the highest pleasure 
to those of us who are best fitted to appre- 
ciate great sculpture. Just the same kind 
of pleasure that some get by going to the 
opera and hearing a great singer, or by 
looking at a painting, is gotten by certain 
people upon looking at a piece of mechanism 
such as a time piece. That is something 
that should not be forgotten, 

The relation of astronomy and its ac- 
curacy to time and navigation is just as 
important as it ever was although the work 
of the maker of chronometers is perhaps, 
no longer as important as it was before the 
wireless was introduced. It is just as im- 
portant as it ever was for the navigator at 
sea, in order to determine longitude, to 
have correct time, but it is no longer nec- 
essary to carry the time with him from 
his home port with the chronometer because 
if his chronometer is in error he can now 
correct it anywhere by comparing it with 
signals from the wireless. 

The importance of the chronometer in 
navigation is not as great as it was in the 
time of Charles II when the observatory 
was founded in 1714, when a committee ap- 
pointed by Parliament awarded a prize of 
20,000 pounds to Harrison, who made a 
chronometer which would run correctly, at 
sea, enough to determine the longitude of a 
ship within 30 miles. It was nearly 50 
years before Harrison’s heirs obtained the 
prize, but they finally got it. 

I suppose that it would be possible with 
a chronometer no more accurate than that 
to navigate a ship safely, by the aid of 
wireless signals from the shore. 

I have at the university a chronometer 
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which we use for the work of the students. 
The chronometer was made in London and 
had no date on it. I took it down town 
a number of years ago to be cleaned. An 
expert looked it over and said, “This 
chronometer is worn out. I don’t think any- 
thing can be done with it. What you want 
for your boys up there is something that 
will tick.” I was in London and I took 
that chronometer to the address that was 
engraved on the face of it and I still found 
the name of that firm over the same den 
in which they had always been. Nobody 
there could tell me anything about it. From 
the fact that it had a boxwood case for the 
works instead of a brass case and it did 
not have any hand to indicate when it was 
wound up or run down, they were sure that 
it was not made in that century, that is, 
the 19th century. 

J can do anything with that chronometer. 
{ do not hesitate to take the works out and 
show the boys its peculiarities. The two 
good chronometers, of course, are kept care- 
fully put away. 

In regard to navigation, I want to tell 
you a little anecdote that I heard in my 
father’s house by an old sea captain who 
used to visit there. The captain was at 
that time a very aged man and he had gone 
to sea before the days of chronometers,— 
not before they were invented but before 
generally used. When he first went to sea 
in a vessel, this is the way she was navi- 
gated. After they got her through the 
channel, she was put on a course more or 
less southernly and westernly and _ con- 
tinued that way, observing the latitude every 
day, at noon, which can be done without 
knowing the time. Longitude cannot be 
ascertained unless correct time is known. 
They observed the latitude every day un- 
til they sighted land. They had to depend 
upon the lookout man to let them know 
when they would make land. They just 
observed the sun daily and kept the vessel 
as near as possible on the parallel until they 
did not know whether they would land that 
day or whether it would be another six 
weeks, They had no knowledge whatever 
4s to the longitude because they had no 
chronometer and of course a watch would 
not give time accurately enough. 

This is intended to make clear, as well 
4s can be done in a few words, how intimate 
is the relation between your profession and 
mine. Neither one can get along without 
the other, and in a secondary way the other 
end of my profession is that of instructing 
te young in the things that I like best, 
that is, the law of the heavens. From that 
point of view as instructor of the young, 
I have the greatest sympathy and apprecia- 
tion of your purpose to likewise set in 
motion machinery for teaching the art 
Properly called the fine art of making an 
accurate time-keeping mechanism. 








An English mother was visiting her son 
at college, 
P Well, dear,” she said, “what languages 
id you decide to take?” 

I have decided to take Pictish, mother,” 
€ replied, 
“Pictish ?” 

Pictish ?” 

Only five words of it remain,” he said. 

—Railroad Red Book. 


said the puzzled lady. “Why 
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Address of Arthur G. Mansur, First Vice-President of the American National Retail Jewelers’ 
Associaticn delivered before the Canadian Jewelers’ Association’s Convention, Held at 
Quebec, Feb. 16, 1922 

















FEEL highly honored in being permitted 
to represent the American National 
Association at this convention, and I know 
that I am going to take back home with 
me ideas that will be an inspiration and 
great assistance in carrying forward the 
wonderful work we are doing for the 
jewelry business and buying public. I am 
sure that I am going to enjoy every minute 
of my sojourn with you, for fine Canadian 
hospitality and good fellowship are not 
strangers to me. I have been asked to talk 
to you about the Horological Institute of 
America. 

Realizing the shortage of watch and clock 
repairers the National Research Council 
called a meeting in Washington, D. C., for 
May 19 and 20, 1921, at which was repre- 
sented every branch of the jewelry and 
watch and clock repairing industry, the 
American National Retail Jewelers’ Asso- 
ciation, the Smithsonian Institution, the 
United States Bureau of Education, and 
the Trade and Daily Press. 

At this conference was discussed the cry- 
ing need for more watch and clock repair- 
ers, the requirements of competent work- 
men, the future training and certification of 
watch makers, means for stabilizing the 
watch-making profession, the standardiza- 
tion of curricula in Horological schools and 
institutes, and the relation of vocational 
education and rehabilitation to watch and 
clock making. 

Out of the deliberations of this confer- 
ence and two subsequent conferences was 
born the Horological Institute of America. 
Its objects are: 

To demonstrate and emphasize the im- 
portance and value of a thorough knowl- 
edge of the science of horology. 

To formulate a course of study and prac- 
tice in the higher branches of horological 
knowledge. 

To develop standards for horological 
schools and institutes and co-operate for 
their betterment. 


To establish a system of varying attain- 
ments for watch and clock makers and to 
issue graded certificates to such applicants 
as shall, through careful examination, dem- 
onstrate their worthiness to receive them. 

To confer “honorary degrees” in recog- 
nition of individual attainments in horologi- 
cal discovery, science or practice. 


To encourage, in all suitable ways, young 
men and women to adopt horological in- 
dustry as their life work, or profession. 

To endeavor, by the employment of all 
proper means, to elevate and dignify the 
art, science and practice of horology, to 
the end that persons of high aims and 
worthy character may realize that through 
their choice of that profession they may 
worthily serve their fellowmen. 

To employ all right and suitable means 


to secure for the science itself, and for its 
professors, instructors and students, the re- 
spect and dignity which appropriately be- 
long to them, and to which they are there- 
fore justly entitled. 

To serve as the appropriate center for the 
reception and diffusion of scientific informa- 
tion relating to all horological matters— 
through publication of articles of inform- 
ing or instructive character. 

To co-operate with individuals, and with 
other organizations, in sincere endeavors 
to advance the interest of horological sci- 
ence and practice, and in the work of col- 
lecting interesting and _ historical time- 
pieces and horological literature. 

The institute is located in Washington, 
D. C., and will co-operate with the Na- 
tional Research Council and other organi- 
zations in developing the watch and clock 
making profession. 

There are five classes of membership, viz: 
active, sustaining, life, patron, and honorary. 

Any person of good character may be- 
come a member if recommended for mem- 
bership by a member of the institute and ap- 
proved by the executive committee. 

The institute will be controlled by an 
advisory council of twenty-four, elected by 
the members from the membership of the 
institute. The advisory council will elect 
from its own membership a president, first 
vice-president, second vice-president, treas- 
urer, and five others—the nine to form the 
executive committee, who will serve for one 
year. 

At the annual meeting to be held in 
Washington, D. C., each member has a vote, 
either in person or by mail, for candidates 
for the advisory council. 

Special meetings may be called by the 
president, or on request in writing of 
twenty members of the institute, the presi- 
dent shall call a special meeting. 

The general management of the institute 
is vested in the executive committee. 

One of the important, if not the most 
important, development of this movement 
will be to hold examinations and award cer- 
tificates of merit. The examinations will 
consist of two parts: 

First—A practical job of repair work, 
so arranged and supervised as to constitute 
a reliable test of the applicant’s ability to 
repair watches. 

Second.—A written examination to cover 
any questions suitable for a test of this 
kind. 

The majority of the work of the exami- 
nations will be done by an examining 
agency located in Washington, D. C., which 
will be very greatly assisted by the Bureau 
of Standards, There is much work that 
the bureau can do which will be of great 
value to the institute, not only in the form 
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The big man said, “Know your work.” : 

Bradley exists for the sole purpose of putting 
young men on their feet for life, of training them to 
know their work so well that they can hold their 
own anywhere, among the big men in the line. 

You would like to be able to hold down a first- 
class position in a first-class shop, drawing the salary 
of an expert watchmaker, jeweler and engraver, but 
can you deliver the goods? If not, let Bradley help 
you. Don’t put it off another day. A course at 
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[Answers are also solicited from our readers to the questions published on this page.] 
No attention paid to communications unless acctompanied by full name and address of the writer. 


Question No. 3847.—How to Do Good 
Burnishing.—We are making a lot of sil- 
ver plated flat work, which ts similar to 
lodge jewels. The articles are made of 
rolled brass plate, some of them being 
pierced and chased. The chasing is usually 
done after plating and polishing. We have 
been polishing these articles with a buff 
after they are plated, but we find that a 
great amount of the silver is usually re- 
moved in order to get a nice polish on the 
work. We understand that the large con- 
cerns, such as the flat ware factories, bur- 
nish all their work, claiming that the silver 
will wear so much longer when handled in 
this manner. As we have never had very 
much experience along these lines, we would 
appreciate any advice you may tender re- 
garding tools and methods used in burnish- 
ing. H. & L. 

Answer.—When work is silver plated 
and polished, the best results are obtained 
by having the articles highly polished be- 
fore plating. They are then plated with a 
low current density to obtain a hard, close- 
grained deposit. In buffing such work, 
much of the plate is removed to obtain the 
desired finish. 

For the best wearing qualities in plated 
work of this character, it is very desirable 
to burnish the work, as in so doing the 
plate is polished down hard on the base 
metal, filling up small scratches and other 
defects and closing the pores in the plate, 
thereby making it smooth, hard and ex- 
tremely durable. Extreme care must be 
observed in plating goods that are to be 
burnished. A firm and adhesive deposit is 
required to prevent blistering or peeling up 
under pressure of the burnisher. 

For burnishing, we should secure as good 
light as possible. The work should be done 
on a hench which is slightly above the waist 
of the worker when seated. A board, about 
six inches wide and ten inches long, should 
be secured in the center of the bench and 
Projecting out about six to eight inches. 
This is called the peg, and gives the work- 
man free use of his arm in burnishing. A 
cotton cloth is wrapped around the peg and 
tacked on the underside. This is to pre- 
vent the work from being scratched. A 
thick piece of leather (walrus hide is best) 
should be tacked to the bench at the right 
of the workman and near the peg. Three 
or four grooves should be cut in the 
leather. Place some flour emery and oil 
M one groove, powdered rouge in another 
and putty powder in a third groove. These 
are for polishing the burnishers and keeping 
them in perfect condition. The emery is 
sed first, then the rouge and then the final 


polish is obtained with the putty powder, 
but be sure to wipe the burnisher off care- 
fully between each. operation of polishing it. 
Have a bowl of soapy water and a clean, 
soft cotton cloth at hand and you are “all 
set.” 

Burnishers are of two kinds, steel and 
bloodstone. Steel burnishers are the most 
suitable for your use, as they are easier to 
keep in condition and they cost much less. 
Such tools are usually 10 or 12 inches long 
over all. In practice, the tool is grasped 
close to the blade with the right hand, the 
end of the handle resting against the left 
breast of the workman. In this manner the 
tool may be moved back and forth as if it 
were on a pivot at the one end, which keeps 
it firm and in the proper position. The 
tool should be kept wet with the soapy 
water and swung back and forth on the 
article with an even pressure, each stroke 
overlapping the preceding one so as not to 
leave any unburnished streaks. 

To prepare the work for burnishing, it 
should be just as clean as for plating and 
should be scoured with wet, white sea sand 
and then rinsed thoroughly to remove all 
sand. 

Burnishing tools have two edges, one 
sharp and one blunt. The sharp edge is 
used for “cutting down” and the blunt edge 
for “finishing.” 

Experienced burnishers are able to pro- 
duce an even surface and high finish with 
one operation, and by going over the work 
with the blunt edge a second time will ob- 
tain a perfect finish, with scarcely a line or 
mark visible. It is all a matter of practice 
and you should be able to produce excellent 
work in this manner. 

Question No. 3848—Why Does the 
Pendulum Wobble?—J/ have a fine French 
clock in for repairs. The clock has a small 
spring attached to a bridge and the pendu- 
lum hooks onto a pin that runs through the 
spring. The pendulum is bound to wobble 
and I cannot locate the trouble. Can you 
advise me what is the best way to remedy 
this trouble? J. P. 

Answer.—As a rule, when the pendulum 
wobbles, there is something wrong with the 
suspension spring, or the bridge that holds 
the spring. If the suspension spring is bent 
or kinked, the pendulum will wobble; or if 
the spring should be of unequal thickness, 
it may have the same effect. Another cause 
of wobbling is that the slot in the bridge 
that holds the spring, or the slot in the 
slide that works up and down on the spring 
as a regulator (as in American clocks) 
may not be parallel. When this slot is not 


parallel it pinches the spring, front or back. 
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and allows it to vibrate more where there 
is more freedom, thus causing the pendulum 
to wobble. If we make these slots parallel 
and of the same thickness clear through it 
will often reduce or eliminate wobbling of 
the pendulum. If the pallet arbor is not at 
right angles to the crutch, wobbling may 
be caused by the oblique action of the 
crutch. This may happen if the movement 
is not set square in the case. 

If the suspension spring is bent or 
kinkec, it is always best to fit a new spring. 
In such cases, we select a piece of thin steel 
of the same dimensions as the old spring. 
Then be sure that it is flat and smooth. If 
the clamps are of rather thin brass, we may 
select a suitable punch from our staking 
tool, and when the spring is in position be- 
tween the clamp, we may easily punch a 
hole through and insert a rivet. Usually 
two rivets will hold a small spring securely, 
but be sure that the rivets are quite close 
to the end of the clamp, so that the spring 
is held securely close to the edge. With a 
flat suspension spring and parallel slots in 
the bridge, wobbling should be entirely 
eliminated. 

Question No. 3849,—Spot Plating.— 
We have a@ large plated platter that has 
two spots about the size of a dollar, where 
the silver plating has worn off and the base 
metal shows through. As it is rather an 
expensive job to replate the entire platter, 
we would like to know if there is any meth- 
od by whith we can plate the worn spots. 
We have heard that this can be done, but 
do not know what the method is. H. & Co. 

ANsweER.—Experienced platers often re- 
pair a job of this character by using the 
“spot plating” method. There are two ways 
of doing this work and you may use which- 
ever method seems most suitable in your 
case. The first method consists of making 
a ring or tube of beeswax about one inch 
high and large enough in circumference to 
enclose the spot you wish to plate. The 
spot should be cleaned as for plating and 
then the wax ring is placed in position and 
the platter heated just enough to make close 
contact. Next, connect the cathode wire 
to the platter and then fill the wax ring 
with silver plating solution. A small anode 
may be used and the plating is done in the 
usual manner. 

The other method, which is much quicker 
and gives better results, consists of using 
a soft sponge about the size of anegg. The 
anode wire is attached to this sponge and 
the cathode wire to the platter. Then you 
simply soak up solution in the sponge and 
proceed with the plating. In this manner 
you are practically “painting” the silver so- 
lution onto the platter. A very satisfactory 
plate may be obtained in this manner; when 
the solution in the sponge is run out, fresh 
solution may be soaked up. 

In using either of the above methods 
there will usually be a slight ridge at the 
edge of the circle you have plated. This 
ridge is unavoidable, but if we use a highly 
polished burnisher with some soapy water 
on the spot, it may be burnished smooth 
and will be scarcely noticeable. This ridge 
should be burnished smooth in any case, 
then the spot may be satin finish, butler fin- 
ish or any other finish required to match 
the body of the platter by this method ex- 
cellent results should be attained. 
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AMERICAN PLATINUM WORKS “" 






In Platinum—14 Kt. and 18 Kt. White 
Gold, 14 Kt. Green Gold—10 Kt., 14 Kt. 
and 18 Kt. Yellow Gold 


Inside stop on 
joint keeps pin 
tongue from 
falling back and 
holds it in 
position for 
swaging. Joints 
may be used to 
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. R. AVE. at OLIVER ST., NEWARK, N. J. 
36 CHURCH ST., NEW YORK CITY 











SENSATIONAL REDUCTIONS 


in Watch Glasses, Watch Materials, Jewelers’ 
Supplies, Findings and Tools 


You Are Looking for 
SURE.FIT |f Real Value? Try Us! 





s Assorted A few examples of our 65 Ma- 


1 Gro 
AMERICAN FULL HEAD 
CASE SCREWS 
au 





terial Assortments. Very Handy 

for the Watchmaker. Every- 

thing in Its Place. 

Our Asst. No. 24—3 doz. asst. G. F. 
Interchangeable Bracelet Crowns, 





$5.25 Net 
Our Asst. No. 1—20 doz. asst. Ingersoll 
Hands and Seconds.......... $1.50 Net 





Our Asst. No. 2—3 doz. asst. Watch 
Breceiet Bands 2 occscvscccces $1.10 Net 
Our Asst. No. 3—1 gross asst. Ameri- 





NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 

















can H. & M. Hands.......... $2.75 Net 
Our Asst. No. 11—3 doz. asst. Bracelet 
Setting Springs .............$2.00 Net 
Our Asst. No. 14—1 gross asst. Ameri- 
ee $2.00 Net 
Our Asst. No. 41—1 gross asst. Round 
Imitation Doublets .......... $1.00 Net 
Our Asst. No. 10—1 gross asst. Optical 
BOONE. bascchorudeesecbasnseuee $.90 Net 


You are sure of satisfaction by 
placing your orders with us. 


L. HAUSNER CO. * #9." 








Back to Pre-War Prices 





DIXON’S 
Sand (Assay) Crucibles 


are the result of over ninety years’ 
experience in manufacturing crucibles. 
They are made with the same care 
and excellence that have made Dixon 
Crucibles the standard of excellence. 


They have made a wonderful reputation in all assay 
work. Write for prices and Circular 77-AA. 


Gold, S‘iver, Platinum and Gun Metal Plating Made in JERSEY CITY, N. J., by the 


Mesh Bags repaired and refinished equal to new. 


Jewelry and Silverware Repairing. Joseph Dixon Crucible Company 


L. MORENFELD & CO. DOK 


114 Fulton St. Beekman3459 New York 








Established 1827 DAK 

















Such as is here depict- 
edin genuine photo- 
graphic reproductions 


of a case repaired by our expert mechanics stands out 
as a beacon light in forceful blazonry in attestation of 
the high-grade work turned out by this house. For 
over 30 years we have specialized upon the complete 
restoration to original shape of seemingly worthless 
cases and have builded a reputation for superior work 
surpassed by no other watch case repair house in the 
country. Irregardless of how badly battered up a case 
may be, we restore it to its original shape speedily and 
accurately, and especially solicit work refused by other 
firms because of the difficulties incident to successful 


WATCH CASE REPAIRING 


Work by mail or express receives the same painstaking 
care as work brought in, and you can safely expect to 
receive the same courteous treatment which has for so 
i a ie —— me | noua. Our Sg ase 
right. e add only a fair and legitimate profit to the 
AS IT REACHED US actual cost of the job. We don’t believe in killing the 





_* today—NOW —for free circular and price list, or, better still, favor us with atrial order. You'll be glad to know us. Send for prices on special work. 
CHICAGO 
803 Heyworth Bldg 


. goose that laid the golden egg—we expect you to come back, and so treat you accordingly. Every piece of workis absolutely guaranteed to be right. Send 
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“DELIVERS THE GOODS” _ 
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The Purpose of the Horological Insti- 
tute of America 





(Continued from page 145) 
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of services rendered directly, but also by 
adding prestige to the work of the institute 
and instilling into the minds of certain 
types of individuals confidence in the insti- 
tute. It will be readily seen the advantage 
to be derived from locating in Washington, 
as the institute will be in a position to ob- 
tain much valuable assistance from the 
many scientific bodies connected with the 
government. ; 

There will be three grades of certificates 
of merit awarded. The first certificate that 
can be obtained is for the Certified Junior 
Watchmaker, the requirements for which 
are: cleaning watches, fitting ready-made 
material, staffs (including truing and pois- 
ing the balance), jewels, and main-springs, 
a 16-size watch having 15 or more jewels 
being specified. 

The oe grade is for the Certified 
Watchmaker. The conditions are the same 
as for the Certified Junior Watchmaker, 
with the addition of making staffs (truing 
and poising the balance), setting all types 
of jewels, repivoting, making clicks and 
springs, finishing rough wheels and pinions 
and fitting them to watches, bushings, mak- 
ing a cock or bridge, replacing pallet stones 
and roller jewels, adjusting lever escape- 
ments, hair-springing, and moderate ac- 
quirements in the timing under practical 
service conditions a 16-size watch having 
15 or more jewels being specified. 

The next grade is for the Certified 
Horologist. The conditions of this grade 
will be the same as for the Certified Watch- 
maker, with the addition of wheel-cutting, 
repairing complicated watches, and higher 
requirements in position and temperature 
adjustments. 

Written examinations will also be re- 
quired in each class. It should be thor- 
oughly understood that the Horological In- 
stitute of America is an unbiased, scientific 
body, free from all partisan influence of 
every kind, working in co-operation with 
the National Research Council and ready 
to give and to receive co-operation from 
all other organizations and individuals for 
the advancement of the science of horology 
in America, 

Service consists of many parts, but the 
service we give by repairing watches, 
clocks and jewelry is the only branch of the 
jewelry business left to jewelers. The de- 
partment, dry goods, clothing, hardware, 
and crockery stores sell about everything 
to be found in jewelry stores, even the bar- 
bers and bootblack stands dispose of many 
watches and much silverware by means of 
the illegal punch-board. Very little repair- 
Ing service is given by these stores, so you 
can readily see that at the present time this 
service really belongs to us. We must 
carefully plan and look well to the future 
if we expect to continue to control this 
Most important branch which I believe is 
the very foundation of our business. 

The recent great World War wakened the 
Public to the realization of the importance 
of accurate time as it has never been awak- 
ened before. It should also make the jewel- 
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ers realize that they must give a bigger 
and better service than ever before if they 
are going to advance their business interests 
and keep abreast of the times as other pro- 
fessions are doing. 

A shortage of watch and clock repairers 
has made it necessary for us to cast about 
for some means to replenish this shortage 
with efficient, capable men. We must real- 
ize that in this age of education and ad- 
vancement this cannot be done by the old, 
obsolete, unpractical apprentice plan, for 
under this plan only a few competent work- 
men were turned out, the great majority 
being no better than tinkers. We must, 
therefore, turn to some other means. 

Horological schools and institutes seem 
to be the means that will solve our prob- 
lem by producing skillful workmen and in 
sufficient numbers. 

While the objects of the Horological In- 
stitute of America are splendid, and its en- 
deavors will be toward raising the standard 
of horology on this continent, and it will 
also be a big factor in interesting young 
men and women to educate themselves along 
horological lines, the real preparation and 
development will have to be done in the 
horological schools and _ institutes of 
America. 


That fine old gentleman, Samuel Swart- 
child, of Chicago, a leader among jewelry 
supply houses of America, makes this state- 
ment: “That 80 per cent. of the people 
coming in to the jewelry stores bring re- 
pairs, while only 20 per cent. come to look 
around and to buy.” If this statement be 
true, and it comes from years of keen ob- 
servation, there can be no doubt left in our 
minds of the importance of this branch 
of our business. a 

This fact then being established, the ne- 
cessity of horological schools and institutes 
becomes apparent. It is a surprising thing 
to me that the manufacturers of watches, 
clocks and jewelry and good business men 
have not looked into the future and seen 
the possibilities and necessity for such in- 
stitutes and why they have not used their 
moral and financial support in building them 
up. The real reason probably is that their 
whole time has been taken up with their 
personal affairs and they have not taken the 
time to look for the bigger things, so it has 
been left to the jewelry organizations and 
associations to have this vision and develop 
this wonderful movement. 

If little Switzerland, with her population 
of less than 4,000,000, can support 12 such 
institutions, it becomes obvious that North 
American continent, with a population of 
120,000,000, can at least support an equal 
number. Any movement of this kind is 
only successful insofar as the individual 
is interested in it and will give to it his 
or her unstinted moral and financial sup- 
port. 

Today there is not one real technical 
horological institute on this continent. Lit- 
tle New England about two years ago 
awakened to the necessity and had a vision 
of founding such an institution. A meet- 
ing was called in Boston, Mass., and a New 
England jewelers’ association was formed. 
Out of this association was formed the 
New England Jewelers’ Institute. To fi- 
nance this project we are selling stock to 
the members of the several New England 
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Retail Jewelers’ associations and are re- 
ceiving donations from anyone interested, 
more especially the jobbers and manufac- 
turers of watches, clocks and jewelry. The 
institute is located in Milford, Mass., about 
30 miles from Boston. We have secured a 
very fine property that has on it a beautiful 
large house which we are using as a dormi- 
tory, and another large building which has 
been remodeled into a shop. This institute 
was opened last March, and within one 
month we had 35 students. Recently we 
have finished another floor in the shop and 
equipped it with 40 benches, which will take 
care of the more than 150 applicants that 
are now waiting to enter. At present we 
only have facilities to educate journeymen 
watch and clock repairers, which will take 
from 15 to 20 months, but we have a vision 
of a much wider field, namely, of growing 
into a real technical horological institute. 
This means that the student will have to 
devote four years of time to intensive study 
and work in the higher branches of mathe- 
matics and science and advanced mechanics, 
and will also have to make a complete ac- 
curate-running complicated watch before he 
can receive a diploma. 


This opens up a field to ambitious young 
men or women as broad as that of the civil 
electrical or mechanical engineer. While 
the mechanical engineer invents and im- 
proves the larger machinery, the horologi- 
cal engineer will invent and improve the 
small minute machines, which require deli- 
cate light touch and must be done under a 
magnifying glass. 

We believe the most desirable class of 
young men or women for such an institute 
as we aim to build up are graduates from 
high schools and colleges, for their ambi- 
tion and interest is to get a higher educa- 
tion and the diploma that goes with it, than 
present or immediate financial gains. 

In talking over the idea of interesting this 
class of students with prominent jewelers 
throughout the country, the only criticism 
we met with was their doubt of our being 
able to interest high school and college 
graduates to take such a course. Our an- 
swer to this is that during the first six 
months of operation of the New England 
Jewelers’ Institute, without any publicity 
other than write-ups in the jewelers’ pe- 
riodicals, we had over 150 applications from 
such men and women. From the foregoing 
we are satisfied that the success of this 
movement is assured if the proper facilities 
and adequate financial support can be pro- 
vided. 

The reason that I have gone deeply into 
this matter of preparation of young men 
and women for our future workmen, as ex- 
emplified by our New England Jewelers’ In- 
stitute, is because we believe that our meth- 
od is the best one yet developed, and we 
hope that others of a similar or better char- 
acter, if possible, will be established by the 
jewelry associations in other centers 
throughout the United States and Canada. 

Then, let us not be an echo of the past, 
but rather let us hitch our wagon to a star 
and ride onward and upward until we have 
reached the level where our business will 
be known as a profession, and graduate 
horological engineers will be on a par with 
the graduates of other technical mechanical 
institutes. 
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The finest Tower Clocks in the world are made by 


a very complete line of substantial and accurate clocks 
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Write us for full information 


THE E. HOWARD CLOCK CO. 
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The E. Howard Clock Company of Boston. Also | 
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[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 





UNITED STATES PATENTS 





Issue of Feb. 14, 1922 


1,406,179. SNAP FOR JEWELRY. Cuartes A. 
Forp, East Orange, N. J. Filed April 27, 1921. 
Serial 464,855. 3 Claims. 

A snap for jewelry comprising one member of flat 
material with a headed stud thereon and means at 
one end for securing it to an element, and a second 
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membcr, the member having a hole therein and a 
slit extending frem cne edge to the hole, the mem- 
ber having means on one end for securing it to an 
element and for manipulating the said second mem- 
ber to release it. 


1,406,281. BELT BUCKLE. Samuet M. RIKER, 
Chester, N. J. Filed May 6, 1921. Serial 
467,365. & Claims. 


In combination, with a buckle-body, a pivoted 
loop-element adjacent to one end of said buckle- 
body, said loop-element comprising a transversely 
extending bar and a clamping or gripping member 
formed integrally therewith, said member extending 





forwardly and curving upwardly and then extend- 

ing rearwardly to a point above said laterally ex- 

tending bar, and a laterally extending convolution 

carried by the rearwardly extending part of saicl 

gripping or clamping member. 

1,406,282. BELT PUCKLE. 
Chester, N. J. Filed May 6, 1921. Serial 
467,366. 5 Claims. 

A belt-buckle comprising a buckle-body, combined 
with a locp-element, and a belt-body gripping or 
clamping element, said loop-element being pivotally 
connected with said buckle-body, and said helt-body 
gripping or clamping element being pivotally con- 


SamMuger M. Riker, 
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nected with said loop-element, said loop-element 
comprising a transversely and upwardly and rear- 
wardly extending member, and means connected 
with the latter for forcing said belt-body gripping 
or clamping element intc gripping or clamping en- 
gagement with a belt-body. 


1,406,362. PENCIL. Watter C. Fow ter, Trenton, 
N. J. Filed Aug. 24, 1920. Serial 405,650. 4 
Claims. 


In a pencil, the combination with an internally 
threaded barrel, of a smooth cylinder frictionally 
Positioned within said threaded barrel, a point sec- 
tion carried by said cylinder being provided with 
@ longitudinal V-shaped groove, the bottom of 
said groove terminating into a small longitudinal. 
hollow, cylindrical passageway concentric with said 
srooved cylinder, a lead feeding plug or follower 
of a cross secticn to fit and slide with said grcove, 
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said plug being provided with a portion adapted to 
slide within the cylindrical passageway, and screw 
threads on the outer face of said follower adapted 














to engage the internal screw threads of the pencil 
barrel. 


1,406,449. BELT-BUCKLE. Ateerr H. Eppy, 
Cranston, R. I., assignor to Payton & Kelly 
Co., Providence, R. J. Filed April 28, 1920. 
Serial 377,200. 3 Claims. 

A belt-buckle ccmprising a body having rear- 
wardlv turned side walls, each being provided with 
a roller-over edge, a cross-bar spaced above said 
body and having its ends folded to engage arid be 





secured by said roll of said edges, and a belt-grip- 

ping member mounted on said bat and having a 

portion forming a bail to which one end of the belt 

is attached and having a gripping edge to bind 
the other portion of the belt against. the inner wall 
of the buckle bedy. 

1,406,463. BEAD CHAIN. Cnarues P. Kuerner, 
North Providence, R. I. Filed March 12, 1921. 
Serial 451,927. 2 Claims. 

A bead chain comprising in combination a series 
cf spaced apart hollow beads, an elongated connect- 


ing link for said beads having an enlarged body 
portion adapted to receive ornamentaticn, and a 
head at each end of said body inclosed in the next 
adjacent beads and connected to said body each by 
a narrow neck portion. 


1,403,517. BUCKLE, Agruur J. Woop, Birming- 
ham, Mich. Filed June 2, 1921. Serial 474,- 
460. 3 Claims. 


A buckle comprising a shield plate, means for 
adjustably passing the free end of a belt there- 





through at one end of the plate and extending 
along in back of the latter, a clamping means piv- 
oted to the opposite end of the shield and bent 
for detachable engagement with the opposite end 
of the belt, and a hook formed on said clamping 
means as and for the purposes specified, 
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1,406,688. JEWELER’S CLUTCH. Levi J. Roy, 
Providence, R. I. Filed Oct. 11, 1921. Serial 
507,125. 2 Claims. 

In a pin guard or prctector, a member having a 
pair of opposed curved jaws, said jaws having 
alined con-cavo-convex parts adjacent their free 
ends, the convex portions forming clamping shoul- 





ders to engage the pin, and the ccncave portions 
forming a spring seat, and a coil spring encircling 
the jaws and arranged in the said concave portions 
so as to hold the jaws together and against spread- 
ing movement, the spring having its coils wound 
around the jaws so as to receive the latter in the 
coils and having its ends free of connection with 
each other. 

1,406,708. COMBINED SAFETY CATCH AND 
POINT PROTECTOR FOR BROOCH PINS. 
Witiiam WILLIAMS, Toronto, Ontario, Can. 
Filed June 9, 1921. Serial 476,255. 6 Claims, 

The combinaticn with a brcoch and the pin 
thereof, of a safety catch suitably secured to said 
brooch, said safety catch comprising a_ central 


Ww » 
fe 


porticn having the free ends thereof bent over to 
form loops, the distance between the adjacent sides 
of the Icops being less than the diameter of the 
pin and a pin point protecting portion formed inte- 
grally with the central portion and adapted to be 
bent at right angles thereto for covering the pin 
point. 





DESIGNS 
60,418. FINGER RING. Jacques Kreister, New 
York. Filed Dec. 6, 1920. Serial 428,822. 


Term of patent 14 years. 





UNITED STATES TRADE-MARKS 


{The following trade-mar’s have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 


JEWELRY AND PRE- 
Mappin & Wess, 
Filed Aug. 


151,281. (CILASS 28. 
CIOUS METAL WARE.) 
Lrp., Sheffield and London, Eng. 
2, 1921. 


TUSCA 


Particular description of goods.—Table Knives 
and Ferks and Spoons, Cheese Knives, Tea Knives, 
Fish Knives, Fruit Knives and Forks, Forks and 
Carvers, Meat and Game Carvers, and Crumb 
Scoops, Made Wholly or in Part of Precious Metal 
or Plate or Ornamented Therewith. 

Claims use since the 11th day of March, 1920. 


138,366. (CIASS 28. JEWELRY AND PRE- 
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CIOUS-METAL WARE.) 
Sons, New York. 


J. R. Woop & 
Filed Oct. 15, 1920. 





Particular description of goods.—Finger Rings, 
Cuff Links and Buttoms, Belt Buckles, Bar Pins, 
Bracelets, Tie Clasps, Lavalliéres, Lockets, Neck 
Chains, Watch Chains and Key Chains, All Made 
of or Plated with Precious Metal. 

Claims use since Jan. 1, 1884. 


143,141. (CLASS 28. JEWELRY AND PRE- 
CIOUS METAL WARE.) LAURENCE J. 
Rinatpo, Saratoga Springs, N. Y. Filed Feb. 
2, 1921. 


No claim being made to the word “Gems” and 
the representation of a gem except as shown in the 


CASTOR 





GEMS 


Particular description of goods.—Imitation gems. 
Claims use since 1915. 
154,069. (CLASS 28 JEWELRY AND PRE- 
CIOUS METAL WARE.) Simons Bros. 
Co., Philadelphia, Pa. Filed Oct. 13, 1921. 


\ 7 











Particular description of goods.—Key Rings, Key 
Chains, Headed Canes, Umbrella Handles, and 
Thimbles Made of, Plated with or Ornamented with 
Precious Metal? 

Claims use since 1880. 

157,214. (CLASS 37. PAPER AND STATION- 
ERY.) Dunn-Penn Co., Inc., New York. 
Filed Dec. 28, 1921. 


Tattler 


Particular description of goods.—Fountain Pens. 
Claims use since April, 1921. 
157,216. (CLASS 37... PAPER AND STATION- 








THE JEWELERS’ 





ERY.) (Dunn-Penn Co., Inc., New York. 
Filed Dec. 28, 1921. 


Humming Bird 


Particular description of goods.—Fountain-Pens. 
Claims use since July, 1921. 





Trade-Marks Registered Feb. 14, 1922 


151,751. WATCHES AND PARTS OF WATCHES. 
FaprigveE pE Montres Serva S. A., Bienne, 
Switzerland. 

Filed Aug. 4, 1921, Serial 151,359. 
LISHED OCT. 18, 1921. 

151,931. SILVER-PLATED FLAT AND HOL- 
LOW WARE. Simron L. & Georce H. 
Rocers Co., Hartford, Conn. 

Filed Jan. 8, 1921. Serial 

LISHED NOV. 1, 1921. 

151,993. WATCHES AND PARTS OF WATCHES, 
Vittor1 & Co., Do-my Watcw Co., Ia Chaux- 
de-Fonds, Switzerland. 

Filed Aug. 4, 1921. 

LISHED OCT. 18, 1921. 


PUB- 


PUB- 


141,994, 


Serial 151,441. PUB- 








Silver in the Southwest 


————— 


(Continued from page 125) 








doesn’t discontinue the line so long as there 
is a demand for them. 

The average small town jeweler is sin- 
cere in his desire to educate his customers 
to a love and appreciation of the beautiful. 
Through his efforts many a little home in 
the southwest is being built around a pair 
of silver candlesticks, or a half dozen silver 
knives, forks and spoons. He argues that 
silver is something that is used every day. 
That it is beautiful and that it is per- 
mament. 


NCE a pattern is started with a bride 

he has little difficulty in continuing it 
unless perhaps the manufacturer after a few 
years of slow sales decides to throw it out 
and substitute a new pattern. There’s the 
rub. 

“Manufacturers are putting out too many 
new patterns,” said a jeweler at Shreveport. 
“T have lots of customers who want to add 
pieces to patterns started by their mothers 
and of course it’s impossible for them to 
match the silver in their possession without 
considerable expense. I seldom have a call 
for a new pattern, 

“Southerners like the old patterns. They 
are not continually looking for something 
new in silver. Some of my customers have 
table silver that has been in daily use for 
half a century. Of course they are people 
who have come here from New Orleans 
and other places east of the Mississippi.” 

Such old silver, and there are marvelous 
collections in Louisiana, Georgia and Ten- 
nessee, furnish the jeweler with one of his 
strongest talking points on selling silver. 
Recently in several cities, jewelers have 
found it to their advantage to borrow old 
tea services and other interesting pieces for 
heirloom exhibits. Such displays have 
stimulated sales and have proven valuable 
from an educational standpoint. 


N Texas there is a surprising amount 
of old silver, some of it was carried 
west in prairie schooners. Still more beau- 
tiful collections of old Spanish plate, 


brought in from Mexico and disposed of 
for a song by refugees, adorn buffets in 
Valuable heir- 


El Paso and San Antonio. 





CIRCULAR 
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loom pieces are owned by old families ip 
the latter city. Now and then one runs 
across a pair of spurs made of Mexican 
silver dollars, or a dyed horsehair bridle, 
silver ornamented, ready reminders of 
Texan gallants half a century ago, 

The modern cavalier of that section shows 
a preference for horseshoe scarf pins, gold 
fountain pens, silver pencils, good watches, 
and on remote ranches, silver embroidered 
hat bands. Sombreros are still worn, one 
might add by way of explanation, 








Trade Gossip. 





Lassner & Bamberger, Inc., 59 Maiden 
Lane, New York, have arranged to send 
their customers for “Lonvanic” pearls a 
monthly calendar that features the like- 
ness of a feminine model, printed in 
colors. The February picture is most 
handsome and striking. 

k *k x 

It appears to be the impression of a great 
many people in the trade that the term 
“Empires” as applied to watch glasses de- 
notes a particular shape or form of watch 
glasses. This is not the case, as this name 
denotes a quality or kind which can be 
made of any desired shape. In the manu- 
facture of the “Empire,” the glasses after 
having been cut from the ball are molded, 
and then the usual process of edging, sizing, 
etc., is gone through the same as with other 
styles of glasses. There is not, however, 
any process of polishing the surface of the 
glass, and this surface upon examination 
with a magnifying glass will be found full 
of very small pit holes, which, however, are 
not visible to the naked eye, this being 
positive indication that the surfaces of the 
glasses have not been polished. In the 
manufacture of V. T. F. Chevee Lentilles, 
as well as other Lentilles, both surfaces of 
the glass are surface ground, and _ subse- 
quently polished, and the pit holes referred 
to above as existing in “Empires” will not 
be found. The word Chevee indicates a 
particular shape of the Lentille, which is 
made so as to provide sufficient clearance 
for the hands of a watch movement having 
a very high center post. 








Consular Notes 





Catalogues are requested by a firm in 
China of cheaper grades of watches, in- 
cluding those with silver and gold cases 
(20- and 25-year cases). For further in- 
formation communicate with the Bureau 
of Foreign and Domestic Commerce, 
Washington, D. C., or any of its branches 
and refer to file No. 830. 

x * Ok 

A firm of contractors and engineers in 
India wishes to secure exclusive represen- 
tation of manufacturers for the sale of 
watches and clocks, etc. No reference 
given. For further information write to 
the Bureau of Foreign and Domestic 
Commerce at Washington, D. C., or any 
of its branches and refer to File No. 888. 








Jos. L. Frank, New Prague, Minn. has 
sold his business to Peter Unze and James 
Kopet. 

































